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THE CHRISTMAS BOOK 
IS READY NOW _.. 


40 pages of pictures and text 
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P,, 1s Introduces the Latest 


Winter Fewelry Daesiens 


By A. 


make their appearance in Paris, and it is possible to 

judge of the trend that will be taken in fine jewelry 
this winter. Until now these designs, prepared during the 
summer months by artists working through the “dog’”’ days, 
have been carefully kept back for it is only now that the 
women, who give the tone are gradually getting back to 
the capital from their country places, where shooting has 
filled the chateaux and modern villas with guests. 

While the gay world has been amusing itself, by the sea 
and in the mountains, special efforts have been made more 
especially this season, to emerge from the somewhat banal 
note that has characterized fine jewelry fashions for some 
winters now. : Design competitions have been held and 
valuable prizes offered, to induce the artists, engaged in 
seeking new and individual patterns, to emerge from the 
lethargy into which they have been thrown by lack of en- 
couragement in the materialistic period that succeeded the 
Great War. The effort made 
by the jewelry trade has 
been to induce these design- 
ers to produce as large a 
variety of patterns as pos- 
sible, and the French women 
who come to judge and select, 
on their return to their Paris 
establishments, will have the 


_ HE advance jewelry patterns are just beginning to 
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dames of bygone generations were very stiff and heavy; 
now they are both light in weight and yield to every 
movement. Bracelets, apparently clumsy and large, follow 
every movement of the hand, just as the dress follows the 
mover, being made in supple satins, ete. 

Necklaces, with pendantifs, are making their reappear- 
ance, after a short eclipse, and they are at present the very 
latest thing. They run large and bulky, although light, 
owing to the material of which they are manufactured and 
the manipulation of the precious metals. There is a great 
deal of workmanship in the articles, while numbers of dia- 
monds and pearls are used in the making of a single orna- 
ment. The illustration on page 42 shows a necklace, with 
pendantif of small rows of big pearls with rows of plati- 
num disks, alternating. There are four large pearls, then 
four platinun disks, the platinum rings set with diamonds. 
The disk is noc larger than the diamond and does not pro- 
trude beyond the level of the peaks. It is supple, that is, not 
rigid, leaving the undulation 
of the necklace complete, al- 
lowing it to follow the shape 
of the neck, to give when the 
wearer moves, in the same 
way as if the necklace were 
composed of pearls only. The 
four big pearls and four 
diamonds set in a platinum 
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“bewilderment of choice” to 
a greater degree than ever 
before, perhaps. 

Ornaments for personal 
wear tend to be large and 
massive, but they are char- 
acterized by a suppleness, a 
lack of rigidity, that is very 
marked and that is quite a 
hew note. In former years, 
these massive ornaments 
worn by the somewhat stately 














New bracelet with bell-like 





pattern are repeated for the 
entire necklace, which has 
a pendantif hung from a 
large diamond, which forms 
the base of the necklace. The 
pendantif is “gland” form 
(acorn shaped). It is of a 
very accentuated oval shape, 
and fairly large. It is form- 
ed of baguette diamonds, or 
diamonds cut in lines, in the 
shape of sticks. There are 


pendant 
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Necklace composed of pearls with alter- FS) 
nating rows of platinum disks and oval pe! 


pendant hung from a large diamond 








The four big pearls and the four dia- 
monds set in the platinum pattern are 
repeated for the entire necklace 


four rows of these baguettes, one above the other, with 
a row of pearls between each row of sticks. At the base 
of the ‘‘acorn,” there is a small ring of diamonds, although 
this rounded gland (acorn) keeps its shape very well. 
It is very supple, there being nothing rigid in the whole 
ornament, excepting the rows of pearls, that are mounted 
on rigid rings of platinum. These rings of platinum pre- 
vent the “gland” being too flexible. 

Bracelets, like necklaces, tend to become very elaborate, 
many diamonds being used in the majority of designs, the 
fundamental idea being to produce something highly artis- 
tic as a whole. The new bracelets are wide and large. 
Minute designs carefully balanced make an artistic whole, 
the details. sinking into the general plan. A bracelet seen 
at a fashionable “dancing” recently, was composed of two 
rows of diamonds (see page 48). The diamonds are set 
in platinum, to form the outer lines of the bracelet. Be- 
tween the outer lines of diamonds are sets of four large 
diamonds, separated from the next set of four by a plati- 
num rod. A diamond baguette or a diamond cut in lines, is 
mounted on the platinum rod. The bracelet composed of 
alternate sets of pearls and diamond baguettes mounted on 
platinum, is closed with a running knot. One end of the 
bracelet forms a narrow loop, for passing the other end 
through, the outer edges being brought near together for 
this purpose. The other end of the bracelet is especially 





The pendant is formed of four rows of 
baguettes, one above the other, with 
pearls between each row 


constructed to pass through the loop. The outer edges, 
from the place where the last baguette is attached, are 
mounted in a supple manner, without any rigidity, being 
so flexible that the two outer edges join together to pass 
through the knot. The whole is finished by a pendantif 
formed of tiny “bells,” one above the other. These pen- 
dants or small bells, are cylindrical in shape and are com- 
posed of pearls, mounted in the supple and non-rigid 
manner. At the base of each bell there is a row of dia- 
monds, mounted on a rigid platinum band. This bracelet 
is about 18 to 22 millimeters wide, and the base of each 
pendant is about 15 millimeters in diameter. The bells 
are independent one of the other and form an ensem- 
ble flexible and supple enough to follow the movements of 
the hand. As will be seen, the lack of all rigidity notable 
in the new necklaces, is also observed in the new bracelets. 

A large proportion of the new brooches have modern 
shapes, with colored gems and diamonds, mingled. The 
leading designs are arabesques, grecques and diagonals, 
with flower motifs superposed. 

A rectangular brooch, small in size, has three motifs in 
sapphires, each forming the half of a marguerite, with a 
diamond in the center. The surface of the brooch is made 
up of diagonal bars, very tiny, in which are mounted dia- 
monds. This attractive brooch is illustrated on page 43. 

A bar pin is very simple, in platinum, with a large dia- 
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mond in the center, and with seven diamonds on either 
side, the diamonds carefully chosen in varying sizes, 
smaller toward the two ends of the brooch, and is the 
height of good taste. 











This rectangular brooch has 
three motifs in sapphires 


Among the brass and copper ornaments, also pre- 
pared for Christmas, lizards and crocodiles are very 
much the fashion for the very simple reason that the 
form is flat and that they take up a minimum of room. 
Lamps, for burning oil, on ancient patterns, only seen in 
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museums, are made in brass and copper or in silver, their 
flat shape making them suitable for ornament, while the 
figures of saints are also seen, made to fit into niches; 
they are also prized as being very slight and thin. 


* %* * 


“Tabernacle” vanity cases are seen. The small oblong 


box in onyx, of various colors, in enamel, or even in 
“jade” or imitation of jade, is perhaps three inches in 
It is ornamented with 


length by two inches in width. 





Artistic bar pin set with diamonds in varying sizes 


some figure in high relief, that-holds the center of the 
oblong box. Sometimes there is a rose, cut in ivory, much 
used for these vanity cases. 


The Vogue of Jade and Carnelian in Bracelet Fashions* 


HILE it may be true that men were the first, in the 
history of the world, to wear bracelets, the women 
are now making up for the days when they went un- 
adorned as to arms by an interest in bracelets greater 
than they ever had before. And such bracelets as there 
are today from which to choose! 
Modern ornaments of this kind are divided into two 
distinct classes, different from the 


Practically all the bracelets are the flexible kind, the rigid 
ones being out of fashion just now. 

Some of the loveliest bracelets are composed of simple, 
uncarved circles of stone, joined together with gold in 
various clever ways. One glimpsed at a smart gathering 
the other day had a circle of carnelian in the center, a 
crystal circle on each side, and circles of jade to complete 
it. And another, to, go with a cos- 
tume of dull blue, was of circles of 








days when there were bracelets of 
only one type. There is the daytime, 
or sports bracelet, which goes in for 
color and originality of form in a 
way to dazzle one, and there is the 
more conventional and also more ex- 
pensive bracelet which is generally 
reserved for evening and very formal 
wear. 

Just at present one finds the sports 
bracelet group going in very strongly 
for jade and carnelian, set in gold. 
The majority of the stones are 
carved, although there are certain 
types which also use the plain stone. 

But because these two stones are 











crystal and lapis lazuli. Rose quartz 
is a favorite stone for this type of 
bracelet, and is frequently used in 
combination with carnelian and jade. 
For those who want bracelets 
adapted to wear with several differ- 
ent costumes, there are many with 
alternating links of plain gold and 
colored enamel, very smart and ex- 
tremely practical. Or again, there 
are the all-gold ones, in different ar- 
rangements of links and modern mo- 
tifs. 
Then there is the bracelet, which, 
| for lack of a hetter description, might 











more conspicuous just now than al- 
most any others in daytime brace- 
lets, don’t think for a moment that 
there is any monotony about them! 
You may visit a dozen jewelry stores, and you’ll scarcely 
find two identical bracelets. Never has there been such 
a tremendous variety of design as right now. 

Most of the bracelets are variations of the link type— 
elaborate and striking adaptations of the slave bracelet. 
Some of them use large pieces of jade and carnelian, ex- 
quisitely carved, and alternating in the chain with plain 
gold links, links ornamented with enamel, gold motifs of 
different kinds or perhaps pieces of carved crystal. Others 
use the plain stone in small sizes and set it in gold, alter- 
nating the set single stones in a similar manner with links 
and motifs. Again, there are bracelets of the cuff type, 
wider and flexible, with large pieces of jade or carnelian. 


___ 


*From National Jewelers’ Publicity Association. 


Modern bracelets set with jade and 
carnelian 


be called the “ultra sports” model. 
These are decidedly unique, being 
composed of crystals with hunting 
. scenes cut into them, colored, and 
set in gold. Sometimes it is the fox’s head which appears 
on the stone, or the head of the hunting dog, or again 
it may be a rider in bright red coat jumping a fence. 
The gold links which join the crystals are generally made 
in such appropriate forms as tiny stirrups or bits. 
When it comes to evening, fashion turns conservative 
and wears the narrow flexible band of platinum set with 
precious stones that has been favored for the past season 
or two. While these evening bracelets are in numerous 
designs, there are almost no radical changes to be noted. 
Sapphires and emeralds are especially favored in these 
bracelets, and are invariably combined in pleasing designs 


with diamonds. 
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Chir (hristmar Morning / 


N her gift table Christmas morning no present will gleam more 

richly than «Treasure» Solid Silver—or delight her quite the 
same. Taste and distinction are welded into every piece, and the 
patterns are designed to fit into the smart modern dining rooms 
of today. 

What a perfect gift would be the «Early American Style» 
3-piece Tea Set shown below! Price $223.00. Or perhaps a Sand- 
wich Plate ($36.00) or Bread Tray ($42.00) or Water Pitcher 
($100.00). 

Then there is the delight of being able to select a gift in 
dozens and half dozens in the flat silver, and still keep well 
within the limits of your Christmas budget! And it’s so pleasant 
to finish out sets in the patterns that people have chosen for 
themselves. 

Listed below are a few suggestions. A moment at your 
Jeweler’s and he will attend to everything 


$10.00 to $22.50 $6.50 to $9.50 $1.75 to $5.00 
6 Teaspoons, Reg. . . $12.50 Gravy Ladle... .. . $6.50 Lemon Fork 
6 ButterSpreaders,Flat.15.00 Cold Meat Fork ..... Oe OO eee 
6 Dessert Forks... .. 22.50 Preserve Spoon ...... 6.50 Cheese Server 3.25 
6 Bouillon Spoons... .14.50 Salad Spoon, Serving ..9.00 Swgar Spoon ....... 3.25 
12 Coffee Spoons..... 13.00 Salad Fork, Serving. ..9.00 SugarTongs....... 3.75 
Steak Set, 2-pc. . . 10.00 Tomato Server A. Se eae 5.00 


ROGERS, LUNT & BOWLEN CO. 
Silversmiths » Creators of Distinctive Tableware 
GREENFIELD*-MASSACHUSETTS 


Member of the Sterling Silversmiths Guild of America 
STERLING 925/1000 FINE 


WILLIAM AND MARY 
STYLE 


‘Treasure Solid Silver 


Above, in reduced size, is the full page “TREASURE” ad which appears in the December issues of VOGUE, VANITY FAIR, 
HOUSE & GARDEN, HOUSE BEAUTIFUL and the JUNIOR LEAGUE MAGAZINE 
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Jewelers Who Think They Must Still Pay an 
Excise Tax on Their Sales 


over two and one-half years has collected no 

tax whatsoever on jewelry sales, nevertheless 
THE JEWELERS’ CIRCULAR is constantly in receipt of 
letters from retailers asking questions about this tax, 
such as how much tax they should pay; what they 
should pay taxes on; whether the Federal tax applies 
to this or that article, and how and when they should 
make out the reports. 

While it is true that many of these inquiries come 
from small jewelers and men who have recently 
started in the business, they are not by any means 
confined to this class, questions having come from 
well rated houses who have been in business for a 
number of years. How and why such questions should 
come up we are unable to explain because, while the 
tax was in effect, the retail jeweler or any man who 
sold jewelry to the consumer had to make his report 
every month and send his check for the tax due. This 
applied during the Revenue Acts from the time of 
the war up until the repeal of the Act of 1924. How- 
ever, when the law was repealed by the Revenue Act 
of 1926, the jewelry tax and taxes on kindred articles 
ceased to exist and nothing has been or can properly 
be collected by the Government on any sale made 
subsequent to Feb. 26, 1926, at 10.25 a. m. 

Is it possible that some of our jewelers who paid 
the tax under the old laws do not know that the tax 
is ended? Have they sold nothing since that time? 
On the other hand, do the questions which we receive 
result from the pernicious activity of some ignorant 
employe of the Government who is unaware of the 
fact that the Government no longer collects the tax on 


A over te the United States Government for 
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jewelry sales? If so, we would appreciate full infor- 
mation to this effect from any jeweler who has been 
annoyed by a demand for a tax or a tax report from 
any such Government agent. 





Diamond Import Figures Do Not Keep Pace 
with Sales 


HE advance figures of the Treasury Department 
T showing the importation of diamonds for the 

month of October, are not wholly satisfactory, 
at least, as far as the importation of cut gems is con- 
cerned, the amount of diamonds cut but not set 
brought in during the month being given at $3,377,- 
901. The import figures of rough diamonds, how- 
ever, are better, the amount, $1,016,544, being up to 
the average of previous years. The total for the 
month, $4,394 445, is not at all remarkable consider- 
ing that October should be a month of fairly large 
shipments. 

There is no doubt that the increase in the diamond 
business, both in sales to retailers and to the public 
which began in September, and has continued ever 
since, seems to be developing as the Christmas season 
goes on. It may be reflected in the November and 
December imports, but the October import figures 
cannot be said to point to it. 

Of course, one explanation that may be advanced is 
that the drop in import figures is due to the amount 
of smuggling of cut stones that has taken place and 
this would account for the comparative discrepancy 
between the importations of cut and rough just made 
public. Another explanation may be found in the 
fact that there is a distinct scarcity abroad in the fine 
qualities and large sizes that are at present in such 
great demand in this country. Both our importers 
and cutters are having great difficulty in meeting the 
demand for stones of this class, and, in fact, in many 
cases, are not meeting them. The Syndicate is sold 
out as far as the supply of gems wanted is concerned, 
and the stock in the hands of the cutters and import- 
ers abroad is the lowest in years. 





Simplification vs. “Forced Obsolescence” 


are commonly expected by most manufactur- 

ers to build up volume. As competition in- 
creases, price-cutting creeps in and the craze for vol- 
ume swells sales expenses, increases distribution costs 
and reduces profits even though the factory is oper- 
ating at capacity. In cases where factory capacity 
is in excess of current sales volume, pressure for 
greater volume becomes acute and greater effort is 
made to secure it. New theories of sales promotion 
develop. Among these is “progressive obsolescence,” 
meaning the quickening of sales by inducing people 
to buy a greater variety of goods not to wear out but 
to trade in or discard after a short time when new 
and more attractive models come out. The practical 
application of this theory is manifest in the sale of 
automobiles and radios. Other industries are try- 
ing to increase the volume of sales in the same way. 
Some study has been given to the subject by the 


Mer advertising, more salesmen, more outlets 
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Commercial Standards Unit of the Bureau of Stand- 
ards. The bureau finds that while some stimulation 
of “obsolescence” is not uneconomic, the danger lies 
in the infection of buyers who cannot afford t» pur- 
sue such a policy and who might better put more of 
their income into more permanent investments. It 
is obvious that uncontrolled obsolescence has great 
potentialities for economic waste and loss. Too high 
a frequency of purchase is relatively as costly to the 
consumer as too high a frequency in change of de- 
sign, style or model is 
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the usual fall increase, though there is no doubt a 
large number of attempts at swindling will be made 
between now and the first of the year. The decrease 
so far is undoubtedly due to the strong fight made 
against the commercial crook in the past year or so. 
As noted in THE JEWELERS’ CIRCULAR from time to 
time, the credit associations of our trade, particularly 
the activities of the National Jewelers Board of Trade 
and the Manufacturing Jewelers Board of Trade have 
discouraged the business crook to a large extent and 
activities of the National 
Association of Credit 





for the manufacturer —- 
and the merchant. | 
Against this uneco- 
nomic theory for increas- 
ing volume, the bureau 
contrasts the advan- 
tages of simplification of | 
product to lines in most | 
constant demand and in- | 
telligent market analysis. | 
The bureau contendsthat | 
the reduction of manu- | 
facturing and_ selling | 
costs with a consistent | 
reduction in price to the | 
| 
| 
| 
| 


consumer made possible Christmas gifts. 


by simplification, im- 
provement in quality 
through scientific re- 


“A Jeweled Christmas” 


Every retailer of the country can do 
his part in educating the public that 
jewelry is the proper gift this year. 
Through his salesmen, through his ad- 
vertising and in every other way all 
must stress the thought that jewelry, 
gems, watches and silverware are the 
articles that will be most appreciated as 


Men’ throughout the 
country have also dis- 
couraged not only the 
crook but the crooked 
lawyer. But we cannot 
rest on what has been 
done. Eternal vigilance 
(particularly in the next 
two months) is the only 
price of safety. 

The crook in business 
strikes not only at the 
profits of the manufac- 
turer and wholesaler but 
at the retailer as well, 
because as a dishonest 
competitor of the latter, 
who does not intend to 
pay for his merchandise, 











search; the orderly re- 
vamping of product 
based on intelligent analysis of consumer wants, 
trends in taste and ability to buy; the searching out 
of new uses for and applications of the product, 
coupled with advertising that reckons with all these 
factors will obtain extra volume that is bound to be 
more permanent and profitable than that gained 
through “forced obsolescence.” 





All Must Help to Stamp Out the Commercial 
Crook 


| ] HILE the Christmas season is the time when 
the retailer must keep the sharpest look-out 
for thieves, crooks and swindlers who are lay- 
ing plans to get his merchandise, it is also the season 
when the wholesaler and manufacturer must be 
equally alert to keep from falling victim to the busi- 
ness frauds. For, as the National Association of 
Credit Men truly say, in a warning sent out Monday, 
“the perpetrators of business frauds have taken to 
heart the admonition about doing Christmas shop- 
ping early and are again prepared to cash in at the 
expense of those who are loose in extending credit or 
in sending goods on consignment or memorandum.” 
The peak of buying by dealers planning fraudulent 
failures, says the executive manager of this associa- 
tion, comes during the latter part of November and 
early in December when unusual stress is placed on 
credit departments by heaving re-orders for Christ- 
mas goods. 
It is pleasing to note from this report that fraud 
cases have this year, for the first time, failed to show 


he can always undersell 
the legitimate merchant who meets his obligations 
100 per cent. The retailer has as much interest in the 
stamping out of the commercial fraud as have those 
who will be fraud’s creditors. 

The retailer can help himself and the organizations 
who are fighting these commercial frauds by cooper- 
ating with them in the way of giving information 
that may come to him as to the practices of the 
crooked and fly-by-night concerns in his vicinity, and 
wherever he has information that he feels would be 
of benefit to the creditors of such concerns, he should 
not hesitate to send it on either to THE JEWELERS’ 
CIRCULAR or to our two important Boards of Trade. 

The life of the jewelry industry depends upon the 
complete elimination of those who disgrace it by 
commercial dishonesty either in their dealings with 
their creditors or with their customers. 





Diamond Cutting in South Africa 


ISPATCHES from Europe and South Africa 
D indicate that the first few workers who will be 


employed in the South African diamond cutting 
industry are arriving at Kimberley, where the dia- 
mond cutting works will be located. The establish- 
ment of this cutting industry on behalf of the De 
Beers company with the cooperation of the South 
African government, is now assured and it is re- 
ported Sir Ernest Oppenheimer has recently arranged 
all supplementary details. Reports from Brussels in- 
dicate that early last month five Belgian diamond 

Continued on page 55 
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Style 1213—A 25 inch necklace of small Regent Pearls, facetted crystal 
beads and large crystal pendant. Price................ $3.75 each 


Subject to Standard Trade Discount 
ALSO STONE AND AMBER NECKLACES 


ALBERT LORSCH & CO., Ine. 


FOUNDED 1867 FOUNDED 1867 





MAIN OFFICES AND SALESROOMS: 607 FIFTH AVENUE, NEW YORK, N. Y. 
BRANCH OFFICE: 236 WESTMINSTER STREET, PROVIDENCE, R. I. 
PACIFIC COAST: FRED L. LEE & CO., 704 MARKET STREET, SAN FRANCISCO, CAL. 
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cravats and jewelry with such consummate success 

that all the gems and the gem-stones available are 
being pressed into service in the settings of the newest 
pins, links and pocket pieces for the holidays. The faceted 
gem-stones are used as glimmering borders for flat or 
rounded pieces of the opaque gem-stones or little bands of 
diamonds, aquamarines, sapphires, emeralds or peridots 
are superimposed above the opaque gem-stone base. For 
the trio of scarf pins shown in the accompanying sketch a 
blending of browns, greens and brownish-reds are used 
for the stepped-up pattern in baguettes of red tourmaline, 
peridots and topazes. This tiered pattern is also seen on 
the Avenue in a checkerboard effect of 
black-and-white. Pearls and faceted 
black onyx, diamonds and black enamel 
are used in two differing combinations 
for this modernistic pattern. The other 
two pins in this illustration show large 
central gems flanked on either side by 
smaller gems and gem-stones. The ob- 
long shape at the left-hand side has an 
oval-cut cabochon sapphire with pearls 
and aquamarines set in the platinum- 
mounted border. At the right is a piece 
of red jasper with baguette diamonds 
and two shafts of darker red tourma- 
line, mounted at odd angles on either 
side of the central gem. 


oF som AVENUE is restoring color to men’s suits, 


NE of the special favors in the mode 

of the moment is the over-blouse 
of metal brocade or gold or silver tissue. 
Worn with a coat of black broadcloth 
trimmed with pointed fox. This blouse 
shown in our little sketch made an ef- 
fective contrast. The material is a plaid 
pattern in tones of green and brown 
with interwoven threads of black silk 
on a gold metal ground. A piece of gold 
tissue without the plaid pattern has 
been used for a trimming, running diagonally across the 
blouse, high on the shoulder at the right and down to the 
waistline at the left-hand side. The skirt worn with this 
blouse was black velvet and awcombination of black velvet 
and black felt made the tight-fitting hat. It was in the 
jewelry that the color of this costume-blouse was empha- 
sized and brought out most successfully. The pattern 
throughout the jewelry parure of earring-pendants, hat 
ornament, necklace, belt buckle and bracelets was on the 
‘modernistic note. The gems forming this pattern in a 
patch-work design of great smartness were table-cut peri- 
dots, tourmalines, topazes, black onyx, clear crystal and 
small emeralds. The hat ornament is worn directly at the 
front to mark the cross-over folds of velvet and soft feath- 
erweight felt. The ear-pendants and the necklace have 
long, hanging ornaments cut at odd angles to give a very 
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striking effect. The belt 
buckle truly fastens the girdle 
of the blouse, but it is set with 
the gem-stones to match the 
rest of the jewels. Among | 
the bracelets there are two de- 

manding particular attention; 
one has a plaque of the com- 
bined gem-stones to corre- 
spond with the necklace pend- 
ant, and the other has a pen- 
dant drop hanging from a | 
flexible chain bracelet. These 

matching jewels are exceptionally good as Christmas offer- 
ings. Not a whole set is necessary as a gift, but some 
paired jewel as necklace and earrings or twin bracelets. 





N unusual brooch and blending necklace was seen 

lately in one of the windows of a leading Fifth Ave- 
nue jeweler. In these two pieces were combined many of 
the latest motifs of the season. In the first place, to make 
them new, they held ornate carvings of cabbage-green jade 
in their platinum mounts. They also had bands of super- 
imposed box-set diamonds upon a plain polished ground of 
the green jade. And then, to assure them of thorough 
modishness, they held as well baguette-cut diamonds in 
their make-up. This 
theme was also car- 
ried out by this 
jeweler in combina- 


tions of sard dia- ts (> 
monds and faceted = 
black onyx and in 
turquoise, peridots 
and pearls. There is 


a large central 
plaque to the neck- 
lace and the brooch 
repeats the motif 
and adds the en- 
crusted gems above / 


- Mm 





the gem-stone is 
ground. Also in this | 
window were seen 
jewels showing lapis, | 
amethysts, malachite | | 
and agate among | 
their gem-settings. 
There were brooches IX’ 
of the lapis and ‘A Ey | Yy 
necklace holding a ~ | y 
large oval plaque-cut - yy 
amethyst for the / Y) 
pendant with over- Y 
lapping flexible sec- Y) f 
tions on either side 
(See page 53) 
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(olored Stones LVow C/sed in Aecklets 


Latest London Creations Bold in Design and Rich in Color Combinations— 
New Evening Gowns Call for Jeweled Clasps 


OME of the new necklets seen in London are de- 
S signed along lines so bold that they focus instant at- 
tention to themselves, not only because of their un- 
usual contours but also for their color combinations. One 


necklet is of dome-shaped stones in 
d‘fferent colors having a flat base and 
set in a narrow metal frame which 
enables the ornament to be worn flat 
on the neck, the colored stones bulging 
out like miniature mosques. A vari- 
ant of this type of necklet is the string 
of large green beads shaped like a 
melon. Large pearls are strung be- 
tween each bead. Another necklet is 
of amethyst colored stone pebbles. 


* * * 


The new evening gowns which have 
the skirt bunched at the hip or back 
to fall almost to the ground at one 
side in graceful draperies, give the 
jeweled dress clasps a definite purpose 
apart from that of mere ornamenta- 
tion. Some of the black ring velvet 
and sea green satin gowns have their 
skirts held in the correct position at 


gloves. 


But such is the trend of fashion at this time. 


* * * 


A special exhibition of necklaces is being held this 
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New necklet in 


the hip with beautifully designed diamond and emerald 


clasps. 


These jeweled fastenings give a finish to the cas- 


cading draperies at their top end, and they are available 
in various color combinations for harmonizing with the 
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A striking type of linked necklace now 
popular 


particular gown 


worn. 


* <* * 


The typical 
modern touch is 
provided in jewel- 
ry for the tailor- 
made_ costume, 
the mousquetaire 
gloves being en- 
circled on _ the 
wrist with 
jeweled bracelets. 
Silken shirts are 
worn with these 
outdoor costumes, 
and it is now 
fashionable 
to display pearl 
buttons on the 
cuffs instead of 
links. As the 
Daily Mail says, 
the pioneers of 
the tailor-made 
outfit hardly vis- 
ualized bracelets 
worn over the 


modernistic design 


month at the Walker Galleries in 
Bond St., when the newest designs 
in semi-precious ornaments by Mrs. 
Maud Eastman, the _ well-known 
painter of miniatures, will be seen. 
The vogne for semi-precious stones in 
necklaces and bracelets is providing 
the designers with plenty of work. 
Mrs. Eastman’s talent in jewelry de- 
sign adds to the natural beauty of 
the stones used in the pieces. She 
ransacks the world for stones of rare 
beauty and gets old amber, jade, jet 
and other semi-precious material 
from the East, South America and 
Latin Europe. The colors of these 
pieces give the artist the necessary 
inspiration in color harmony and 
grouping. 


% * * 


The necklace as a hat trimming is 


an innovation that provides variety and a change from 
the brooch and dagger pin which usually are associated 
with the decoration of the plain pull-on. Society evidently 
is giving its approval to the necklace-draped hat, since 


Lady _ London- 
derry was wear- 
ing this type of 
decoration 
the other day. 
Her  close-fitting 
black felt was 
draped _ festoon- 
fashion with 
strands of dia- 
manté that spar- 
kled like tiny 
diamonds. Her 
only other orna- 
ments were the 
pearls in three 
rows draped 
around the neck 
of her black ring 
velvet frock. 


*% % * 
At one of the 
many receptions 


now so fashion- 
able at this time 
of the year in the 
metropolis, Lady 
Aberdeen was 




















Huge beads of amethyst add distinctive 
touch to this pearl necklet 
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HOPE says 


TAG 


and the entire industry plays 
the game. 
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The Manufacturer: because the new 
Hope Tag shows his creations have the 
additional beauty and selling power of 


the only branded stones in the market 


—HOPE GEMS. 


The Wholesaler: because he doesn’t 
want to be worried by unnamed, un- 
known stones; because he is interested 


in guaranteed jewelry tagged Hope to 
show they are set with HOPE GEMS. 


To the Retailer The Retailer: because the consumer 


A lendid wind displa e 
and sircon collection with knows the name “Hope” and buys jewel- 


enormous scientific and edu- 


cational appeal is yours for ‘ e 
h i P 
the asking beomse you ty ry quickly and confidently when the tag 
12 premium sections that 
» with th nd 
come with the Hope tag and euarantees HOPE GEMS. 








lls Heller and Son, Inc. 


New York City 









15 West 47th Street, 
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seen the other night wearing a jeweled fastener for her 
shoulder posey of carnations that matched her necklace, 
tiara, hair ornaments and corsage jewelry. This shoulder- 
knot clasp was in the form of a bee or a scarab. It was 
composed of large amethysts mounted in gold. Many of 
the women had shifted their shoulder knots over to the 
right side in order that the foliage or petals should not 
mask the rows of orders and decorations worn by them. 
Diamonds were mostly displayed on the new gowns. 


HAINS are made of tiny rubies, sewn together like 
beads, to make cylinders, and rubies are even used 
to ornament handbags sewn with gems. Rubies some- 
times enter into the design of handbags that are made 
in tapestry. Sometimes real tapestry, from some old 
castle is cut into suitable pieces, some 6 in. in length. 
If the work is complete it is not touched, but if moths 
have eaten the original design, rubies are used to hide 
the damage done; they are then repeated in the mount. 
that is usually in gold. 
The National Jewelers Publicity Association furnished 
the illustrations for this article. The drawings are by 


Rhea. 





When Christmas Comes to 
Fifth Avenue 


(Continued from page 49) 


in hammered platinum. The malachite and the agate were 
set in small triangular sections to make up a necklace of 
alternating malachite and gold or agate and silver. It was 
a window full of exquisite Christmas gifts. 


ATCHES and ever more watches have been called for 
to supply the demand for these fascinating new jewels 
as Christmas gifts. Watches in brooches and in automatic 
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lighters and vanity cases; watches hanging from dainty 
chains disguised as necklace pendants, chatelaine watches 
hanging from the shoulder or set in more usual fashion 
for some new and exceedingly ornate watch bracelets. 
Such is the array offered this season by the Fifth Avenue 
jewelry houses. One that was worn lately as it shown in 
the sketch on page 49 on the shoulder of an evening 
gown. It was patterned after the design with the little side 
wings to trim both brooch and watch case. A joining flexi- 
ble chain ran on either side between the detachable brooch 
and the watch. The gems were diamonds and pearls, with 
a large emerald for the center of the brooch and as a finish 
on the watch case. The watch itself is one of the reversi- 
ble forms which pivot in the diamond mounting so that the 
watch may be read with the least trouble to the wearer. 
This idea of the pivoting watch is also shown in the new 
watch brooches. These are really large corsage ornaments 
with the watch hidden beneath a solidly mounted plaque of 
baguette-set diamonds and colored gems. Around this 
solid section is generally an open-work frame studded with 
diamonds. One of these is a tri-cornered design with the 
open frame-work of platinum encrusted with diamonds 
and pearls and with a tiered section for the center and 
as a covering for the watch. 


is set in Oriental designs for earring pendants, hat 
ornaments, necklace plaques and as brooches, finger-rings 
and in flexible bracelets. The Oriental motifs are gen- 
erally used for the carved designs, but among the latest 
patterns are seen some following the modernistic mode in 
their angular lines and contours. These jewels of carved 
jade are often finished with borders or encrustations of 
diamonds or pearls. Their mountings are platinum and 
they are to be found among the finest diamond-set jewelry 
offered for the Christmas holidays. 


Ne jade is exceedingly popular at the moment. It 
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Scotland Yard detectives will movnt guard night and day in Atkinson House, Old Bond St., London, 

during the exhibition of emeralds which is being arranged by H. Mauboussin, the collector and 

jeweler of Paris and New York. Some of the world’s finest jewels are exhibited, and there are over 
200 pieces in all 
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“Diamond of Dresden” 


Rough Weight 119% cts. Finished Weight 76% cts. 
Descriptive Matter Furnished Upon Request 


We are cutters of 


‘*PROPERLY MADE DIAMONDS ”’ 


the superiority of which is apparent 
when compared with others. 
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Conditions in the Diamond Market—Lord Birkenhead Becomes 
a Director in Johannesburg Concern Interested in South 
African Diamonds and Platinum—Gold Rose Bowl 
and Casket Presented to Former Archbishop 
of Canterbury 


ELLERS of good stones are getting 

ready for a new influx of diamond 
buyers from the new woz!d and business 
between now and the New Year looks 
promising. According to Backes & 
Strauss, the Holborn Viaduct diamond 
dealers, conditions in the diamond mar- 
ket continue to be good, and although 
a slight slackening off has been appar- 
ent within the past two weeks at the 
continental cutting centers of Amster- 
dam and Antwerp, this is only the nat- 
ural consequence of the great activity 
of the last few months, “A large influx 
of buyers from the United States is ex- 
pected shortly,” said a member of the 
firm this week, “as merchants from that 
continent have only been buying the 
strictly necessary for some time, pend- 
ing the result of the Presidential elec- 
tion. The high prices ruling for large 
brilliants of fine quality make business 
very difficult in these sizes, but anything 
really outstanding as regards quality 
can be readily placed, provided the 


price is not too prohibitive. There is 
every likelihood, however, that rates 
of fine quality goods will continue 


to rise, as there is certainly a great 
dearth of the raw material, and the de- 
mand is very large.” 


While sweeping outside a jewelry 
shop at Portishead, near Bristol, early 
the other morning a street cleaner was 
astonished to find a number of rings and 
a wrist watch in the gutter. Investiga- 
tion showed a smashed window in the 
jewelry store nearby. The proprietor 
was notified. He found that some $300 
worth of jewelry had been taken from 
the trim. 

* * * 


Lord Birkenhead, who recently gave 
up his job as Secretary for India, in 
order to enter business in London has, 
among other commercial duties, taken on 
a directorship in Johannesburg Consoli- 
dated Investment, the $20,000,000 finance 
concern interested in gold, platinum and 
diamonds in South Africa. 

Solly B. Joel, who is permanent 
chairman of the “Johnnies” enterprise, 
is now on his way to Johannesburg for 
the annual meeting the first week of De- 
cember at which he will preside. 


* * * 


A gold rose bowl and a gold casket, 
suitably inscribed, were presented this 
week to the retired Archbishop of Can- 
terbury who takes the title of Lord 
Davidson and a seat in the House of 
Lords immediately. The Primate has 


been at Lambeth Palace for 25 years 
and his resignation coincided with his 
golden wedding day. The gold casket 
of the period of Charles II was a present 
from the American Episcopal Church. 
It contained a check for $10,000 and 
was inscribed: With the loving greet- 
ings of American friends. 1878-1928: 
1903-1928. The gold rose bowl was the 
gift of the king and queen. The pre- 
sentations were made in the presence 
of friends only. Premier Baldwin, on 
behalf of 15,000 subscribers this side, 
handed Dr. Davidson a check for the 
sum of $75,000. The gold casket from 
America was presented by Dr. Brent, 
Bishop of Western New York, and Dr. 
Ogilby, president of Trinity College, 
Hartford, Conn. The new archbishop 
will be enthroned at Canterbury the first 
week in December. 


* * * 


Society workers here are interesting 
themselves in a scheme by which a 
casket is to be filled with contributed 
jewelry and handed to the queen when 
she opens a new hospital next spring. 
The contents of the casket are to be 
sold and the proceeds given to the hos- 
pital committee. Lady Hall is head of 
the committee which hopes to raise a 
big sum this way. People are being 
asked to send items of jewelry to go 
into the casket. Lady Hall’s scheme is 
known as “The Casket of Jewels.” 








International Criminal Investigation 
Service Discussed at Paris Congress 


PaRIs, Nov. 26.—It is reported here, 
at the recent International ‘Congress of 
Jewelers, the establishment of an interna- 
tional criminal investigation service ap- 
pears to be the dream of many jewelers, 
but practical difficulties are very great. 

In some countries, swindlers, thieves 
and others who make it their profession 
to rob jewelers, gold and silversmiths, 
are carefully observed by their victims or 
intended victims, who immediately cir- 
culate the names, give descriptions of 
the individuals, their mode of operation, 
among the other traders in the district 
and then in the country. A number of 
copies of these notes are made, either by 
typing, or by stenciling and they are im- 
mediately put into red envelopes and sent 
by post, as time is the essence of the 
contract in these cases. Another means 
of combating thieves, who specialize in 
jewelry robberies, is the publication of 
portraits of those taken red handed. The 
cost of such publication of portraits is 


55 


borne by the police, the insurance com- 
panies and the tradesmen who have suf- 
fered. Sometimes the three bodies pay 
equal shares of the costs, sometimes one 
body pays all. These portraits are on 
slips of red paper, inserted among the 
pages of the trade reviews of the coun- 
try or countries, but are on loose leaves. 

Direct collaboration between the po- 
lice of different countries when big dia- 
mond thieves, for instance, are “want- 
ed” is a great desire of all in the trade. 
There is no doubt that this communica- 
tion does exist unofficially at any rate, 
and that it is carried very far, in many 
cases. The European police are very 
ready to take advantage of the many 
rapid means of communication devel- 
oped by modern scienee, but the thieves 
are also quite aware of the newest man- 
ners of making a “get-away.” The es- 
tablishment of a special corps of de- 
tectives or any other international plan 
for assisting jewelers and insurance 
companies comes up against many diffi- 
culties, and there is no doubt that no one 
is better able to deal with these cases 
than the ordinary police, with an organ- 
ization ready to hand. 








Diamond Cutting in South Africa 
(Continued from page 47) 








workers and one Dutch splitter had left 
for the Cape, while another dispatch 
indicated that arrangements are being 
made for 25 skilled workers, among oth- 
ers, a setter, a cleaver, three cutters, 14 
polishers and one foreman, who are com- 
ing from Amsterdam. 

The establishment of this industry in 
South Africa has already given rise to 
controversy and is being looked upon 
with considerable alarm in the two 
great diamond centers of the world, 
Amsterdam and Antwerp, though little 
or no attention is being paid to it in 
this country. As previous dispatches 
published in THE JEWELERS’ CIRCULAR 
have indicated, there is already a con- 
troversy between the Diamond Cutters’ 
Union and those backing the industry. 
Since it was officially announced that 
the South African Government expects 
to develop cutting in Kimberley to an 
extent that it will make it the great cen- 
ter of the world, the International Dia- 
mond Workers’ Union has forbidden its 
members to go to South Africa, and the 
leading members of the cutting industry 
in Antwerp and Amsterdam have pre- 
dicted failure for the enterprise, at 
least, if it attempts to be a real com- 
petitor of the European industry. The 
attitude of the Antwerp trade seems tu 
be expressed in the recent issue of the 
Belgium Diamond Industry, which, after 
telling of the establishment of the first 
factory in Kimberley, says: “The con- 
tractors will probably achieve their ob- 
ject, namely, to make money, whereas 
the scheme of the South African Gov- 
ernment, to create a great industry ca- 
pable of competing with success with the 
European industry, must sooner or later 
be abandoned as being impossible.” 
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7920—$1300.00 


All platinum, fine 17J Glycine movement. 
Seventy-six fine diamonds including two 
triangulars with onyx. 


7921—$1100.00 


All platinum, fine 17J Glycine movement. 
Seventy diamonds including two 





72011—$110.00 
10% Iridium platinum 
for diamond from % 
to 1% carat, six. fine 
diamonds. 





7/1057—$320.00 
10% Iridium platinum 
for diamond from 1 
to 1% carat, twenty- 
two fine diamonds, in- 

cluding two kites. 





aM /SM495B—$150.00- 


triangulars. 






167/2015—$120.00 
10% Iridium platinum 
for diamond from ¥% 
to 1% carat, four 
fine diamonds. 


5% Iridium platinum, 
six small diamonds, 
center diamond weigh- 
ing .31, blue-white per- 
fect. Same ring with 
half carat perfect, 
$460.00. Same ring 
with 4, carat perfect, 





Brooch platinum faced on 14k 
white gold with necklace attach- 


L —_ 


ment, eleven fine diamonds. 
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7 
10% Iridiun a 
tal sapphires, te 
cut melee, center stone weighs 
.86 second’ pique. 
with one carat center, $850.00. 
Same ring with 1% carat 








7836—$160.00 


5% Iridium platinum, thirty-five 
diamonds, fine blue-white, 
weighing one carat. 






193/738 —$115.00 
5% Iridium platinum 
for diamond from % 
to 1% carat, twelve 

fine diamonds. 





center, $1000.00. 
f a ee = . 


10% Iridium platinu 


7831—$ 1200.00 


5% Iridium platinum, sixty-one fine diamonds, 2,42 carats, including 


7833—$ 1500.00 
Iridium platinum, cighty-one_ tine diamonds, 3.16 carats, including one Marquise. 





Prices Quoted Are Subject to Jewelers’ Circular Key. 


A. H. POND CoO., Inc. 


Importers of Diamonds—Makers of Diamond Jewelry 


TERMS NET 


1 Rue Van Lerius, Antwerp, Belgium 








ees 


214-216 South Warren St., Syracuse, N. Y. 
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mn fine full 


Same ring 








837— 00 

m_ brooch 
with necklace attachment, sixty- 
five fine diamonds weighing 2.37 










one Marquise. 












All_platinum, fine 17] Glycine movement. 
Fifty-four fine: diamonds, including four 
rectangulars, 


7923—$850.00 
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All platinum, fine 17J Glycine movement. 
Fifty-four diamonds including two 
Marquise with sapphires. 





167 /2012—$185.00 
10% Iridium platinum 
for diamond from % 
to 1% carat, eight 
fine diamonds includ- 
ing two rectangulars. 





10% Iridium platinum, 


four small diamonds, 
center diamond weighs 
47 blue-white _ perfect. 
Same ring with 1/3 
carat diamond, $300.00. 


Same ring with % carat 


diamond, $795.00. Same 
ring with 1 carat dia- 


mond, $1230.00. 





167 /2014—$140.00 
10% Iridium platinum 
for diamond from ¥% 
to 1% carat, twelve 

fine diamonds. 






167 /2021—$290.00 
10% Iridium platinum 
for diamond from % 
to 1% carat, eighteen 
fine diamonds includ- 
ing two rectangulars. 


Brooch platinum faced on 14k 


white gold with necklace attach- 


ment, 
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Synthetic emeralds. 


Synthetic sapphires. 





fine diamonds, one 


fine Fire Opal. 











Inquiries Invited. 


53-55 Sarphatistraat, Amsterdam, Holland 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as Reported by Corre- 
spondents of “The Jewelers’ Circular’ 


LONDON, Nov. 20.—Trade is quiet just 
at the present time in this market as 
well as in the chief provincial centres 
including Birmingham and Manchester, 
and dealers as well as diamond brokers 
find that conditions do not compare fa- 
vorably with the same period in previous 
years. Press rumors which were recent- 
ly circulated about new diamond discov- 
eries in South Africa are given little 
concern in this centre, but the trade 
as a whole has adopted a waiting atti- 
tude just at present, although it is 
well understood that conditions in the 
diamond trade are firm, and that there 
is no danger of a decrease in prices. 

The strength of the rough diamond 
market and the support given to the 
legislation affecting the South African 
field in the enforcement of the Precious 
Stone Bill are sufficient guarantees to 
refute all pessimistic views and un- 
favorable press reports. The real cause 
of the present quietness is merely the 
natural sequence of the carefullness 
prevailing among dealers at this time, 
who are awaiting a more active market 
before they make large _ purchases. 
There is however a special demand at 
present for large and fancy shaped 
stones, providing they are of good color 
and well cut. There was a fair attend- 
ance of representatives of American and 
European firms during the month in this 


market, and the “sights” of the South 
West African shipments were quickly 
absorbed. So far as the pearl business 
is concerned it can be reported that 
trading has been somewhat quiet of 
late. In the colored stone, emeralds of 
good quality and size are attracting at- 
tention and are bringing high prices. 
* * * 


AMSTERDAM, Nov. 21—Business_ in 
this market is following a steady course 
at the present time, and although there 
is not the activity displayed during the 
last few months it must not be over- 
looked that at this period of the year 
dealers do not as readily welcome op- 
portunities to consummate transactions of 
importance. The rough diamond market 
is an exception to this rule, as inde- 
pendent of any period of the year, 
there is always a ready market for the 
rough material, and it may be added 
that for certain grades of good quality 
rough the demand exceeds the supply 
which naturally has a tendency to in- 
crease prices. In fact the prices are so 
high that manufacturers complain that 
it is impossible to meet the cost of 
production plus a reasonable profit at 
the present cost of material. Those who 
find that it is impossible to hold their 
goods for a more favorable market are 
the ones who suffer most because they 
are tempted to sell at an unfavorable 


time. This applies of course to the 
medium quality stones, as the better 
grades are in the possession of the big 
firms who do not place them on the 
market at all unless business warrants 
such action and these concerns adopt 
the policy of not overloading the market 
with diamonds during quiet times. In 
the course of the past two weeks a 
number of representatives of American 
firms have arrived in this market. They 
have been interested in medium quali- 
ties and the better grades. Employment 
among the diamond workers is report- 
ed to be steady at the present time, 
about 600 workman affiliated being con- 
stantly employed in the various branch- 
es of the industry. 
* * * 

Paris, Nov. 21—Business in this 
market although not very active at the 
present time finds dealers ready to pur- 
chase big stones of good quality as well 
as fine fancy shaped stones of marquise 
and emerald cut. The Congress of the 
International Association of Goldsmiths, 
Silversmiths and Jewelers held here on 
Oct. 15-17, was very successful. A num- 
ber of important papers were read and 
discussed by the delegates representing 
the different countries. The questions 
considered dealt with measures to be 
taken to protect the trade from many 
abuses which are now current. 
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United States Customs Rulings 


Tariff Classifications Fixed Covering Celluloid Bracelets, Beads of Various Kinds, Beaded Hand 
Bags, Imitation Bronze Figures, Watch Movements, Clasps and Dress Buttons 


Celluloid bracelets, the United States 
Customs Court at New York rules, are 
properly dutiable at the rate 60 per cent 
ad valorem, under Par. 31, Act of 1922, 
rather than at 80 per cent ad valorem, 
under Par. 1428. This decision sustains 
a protest of Isaacs Bros., Los Angeles. 
Judge Sullivan writes the court’s con- 
clusions. 

BEADED HAND BaAGs 

Granting a claim of the Metro Bag 
Works, New York, the Customs Court 
finds that beaded bags with hanging 
beads at the bottom, are dutiable at the 
rate of 60 per cent ad valorem, under 
Par. 1403, Tariff Act of 1922, rather 
than at 75 per cent, under Par. 1430, 
as assessed by the collector. Judge Til- 
son writes the opinion in this case. 


IMITATION BRONZE FIGURES 


Imitation bronze figures, imported by 
the May Company of Los Angeles, were 
taxed by the collector at the rate of 40 
per cent ad valorem, under Par. 399, Act 
of 1922, as manufactures of metal. The 
Customs Court, in an opinion just an- 
nounced by Judge Waite, fixes duty at 
only 20 per cent ad valorem, under Par. 
1449, as works of art. 


CLASPS, ETc. 


Many protests are covered in a de- 
cision by the Customs Court, granting 
tariff relief to the European Watch & 
Clock Co., with respect to the classifi- 
cation of certain imported clasps. The 
snaps or clasps in question were de- 
scribed on the invoices as “gold snaps,” 
“platinum snaps,” “gold and platinum 
snaps,” “gold and platinum folding 
snaps,” “gold enameled and platinum 
snaps,” “gold and diamond _ snaps,” 
“gold, platinum and diamond snaps,” 
etc. Duty was assessed at 80 per cent ad 
valorem, under Par. 1428, Act of 1922. 
The court, in an opinion by Judge Sulli- 
van, fixes duty at 55 per cent, under Par. 
348, 


Pendant watches were also covered by 
this ruling, duty being assessed at 80 
per cent ad valorem, under Par. 1428, 
Act of 1922. The court fixes duty as 
follows: on the watch cases and pen- 
dants, 45 per cent ad valorem, under 
Par. 367; and on the movements accord- 
ing to jewels and adjustments under the 
same paragraph. 

Watch bracelets or wristlets, or parts 
thereof, composed of gold or platinum, 
or of gold or platinum and precious or 
semiprecious stones or pearls, were also 
Involved in this case. Duty is fixed by 
the court at 60 per cent ad valorem, un- 
der Par. 399, rather than as jewelry at 
80 per cent, under Par. 1428. 

In the same ruling, semiprecious 
stones, cut but not set, suitable for use 
in the manufacture of jewelry, are held 





dutiable at 20 per cent ad valorem, un- 


der Par. 1429, rather than at 50 per 
cent, as assessed by the collector, under 
Par. 233. 

Precious or  semiprecious _ stones, 
loosely strung for facility in transpor- 
tation only (without clasps), cut but not 


set, suitable for use in the manufacture 


of jewelry, are held by the court to be 
dutiable at 20 per cent ad valorem, un- 
der Par. 1429, Act of 1922. 


PLATINUM WATCH CASE 


A platinum watch case, set with dia- 
monds, forming part of a bracelet watch, 
was also covered by this decision. Duty 


was assessed at 60 per cent ad valorem, 
under Par. 399, Act of 1922. The court 


finds that it should have been returned 
by the appraising officers at the rate of 
45 per cent ad valorem, under Par. 367, 
Act of 1922. 


PENDANT WATCH CASES 


Sustaining protests of the Artisto 
Import Co., Inc., et al., New York, the 
Customs Court finds that pendant watch 
cases, assessed as jewelry, at 80 per cent 
ad valorem, under Par. 1428, Act of 
1922, should have been assessed at only 
45 per cent, under Par. 367. In addition 
to the Artisto Import Co., Inc., this deci- 


sion sustains protests of Henry Freund 
& Bro., Friedman & Parkovitz, Ed. E. 
Frisch, Goldsmith Stern & Co., Hussa 
& Co., Lauter & Co., Lorraine Watch 
Co., Norman M. Morris, I. Ollendorf 
Co., Inc., the S. H. Pomerance Co., Schein 
& Engel, the Weinstrum Watch Co. and 
S. Weissman & Co. 


JET DRESS BUTTONS 


B. Blumenthal & Co., New York, have 
won a ruling from Customs Court re- 
ducing the tariff rate on dress buttons 
composed of glass, colored black to imi- 
tate jet. These buttons were assessed 
at 60 per cent ad valorem, under Par. 
1429, Act of 1922. The court fixes duty 
at 45 per cent ad valorem, under Par. 
1411. Judge Sullivan writes the opinion. 


SILVER PLATED BOXES 

Geo. Borgfeldt & Co. have obtained a 
decision from the Customs Court reduc- 
ing the tariff rate on silver plated pow- 
der boxes from 80 per cent ad valorem, 
under Par. 1428, to 60 per cent ad va- 
lorem, under Par. 399, Act of 1922. 
Chief Justice Fischer writes the court’s 
conclusions. 

BEADS OF VARIOUS KINDS 

Beads, etc., imported by Lewy & Co., 

Cohn & Rosenberger, Inc., Hensel, 

















The Indian merchants residing at Yokohama have presented through 
the British Consul General in that city to the Emperor Hirohito in 
commemoration of the coronation a solid silver castle three feet in 
height and representing the old castle “Tajimahame” about 800 miles 

from Calcutta 
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Bruckman & Lorbacher, Frederic’s, Inc., 
G. Hirsch Sons, L. S. Podell and D. Cas- 
suto & Co., were assessed with duty at 
various rates of duty. The Customs 
Court fixes the following rates: 

On beads of glass in imitation of 
precious or semi-precious stones, 45 
per cent ad valorem, under Par. 1403, 
Act of 1922. 

On beads in bunches, 35 per cent, un- 
der Par. 1403. 

On roses montees, 20 per cent, un- 
der Par. 1429. 

On loose amber beads, 20 per cent, 
under Par. 1429. 

On imitation amber bead clasps, 55 
per cent, under Par. 348. 

IMITATION PEARL BEADS, ETC. 
Imitation pearl beads, taxed at 80 per 

cent ad valorem, under Par. 1428, Act of 
1922, are held dutiable at only 60 per 
cent ad valorem, under Par. 1403, in a 
decision by the Customs Court sustaining 
protests of Samstag & Hilder Bros., 
et al. 

Mother-of-pearl beads, temporarily 
strung on silk cords, not knotted, are held 
dutiable in the same decision at 35 per 
cent ad valorem, under Par. 1403. 

“Cut crystal beads,” being rock crystal 
beads, are held dutiable at 20 per cent 
ad valorem, under Par. 1429. 

Earring parts are held dutiable at 75 
per cent under Par. 1428. 

This ruling also sustains protests of 
the Colonial Bead Co., M. Guggenheim, 
Inc., Lewy & Co., Albert Lorsch & Co., 
Saks & Co., A. F. Stauff & Co., the Clover 
Bead & Novelty Co., J. W. Schloss & Co., 
H. W. Robinson & Co., the Walco Bead 
Co. and the Nippon Trading Co. 


OTHER BEAD RULINGS 


Other bead rulings fix duty at 20 per 
cent ad valorem, under Par. 1403, Act of 
1922, on loosely strung amber beads, im- 
ported by Amber & Bijouterie Center of 
America; fix duty at 20 per cent on roses 
montees and 35 per cent on certain beads, 
imported by A. & H. Veith; at 35 per 
cent ad valorem, on loosely strung beads, 
imported by Blacher Bros. and at 20 per 
cent on roses montees, imported by Phil- 
lips & Tannenbaum Co., Inc. 


Get Loot Worth $10,000 


Burglars Rifle Showcases in London, Ont., 
Jewelry Store 


LONDON, ONT., Dec. 1.—Burglars at 
an early hour last Monday morning 
broke open a door of Collinsin’s jewelry 
store, looted showcases and escaped with 
merchandise estimated to be worth 
$10,000. The robbery was discovered by 
a patrolman a short time later. Ameri- 
can thugs are blamed for the robbery. 

The burglary was one of the boldest 
on record in this city. It was accom- 
plished in the heart of the business dis- 
trict, less than two blocks from police 
headquarters and 100 yards from the 
principal street intersection. The police 
believe two men participated, one re- 
maining outside. Fingerprints of one 
man were obtained. The invaders 
showed discrimination, helping them- 
selves to the best of the Christmas stock. 
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Her Ninetieth Birthday 


Mrs. Elizabeth Dickinson Active Head of 
Buffalo, N. Y., Jewelry Concern Re- 
ceives Messages of Congratulation 


BUFFALO, Dec. 1—Mrs. Elizabeth 
Dickinson, president of T. & F. Dick- 
inson, Inc., Buffalo’s leading jewelers 
at 618 Main St., quietly celebrated her 
90th birthday yesterday. She has been 
actively engaged in business for 72 
years. 

Already having enjoyed two decades 
more than her allotted span of three 
score years and 10, Mrs. Dickinson, 








MRS. ELIZABETH DICKINSON, HEAD OF 
BUFFALO CONCERN 


vigorous and erect despite her age, 
looks forward confidently of attaining 
the century mark. 

The simplicity and good taste which 
has marked her business and private 
life, characterized the observance of her 
birthday. She received felicitations 
by letter and wire, some of them taking 
the form of beautiful bouquets of flow- 
ers from hundreds of friends in the 
trade. She spent most of the day in 
the store, accepting congratulations of 
her local friends and customers to whom 
she has become a familiar figure. 

To a JEWELERS’ CIRCULAR reporter 
who visited her, the venerable lady 
confined her impressions of life from 
a vantage point of 90 years. 

“The world and its people are grow- 
ing better every day,” she said. “The 
younger generation, especially, no long- 
er need cause their elders any worry. 
They are well able to care for them- 
selves.” 

Girls who really enjoy business, and 
who are willing to devote a lifetime to 
it, are advised to do so by Mrs. Dick- 
inson. Her constant interest in busi- 
ness, since she was 18 years old, is 
attributed as one reason for her good 
health and continued usefulness. 

Even today Mrs. Dickinson is the 
active head of her company. She per- 
sonally buys much of the stock and 
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supervises the purchasing of all goods. 

Arriving at the store daily at 10 
o’clock, Mrs. Dickinson devotes a full 
day to her work. Rain or shine, fair 
weather or stormy, she is at her desk 
or walking about the store talking to 
customers. 

Regularity in habits is the best way 
to successfully achieve old age, Mrs. 
Dickinson believes. Personally she re- 
tires each evening at 10 and rises at 7. 

Mealtime is no source of privation 
or worry to her. “I eat everything and 
anything. I do not diet, nor do I ad- 
vocate dieting for people who lead an 
active life.” 

Shortly after she married at 18, she 
entered the jewelry business with her 
husband in his small shop at Main and 
Swan Sts. Later they moved further 
north in Main St. near the corner of 
Huron St. In recent years they erected 
their own building, one of the finest 
jewelry stores between New York and 
Chicago, which they now occupy. 

Associated in business with her at 
the present time are her three grand- 
sons, Alfred, Jr., Harold and John. 








H. B. O’Brien Becomes Vice-Pres- 
' ident of Gorham Mfg. Co. 


PROVIDENCE, R. I., Dec. 1.—Announce- 
ment was made here the past week that 
Harry B. O’Brien, vice-president and 
general manager of the International 
Silver Co.’s factory L at Wallingford, 
Conn., will join the executive force of 
the Gorham Mfg. Co. at Elmwood on 
Jan. 1, as vice-president in charge of 
sales and advertising. 

For the past 10 years, it is stated, 
Mr. O’Brien has been connected with 
the Meriden, Conn., concern and has 
been general manager of all sterling 
silver manufacturing by the concern. 
He was elected a vice-president of the 
company a month ago. 

Edmund C. Mayo, president of the 
Gorham Mfg. Co., has denied persistent 
rumors that have been in circulation 
since the announcement of Mr. O’Brien 
coming to the local concern, that the 
Gorham Mfg. Co. was to be linked in 
some way with the International Silver 
Co. Previous to taking up his duties 
with the Gorham Mfg. Co., Mr. Mayo 
states, Mr. O’Brien will sever all con- 
nection with the International Silver Co. 








Death of Otto Held 


Detroit Retail Jeweler Passes Away at the 
Age of Sixty-two Years 

Detroit, MicH., Nov. 30.—Otto Held, 
62 years old, who for more than 20 years 
operated a retail jewelry store at 1415 
Woodward Ave., died recently at his 
home, 3350 Collingwood Ave. 

Mr. Held was born in Germany and 
came to Detroit 40 years ago. For 
about 18 years he dealt in tobaccos and 
then turned to the jewelry business 
when he opened a store on Woodward 
Ave. 

Deceased leaves two daughters and 
two sons. 
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Survey of the Jewelry Industry 





Reports to R. G. Dun & Co. Indicate Sales Volume to Date Not Up to Last Year’s Total—Plati- 
num Jewelry Sales Satisfactory but Staple Lines Fall Behind—Novelties Show 


HE following survey of the jewelry 

industry made from reports of cor- 
respondents of R. G. Dun & Co. in vari- 
ous large centers was published in the 
last issue of Dun’s Review. 

Although there has been an improve- 
ment in demand during the last two 
months, the jewelry trade has failed to 
reach the distributive totals set down for 
it a year ago. Adverse industrial con- 
ditions during the spring months and a 
dull summer season are the attributed 
causes, according to reports to Dun’s 
Review. Such merchandise as compacts, 
cigar lighters, strap watches and vanity 
boxes are selling more readily than 
clocks, pocket watches, silverware and 
staple goods. 

Production schedules of platinum and 
diamond jewelry makers have _ been 
maintained on a fairly satisfactory 
level, but makers of staple items have 
fallen behind their output of a year ago. 
Factories devoted to novelties have been 
kept busy. As the better grades of dia- 
monds and emeralds have been popular, 


Increased Demand 


prices on this class of merchandise are 
inclined to strengthen. 

In other branches, there have been no 
changes of consequence, as_ precious 
metals not only are firm, but practically 
all gems remain unchanged from the 
price standpoint. As the widespread 
practice of buying radios and automo- 
biles on the easy-payment plan has tied 
up the income of so many families, it is 
doubtful if much jewelry will be pur- 
chased at the holiday season. Outlook 
for next year cannot be considered as 
better than fair. 

BOSTON.—Local retail jewelers re- 
port that sales are running from 2 to 3 
per cent under last year’s total. New 
England department stores report that 
their sales of jewelry and silverware on 
Oct. 1 were 3 per cent below those of the 
same months of last year. Wholesalers 
find that conditions are somewhat worse, 
sales having dropped below last year’s 
figures about 10 per cent. Retailers in 
the smaller towns are not so prosperous 
as the stores in the metropolitan centers, 


and are very slow in their payments, 
asking more extensions than ever on 
their notes. 

The sale of diamonds is close to last 
year’s figures. The more valuable stones 
are going up, but other classes have 
not seen much price change during the 
last six months. Jewelry is staying on 
about the same price level, though there 
is a slight tendency for miscellaneous 
lines to increase. It is the local belief 
that the sale of automobiles and radios 
on time payments is hindering the 
growth and normal expansion of the 
jewelry business. As a consequence, not 
much increase is expected in local trade 
during the balance of the year. 


* * * 


PROVIDENCE .—This is the one sea- 
son of the year in which the manufac- 
turing jewelers are universally busy. In 
the early part of the year, trade was 
from fair to slow but orders for mer- 
chandise to be used during the holiday 
season were of reasonably good volume, 








P. & A. Photo 
The above photo shows Miss Lillian Brackenbury, bookkeeper and cashier, and Clarence Olsen, presi- 
dent, of Olsen & Ebann, Chicago jewelers, checking over the loss after daylight robbers had held 
up the shop on Chicago’s South Side, forced the staff to lie on the floor, and had escaped with loot 
that may reach atotal of $18,000 
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and some manufacturers are operating 
their plants on an overtime working 
schedule. This, however, is ordinary 
during this period of the year, and it is 
believed that the total volume of holiday 
merchandise will be rather below that of 
1927. Those engaged in this line of 
business are well employed at the pres- 
ent, and there is a lack of skilled work- 
ers in several branches of the jewelry 
industry just at the present moment. 
The success of the season will depend 
on a continuance of orders covering the 
next few weeks. 

Among the manufacturers of novel- 
ties selling direct to the retail trade, 
shipments are made to the New York 
and nearby markets right up to the last 
few days before Christmas. Staple lines 
of merchandise of high grade are in 
quite good demand for the holiday sea- 
son. There has been a steady demand 
for a cigar lighter of various grades, 
and manufacturers of compacts and 
similar merchandise have done a large 
and steady volume of business through- 
out the fall and winter season. Manu- 
facturers of rings of all grades, from 
the syndicate store trade to the high- 
grade rings set with precious stones, 
have had a decided increase in volume 
of business during the recent few 
months. Somewhat better prices have 
been obtainable in a number of lines 
than were possible during the same sea- 
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son last year and collections, in general, 
are reported to be reasonably good. 


* * * 


ST. LOUIS.—This is mainly a job- 
bing center for jewelry, as there is prac- 
tically no manufacturing in this district. 
Wholesalers report a volume of sales 
less than the total of last year; a 5 to 10 
per cent decline. There has been a con- 
siderable movement of novelty goods, but 
demand for watches and diamonds is 
only fair. 

It is believed that Christmas business 
will be as good, if not better than it was 
last year, based on the fact that dealers’ 
stocks are low, and that more replenish- 
ing will be necessary than was the case 
in 1927. Prices are about the same, and 
no particular changes are looked for in 
this respect in. the near future. 

The retail business is only fair, and 
installment houses seem to have felt 
the effect of less expenditure by the 
masses for luxuries, and slow payment 
of accounts for goods already sold. The 
general outlook for this industry during 
the next few months is considered to be 
fair. 

* * @ 

BALTIMORE.—Jewelry manufactur- 
ing here is limited to special work and 
Baltimore is no producing center in this 
industry. Local wholesale distributors 
report that the past year has not been 
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particularly satisfactory, especially 
from a turnover standpoint, the volume 
thus far being about 5 per cent off, when 
compared with the figures for the cor- 
responding period of the preceding year. 
Furthermore, current business is not so 
good as it was in November, 1927, and 
ordinarily holiday buying does not be- 
come brisk until after Thanksgiving. 
Department stores are now handling 
more extensively card goods and other 
jewelry novelties, and this fact is lessen- 
ing the sales of the regular retail 
jeweler. Moreover, the tremendous ex- 
pansion of chain-store systems which 
handle general merchandise is encroach- 
ing on the retailers’ volume. These in- 
roads are becoming increasingly more 
difficult to repel. 

The demand for specialties is more. 
potent than that for staple articles, and 
the retail distributor continues to pursue 
a conservative buying policy. Such 
merchandise as wrist watches, bracelets 
and vanity boxes is selling more readily 
than clocks, pocket watches and other- 
staple goods. Silversmiths have not 
been very active for the past several 
months, but it is believed that their 
products will figure largely as gift mer- 
chandise during the holidays. Dealers in 
precious stones, especially diamonds, are 
not doing so well as they did in the fall: 
of last year. 

Prices are believed to be pretty well: 


























International News Reel Photo 
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In a report received at Philadelphia, Pa., recently from Ur of the Chaldees, C. Leonard Wooley, director of 
the joint expedition of the Museum of the University of Pennsylvania and the British Museum, describes 
the expedition’s discovery of the 5000-year-old tomb of a Sumerian queen identified as Queen Shub-Ad, and an 
adjoining grave believed to be that of her royal husband. This photo shows some of the interesting arti- 
cles found in the two royal graves. The articles include gold ornaments which formed part of one of the 
two crowns found in the queen’s grave, and several excellent examples of miniature sculpture of rams, 
antelopes, bearded bulls, ears of corn, and a cluster of fruit and flowers 
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stabilized for the present, and quota- 
tions have undergone no appreciable 
changes since early in the year. Not 
only are the precious metals firm, but 
practically all gems remain unchanged 
from a price standpoint. It is unlikely 
that present price lists will be disturbed 
in the near future. Collections are fair 
to slow, and under the season normal. 
The outlook for the remainder of the 
year is only fair. A betterment in busi- 
ness generally undoubtedly will improve 
the prospects of San emmyeet industry. 


CHICAGO.—Wholesale houses report 
that there is a steady normal demand 
for plate and silverware. Sales of orna- 
mental jewelry gems, and kindred items 
coming under the head of luxuries, or 
gift jewelry, have been affected by the 
large buying of automobiles and radios 
on time payments. Department stores 
report a steady demand for moderate- 
priced jewelry featuring imitation 
stones, and there has been quite a re- 
vival in earrings and necklace sets to 
match, but the sales have been largely 
in the cheaper class of goods. Christ- 
mas buying is well under way and has 
started out satisfactorily. Dealers in 
watches report that demand is for the 
better grades of watches, and sales are 
well up with those of a year ago. 

Mail-order houses complain of slack 
orders, even in face of price concessions. 
This industry, both wholesale and re- 
tail, has been going through a period of 
lean years. The retail dealer in the 
smaller towns has been compelled to add 
various other lines to enable him to op- 
erate. Inventories among retailers have 
decreased materially in the past several 
years, and many carry only a small dis- 
play line, counting on quick shipments 
from jobbers to fill orders. Collections 
are only fair. 

* * * 

CINCINNATI.—The proximity of the 
holiday season has given such an im- 
petus to current sales in the jewelry 
trade that the outlook for Christmas 
business is viewed with considerable op- 
timism. Retailers have placed orders 
for a part of the usual seasonal require- 
ments, and are expected to come into the 
market for replenishment of their 
stocks. The practice of conservative 
buying still is evident, and most mer- 
chandise stocks are relatively moderate. 

Conditions in the industry during the 
year lagged considerably, as the result 
of the general industrial situation, and 
the volume of business booked by job- 
bers for the ten-months’ period averaged 
approximately 10 to 15 per cent less 
than it did for the same time in the pre- 
ceding year. The recession was prin- 
cipally noticeable in the sale of staple 
articles, affected by changes in styles, 
whereas silverware and mantle clocks 
sold more freely. 

The demand for the cheaper grades 
of merchandise, including novelties, such 
as compacts, cigar lighters and women’s 
strap watches, was another factor in 
the reduction of sales. Production 
schedules of platinum and diamond 
Jewelry have been maintained on satis- 
factory levels; the better grades in mar- 
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quis shapes and emerald-cut stones have 
been quite popular. In this class of 
merchandise, prices are inclined to 
strengthen, but remain firm in the case 
of staple articles. 

The division selling on the - deferred 
payment plan constitutes a large por- 
tion of the retail sales and this method 
of merchandising is rapidly growing. 
Collections have been reported generally 
slow. 

* * * 

DETROIT.—Trade in the jewelry 
business locally has not been up to ex- 
pectations entirely, although a fairly 
good business has been transacted. The 
entry of department stores in this line 
has affected the trade of regular jewel- 
ers to a considerable extent, particu- 
larly in novelties. In the latter line, 
there has been a fairly good demand. 
Prospects for the approaching holiday 
trade are believed to be reasonably good. 
Much of this business here is on the in- 
stallment plan at good profits and little 
actual loss. With the established jewel- 
ers catering to the more exclusive trade, 
business has been about normal, al- 
though collections have not been so 
prompt as desired. 

* * * 

TWIN CITIES (Minneapolis-St. 
Paul.)—Wholesalers and manufacturers 
of jewelry report that sales throughout 
the Northwest for the last four months 
are slightly below the record of the cor- 
responding months of 1927, there having 
been quite a sharp decrease since Nov. 
1. Prices have remained steady during 
the year, and are not likely to vary 
much within the next few months. 
Stocks are quite low, and dealers an- 
ticipate a brisk holiday trade. Collec- 


tions have slackened, and are now 
classed as only fair in this line. 
* * * 


DENVER.—This is principally a dis- 
tributing center for the jewelry trade, as 
very little manufacturing in this line is 
done here. Jobbers report an increase 
of about 10 to 15 per cent in sales this 
year, as compared with those of 1927. 
Prices are reported generally staple, and 
no particular changes are expected in 
the next few months. The outlook for 
the trade in this district generally is re- 
garded as satisfactory. Collections are 
reported somewhat slow. 

* * * 

SEATTLE.—The jewelry business of 
Seattle is in about the same volume as 
it was at this time a year ago. Manu- 
facturers are now at the peak of pro- 
duction for the holiday trade. Orders 
are slightly in excess of the record of a 
year ago. The general level of prices is 
about the same as it was in 1927. There 
has been some fluctuation in metal 
prices, with platinum somewhat lower. 
But it is expected that the customary 
pre-holiday rise will wipe out the de- 
cline. 

Retailers are preparing for a large 
volume of holiday business; somewhat 
more than was the case a year ago. The 
retail field lost one of its leading stores 
during the year, but the place has been 
filled by a pioneer operator who quit the 
field several years previous. 
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- United Hospital Fund 





Campaign to Raise Quota of $10,000 in 
New York Jewelry Trade Now 
Under Way 


The United Hospital Fund Campaign 
is now under way and Leopold Stern, 
as chairman of the Jewelry Auxiliary, 
is again appealing to the members of 
the trade to come forward in aid of this 
worthy charity. The quota for the 
jewelry trade has been placed at $10,000. 
It is Mr. Stern’s hope to reach this fig- 
ure this year, and he urges those mem- 
bers of the trade who have not yet 
responded to kindly do so as early as 
possible. 

Make checks payable to the United 
Hospital Fund, and mail to Leopold 
Stern, 2 W. 46th St., New York. All 
contributions will be acknowledged in 
THE JEWELERS’ CIRCULAR. 

The following contributions were re- 
ceived up to Nov. 30: 

Stern Bros. & Co., $1,000; Tiffany & 
Co. and Kastenhuber & Lehrfeld, $500; 
International Silver Co., $200. 

Those contributing $100 are as fol- 
lows: Reichman Bros., Bulova Watch 
Co., Whitelaw Bros., D. M. Michel, Eich- 
berg & Co., Cartier, Inc., J. Mehrlust, J. 
C. Adler & Bros., Arnstein Bros. & Co., 
Oppenheimer Bros. & Veith. 

Contributions for $50 have been re- 
ceived from Arthur Lorsch, Albert 
Lorsch & Co., Jacobson Bros., J. R. 
Wood & Sons, Udall & Ballou, Isaac W. 
Cokefair, Wm. S. Hedges & Co. 

Alpheus L. Brown subscribed $35 and 
the following $25 each: S. J. Hunter, 
S. L. Van Wezel, Sussfeld, Lorsch & 
Schimmel; Bunde & Upmeyer, Raymond 
C. Yard, Inc., Shiman Bros. & Co., 
Henry Freund & Bro., M. H. Shiman & 
Co., Morris Klipper, James P. Harper, 
Graff, Washbourne & Dunn; M. Wal- 
lach, R. G. Monroe & Co., Inc., J. & L. 
Hartzberg, Abraham Shiman, Henry 
Bodenheimer & Co., Untermeyer-Rob- 
bins & Co., Charles Keller & Co., David 
Belais & Co. 

Marcel M. Mirabeau and B. Fiegel, 
each gave $20, while Charles S. Cross- 
man & Co., Zach A. Oppenheimer, Abner 
Shaw & Co., and Goldsmith & Loopuit 
each contributed $15. 

Subscriptions of $10 each have come 
from Parker D. Handy, David L. Gluck, 
Herman Oppenheimer, Jr., Sylvan Levy, 
Donaldson Mfg. Co., William C. 
Solomon, Bert H. Satz, William Scheer, 
Inc., Barnett Robinson, Edward S. Smith 
Co., Ine., Jonas Koch, Kaufman Mfg. 
Co., Inc., Jack J. Felsenfeld, American 
Gem & Pearl Co., L. Hochberger, Walter 
P. McTeigue, Inc., Emil W. Kohn, 
Joseph Riskin, Henry Lorsch, G. A. 
Veeck, Inc., Frederick Keim. 

The firms and individuals contribut- 
ing $5 each include: F. H. Noble & Co., 
Inc., Leo M. Sachs, Edward N. Schen- 
kein, Kalisher Mfg. Co., Lassner & 
Bamberger, Inc., Andrews & Winsten, 
Inc., Harry Platoff, George H. Keller. 








Henry Loeb & Son, Oakland, Cal., has 
been succeeded by Loeb & Velasco. 
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HE diamonds illustrated herewith are but a few speci- 
mens of our large assortment of rare diamonds. These 
stones are all products of our own cutting works, one of the 
few completely equipped factories in the United States. Your 
inspection of our large stock of diamonds will be appreciated. 





Baguettes Cutting Works, 101 Beekman St., N. Y. 
Marquise 
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UNUSUAL CALLS 


are generally filled at 


OLGA TRITT 


730 FIFTH AVENUE, NEW YORK 
Phone: Circle 6171-2 


RUSSIAN ANTIQUE JEWELRY 


ODD PEARLS (large size) BLACK PEARLS 
PRECIOUS STONES 
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Adopt Standards of Practice 





Toledo Retail Jewelers and Better Business Bureau Adopt Code to Eliminate Fraud and 


ToLEDO, OHIO, Nov. 29.—Under the 
auspices of the Toledo Retail Jewelers 
Association and the Toledo Better Busi- 
ness Bureau, the retail jewelers of this 
city have been working for some time 
to establish standards of practice that 


* will eliminate fraud and misrepresenta- 


tion both in the advertising and sales of 
jewelry, and they finally adopted a gen- 
eral code of standards of practice which, 
it is expected, will tend to elevate the 
tone of the jewelry business in Toledo, 
add dignity to the profession and estab- 
lish the confidence of the consumer in 
the jeweler as a merchant. 

At a special meeting held Wednesday, 
Nov. 21, the standards of practice were 
finally approved by a _ representative 
group of the members of the Toledo Re- 
tail Jewelers Association, who met with 
H. E. Frye, the secretary-manager of the 
Toledo Better Business Bureau and 
other officials of that body. Most of the 
questions that had come up in the past 
were ironed out, except the proposed 
agreement to discontinue the use of the 
term “blue white” in advertising dia- 
monds, which was not ratified. The ques- 
tion of using the terms, “no down pay- 
ment” or “10 cents down” on certain ad- 
vertising, which was opposed by several 
people, was not acted on definitely. 

The code of the Standards of Practice 
finally agreed on, which is being sent out 
by the Better Business Bureau, is as 
follows: 


COMPARATIVE PRICES AND VALUE CLAIMS 
“FORMERLY PRICED” 


Whenever merchandise is advertised 
as being “formerly priced,” the former 
prices published shall be the prices of 
the merchandise as and if actually in the 
advertiser’s stock IMMEDIATELY 
PRIOR to the permanent reduction to 
the sale price and not otherwise. 

(a) The term “originally priced” shall 

never be used. 

(b) The practice of marking mer- 
chandise with fictitious prices for 
one or several days prior to the 
advertisement of said merchan- 
dise for sale at reduced prices is 
condemned. 

(c) The term “formerly priced” shall 
not be used in connection with the 
advertisement of any sale in 
which the merchandise offered 
has not previously been offered 
for sale by the advertiser at a 
price or at prices higher than the 
salé price or prices. 


“REGULARLY PRICED” 


Whenever merchandise is advertised 
as being “regularly priced” the regular 
prices published shall be the prices at 
which the identical merchandise is 


Misrepresentation 


marked in the advertiser’s own stock 
IMMEDIATELY PRIOR to the reduc- 
tion to the sale price and to which reg- 
ular prices the identical merchandise 
will revert immediately following the 
sale, provided said merchandise remains 
unsold. 


“ Up To” 


Whenever a group of merchandise 
comprising items of various prices is re- 
duced in price and offered for sale 
through an advertisement, if the term 
“formerly priced” or “regularly priced” 
is used, there shall be stated in the ad- 
vertisement the former LOWEST price 
as well as the former highest price in 
the group, and at least 10 per cent in 
number of the items comprising the 
group shall be of the former highest 
price. 

“VALUE” 


“Value” is a term used to indicate 
comparative desirability and is based 
on utility. The value of an article can 
be expressed only as an individual opin- 
ion, therefore, such statements as “$100 
values for $50” shall be avoided. 


“DAMAGED,” “DEFECTIVE,” “SECONDS” 


Whenever a group of merchandise con- 
sists in whole or in part of “seconds,” or 
of damaged or defective merchandise, 
the same shall be so advertised and shall 
be separately displayed or grouped from 
merchandise that is not damaged, not 
defective or does not consist of “sec- 
onds,” and said display shall be identi- 
fied by a sign or signs clearly stating 
that said merchandise consists of “sec- 
onds,” damaged or defective articles, as 
the case may be. (See city ordinance.) 


“Two FOR ONE SALES” 


The practice of offering so-called “two 
for one” sales lends itself to abuse and 
misrepresentation and is therefore con- 
demned. 

The phrase “reduced to” shall be used 
to denote a price lower than the former 
price, and this shall represent a perma- 
nent reduction. 

Such terms as “below wholesale cost,” 
“at wholesale prices” and other descrip- 
tions referring to wholesale cost or 
wholesale prices even if true shall not 
be used in retail advertising. 


DIAMONDS 


The terms “commercially perfect,” 
“perfect cut,” “eye-perfect,” “eye-clean” 
and “commercial white” shall not be 
used when advertising diamonds. 

When imitation diamonds are adver- 
tised for sale such terms as “radium” 
shall not be used unless one of the fol- 
lowing descriptions is also used, namely, 
“imitation,” “manufactured” or “artifi- 


cial.” (Illustration: “Radium imitation 
diamonds.”’) 


PRECIOUS STONES 


All imitation jewels, colored or manu- 
factured to imitate genuine stones shall 
be clearly qualified by such terms as 
“manufactured,” “imitation,” “artificial” 
or “synthetic” when such stones are in 
fact synthetic. 


AMBER, AMBEROID, FRENCH Ivory, ETC. 


The terms “French ivory,” “amber,” 
“amberoid,” “ivory grained” and 
“ivory” as applied to products other than 
genuine ivory and genuine amber are 
misdescriptive and shall not be used. 


GOLD 


All articles advertised as “gold” with- 
out further qualification shall mean 
solid gold. 

When the term “gold filled” is applied 
to watch cases in advertising and selling, 
it shall be used only when the watch 
cases described are actually stamped 
“gold filled” by the manufacturer 
thereof. 


IMITATION PEARLS 


All beads made in imitation of gen- 
uine pearls shall be described in adver- 
tising by one of the following terms, 
namely, “imitation,” “artificial” or 
“manufactured.” The term “indestructi- 
ble” as applied to imitation pearls is 
inaccurately descriptive and shall not be 
used. 

SHEFFIELD WARE 

The terms “Sheffield silver” and “Shef- 
field plate” can be used accurately in 
advertising or selling only in describ- 
ing articles made in Sheffield, England, 
and in accordance with the process used 
in the manufacture of that product. 


CLOCKS 
In advertising clocks of two or more 


tones the number of tones shall be 
stated. 
SILVER, SILVERWARE, SILVER PLATED, 


ETc. 


The word “silver” unqualified by an- 
other word or words suggestive of the 
metal content shall mean “solid” or 
“sterling,” and the terms “silver” or “sil- 
verware” shall not be applied to metal 
other than solid silver or sterling. Sil- 
ver plate shall be described as “silver 
plate” or “silver plated ware.” 

The term “sterling silver” shall be 
used only to describe articles or solid 
silver assaying 925/1000. 

Coined words or phrases indicating 
silver content when such content does 
not exist in the advertised articles shall 
not be used. Examples to be avoided 
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DIAMONDS 


Loose or Mounted in Latest Fashion Settings 


ON MEMORANDUM 


No need to lose a single sale! Write us for your special require- 
ments and we will ship you a liberal selection on Memorandum the 
same day. 


KIMBERLEY DIAMOND CUTTING WORKS 


56 West 48th St. New York 












































December 6, 1928 


are: “Dutch silver,” “liberty silver,” 
“German silver,” “silverine,” “nickel sil- 


ver,” “silvore.” 
LEATHERETTE 


The term “leatherette” has been ruled 
against by the Federal Trade Commis- 
sion when applied to material other than 
genuine leather. Whenever articles made 
of imitation leather are offered in an 
advertisement they shall be clearly de- 
scribed as “imitation leather.” 


“JEWELED” WATCHES 


The term “full jeweled” or “jeweled” 
is inaccurately descriptive and lends 
itself to misuse. In the advertis- 
ing of “jeweled” watches the descrip- 
tion shall be complete as per the follow- 
ing illustrations: “7 jewel Waltham,” 
“15 jewel Elgin,” “17 jewel Hamilton,” 


ete. 


EXAGGERATED CLAIMS AND UNPROVABLE 
STATEMENTS 


Business suffers because of the lack 
of confidence built up by the continued 
use of exaggerated claims, superlative 
descriptions and unprovable statements 
in advertising. Therefore, such state- 
ments as “the greatest sale in Toledo,” 
“prices never before heard of,” “sold 
elsewhere at higher prices,” “once in a 
lifetime sale,” “the unparalleled jewelry 
sale of Toledo” and similar unprovable 
statements shall not be used. 


PICTORIAL ILLUSTRATIONS 


Pictorial illustrations in advertising 
of diamond rings shall portray the 
stones in exact proportion to the mount- 
ings. 

FREE 


The word “free” shall not be used in 
an advertisement when the article of- 
fered as “free” is obtainable only upon 
the purchase of other merchandise. Any- 
thing that is offered as “free” shall be 
obtainable by respondents without being 
required to purchase other merchandise 
or perform any service. 


LOTTERIES AND PRIZE SCHEMES 


Selling schemes which involve the ele- 
ments of “consideration,” “chance” and 
“prize” are lotteries according to the 
State laws and according to Federal 
laws. In addition to being illegal, they 
are false stimulators of business and 
shall not be used. 








A Correction 


It was recently reported that an offer 
of 50 per cent in settlement of all claims 
was being made by Conrad’s, Inc., of St. 
Augustine, Fla. This is not exactly 
correct and in the interest of accuracy, 
it is stated by those in charge of the 
settlement that the accounts on which 
settlements were offered were those of 
the §. E. Nelson Co., which firm was 
succeeded by Conrad’s, Inc. The credi- 
tors to whom the offer was made are 
those of the Nelson company and not 


ihe general creditors of Conrad’s, it is 
1d, 
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Attempted Robbery Fails 





Yeggs Frightened by Burglar Alarm After 
Blowing Door from Safe in Wyandotte, 
Mich., Store 


DetrROIT, MicH., Dec. 1.—Yeggs early 
on Tuesday morning blew open the 
large door of the safe in the Ehrlich 
jewelry store at 3150 Biddle Ave. in 
Wyandotte, a suburb of Detroit, but 
were frightened away before they pen- 
etrated an inner door and reached $20,- 
000 worth of gems and other jewelry. 
The store is owned by Moe Ehrlich and 
his son, Harold, Detroit jewelers. 

The yeggs left behind an extensive 
array of cracksmen’s tools, including 
electric drills, acetylene torches, acety- 
lene tanks, hammers and other imple- 
ments worth about $300. 

Philip Gauss, chief of the Wyandotte 
police, believes the men opened the rear 
door of the store, preparatory to making 
a getaway, after two charges had torn 
off the outer door of the safe. The 
opening of the door set off the bur- 
glar alarm which was not connected with 
the safe. This awakened an occupant 
of a nearby flat who called the police. 
The latter found the yeggs had first 
forced their way into a room above the 
jewelry store, sawed two holes through 
the floor and thus were able to get into 
the store below. 





= 


Jeweler Shot by Thief 


Negroes Who Planned to Hold Up Phila- 
delphia Store Escape After Wounding 
Proprietor 








PHILADELPHIA, Dec. 1.—Emil Grebe, 
one of the city’s veteran retail jewelers 
is recovering from a bullet wound in 
his shoulder as the result of an en- 
counter with two negro bandits, who 
escaped with a wrist watch valued at 
$17.50. 

Mr. Grebe was alone in his store at 
1723 N. 10th St., when the negroes 
entered and one asked to be shown wrist 
watches. He brought out a tray of 
timepieces and one of the men strapped 
one on his wrist and then the other 
asked to look at some other watches. 
His actions aroused the jeweler’s sus- 
picions and as he saw the man who had 
strapped on the watch make a motion 
toward a hip pocket, Mr. Grebe reached 
under the counter for his own pistol. 
Before he could raise up, however, one 
of the men had drawn a revolver and 
fired. The bullet struck Mr. Grebe in 
the shoulder and as he reeled back from 
the impact, the men ran from the store 
and disappeared with the watch. 

Neighbors aided Mr. Grebe until the 
police arrived but the latter found no 
trace of the thieves. The jeweler was 
taken to the Children’s Homeopathic 
Hospital where the bullet was extracted. 

Both Mr. Grebe and the police believe 
the negroes planned a holdup of the 
store and that the jeweler’s action in 
reaching for his weapon thwarted that 
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plan. Mr. Grebe was able to give the 
police a good description of both men. 


Watchman Kills Thief 











Member of Gang Attempting to Rob Phila- 
delphia Jewelry Store Shot After 
a Chase 

PHILADELPHIA, Dec. 1.—A bullet from 
the revolver of a private watchman 
ended the life of a youth and prevented 
an attempt to rob a jewelry store in 
South Philadelphia recently. The victim 
was John Stefanovicc, of Gerritt St., not 
far from the scene of the attempted 
robbery. 

The watchman, Benjamin Brownfein, 
is employed by several retail merchants, 
including H. M. Levy, jeweler, at 220 
South St., to guard their stores at night. 
He was making his rounds at 1 a. m., 
when he saw an automobile containing 
five young men draw up to the curb not 
far from the Levy store. 

Four of the occupants left the car and 
walked along the street, trying doors of 
several stores. Brownfein followed, 
keeping out of sight, until he saw the 
men halt in front of the Levy store. 
One detached himself from the others 
and took his place in the doorway of 
the next store, apparently as a “lookout.” 

Brownfein saw the other four men 
huddled in the doorway of the Levy 
place, apparently attempting to open the 
door. As the watchman tried to ap- 
proach closer, he was seen by the “look- 
out” who whistled a warning and the 
three men dashed from the doorway and 
ran east, led by the fourth, posted as 
the “lookout.” Brownfein ran after 
them, calling them to halt. When they 
failed to heed him, he drew his revolver 
and fired two bullets into the air. Then 
two of the men paused, and as Brown- 
fein saw them reach toward their hip 
pockets, he fired straight at them. One 
gave a cry, ran a few steps and fell. 

His companions did not stop to aid 
him but continued their flight toward 
the automobile, which had been left in 
charge of the fifth man in the group. 
But Brownfein by this time was draw- 
ing closer and the fugitives turned into 
an alleyway and jumping over back 
fences vanished in the darkness. The 
automobile driver backed his machine 
into a cross street and abandoned it. 
It was found to have been stolen from 
a New York woman visitor to this city. 

Brownfein then returned to the man 
he had shot and finding him dead, called 
the police. The bullet had struck him 
in the forehead, entering the brain. 

Stefanovice lived with his sister, who 
told the police he had been employed as 
an oiler in a railroad roundhouse but 
had not worked for several weeks be- 
cause of blood poisoning in a finger. 
She asserted she had not known he was 
associating with criminals. Brownfein 
was held by the police on a technical 
charge of manslaughter. Brownfein’s 
act was commended generally by mer- 
chants in the vicinity, who say they have 
been terrorized by young bandits for 
several months. 
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Death of J. F. Comerford 





Buffalo Jeweler Passes Away Fol- 
lowing a Paralytic Stroke 


BuFFALO, Dec. 3.—Joseph F. Comer- 
ford, until 10 years ago a well known 
Seneca St. jeweler and railroad watch 
inspector, died at his home, 21 Engle- 
wood Ave. on Nov. 30. He was in his 

d year. 
pat for the past 10 years, Mr. 
Comerford’s death followed a paralytic 
stroke last Friday morning. He re- 
tired from business in the first year of 
his illness, but the store was managed 
by his wife until a year ago, when it 
was discontinued. 

Born in Brooklyn 63 years ago, Mr. 
Comerford resided in Rochester for some 
years prior to moving to Buffalo. 

Surviving him are his widow, Caro- 
line F. Comerford, one son, William 
Joseph, at home; one brother, William, 
of Buffalo, and two sisters, Misses Anna 
and Mary Comerford of Rochester. 

The funeral was held this morning 
from his late residence to St. Joseph’s 
R. C. Church. 


Retired 





———- 


Death of Chas. P. Fenno 








Well Known Boston Jeweler Succumbs to 


Heart Attack 


Boston, MaAss., Dec. 3.—Charles P. 
Fenno, for upwards of 30 years connect- 
ed with D. C. Percival & Co., died at his 
home in Winchester early in the morn- 
ing of Nov. 30. Death apparently was 
due to an attack of angina pectoris. Mr. 
Fenno was taken ill Thanksgiving Day, 
but attributed the discomfort to indi- 
gestion. In the evening he recovered 
sufficiently to drive his daughter home 
after the festivities of the day. During 
the night he again complained of pain, 
and his wife gave him medicine to ease 
him. In the early hours of the next 
morning Mr. Fenno suffered more in- 
tensely, a doctor was summoned and 
treatment administered. Sleep  fol- 
lowed with the assurance that he would 
be alright in a few hours. Mrs. Fenno, 
however, some hours later discovered 
that her husband had passed away in 
his sleep. 

Mr. Fenno was in his 59th year and 
before his sudden seizure was seeming- 
ly in the best of health. He had been 
with D. C. Percival & Co. for nearly 30 
years, most of the time as inside sales- 
man and for the last 15 years as a 
director of the company. Before becom- 
Ing associated with Percival’s he was 
with Morrill Bros. Co. on Washington 
St. a house which passed out of existence 
Many years ago. 

Mr. Fenno was popular among the 
trade and was regarded as a man of 
exceptional business ability, coupled 
with a genial, obliging disposition which 
endeared him to a wide circle of busi- 
ness and personal friends. He belonged 
to the Masons and took an active part 
mM all activities connected with his 
lodge. He is survived by his widow, one 
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daughter, Edith, and one son, Richard, 
and grandchildren. 

Funeral services took place from his 
home in Winchester, many of his for- 
mer associates in the trade attending 
to pay last respects to him. The sym- 
pathy of the trade is extended to the 
bereaved. 








Clubs Reorganized 





Officers of Wisconsin Retail Jewelers’ Asso- 
ciation Complete Work of Reestab- 
lishing District Units 


MILWAUKEE, WIs., Dec. 1.—With the 
reorganization of a Manitowoc and a 
Fox River Valley District Jewelers’ 
Club in Manitowoc and Oshkosh, officers 
of the Wisconsin Retail Jewelers’ Asso- 
ciation have completed their reconstruc- 
tion work in eight Wisconsin district 
zones. 

The Manitowoc District Jewelers’ 
Club was reorganized during the past 
week when 20 members from surround- 
ing towns appeared at the Hotel Mani- 
towoe and joined with President A. C. 
Hentschel, Secretary A. W. Anderson 
and Treasurer Henry F. Stecher, in dis- 
cussing present fundamental problems 
of the trade. Officers of the state asso- 
ciation stressed the need of cooperation, 
as they have been doing at all the zone 
meetings. 

Mr. Hentschel spoke on “Cooperation 
and Organization.” Mr. Anderson 
stressed the need of proper legislation 
in relation to the Capper-Kelly bill, and 
Mr. Stecher told what has been accom- 
plished by cooperation and organization 
in the National Jewelers’ Mutual Fire 
Insurance Co. 

Officers of the Manitowoc Club were 
then elected with Norman Stollberg, 
Manitowoc, as_ president; H. Kohls, 
Manitowoc, secretary, and J. Pelkhofer, 
Sheboygan, treasurer. There were 
three vice-presidents elected: G. Fehrs, 


Manitowoc; Ed Imig, Sheboygan, and 
George Drahl, Sturgeon Bay. The or- 
ganization had already held its first 


meeting at the Hotel Hamilton, Two 
Rivers, Wis., on Nov. 20, and will con- 
tinue to hold meetings regularly from 
now on. 

The Fox River Valley District Jewel- 
ers’ Club district zone meeting was held 
the following day at the Hotel Athern, 
Oshkosh, Wis. About 18 persons were 
present and re-elected J. R. Chapline 
president and A. W. Anderson secretary. 


Two new vice-presidents have been 
elected, Otto Fischer, Appleton, and 
Irvin Krail, Fond du Lac. Joseph 


Krumrich has been elected treasurer. 

Members attending the meeting at 
Oshkosh got into quite a lively discus- 
sion of the auction ordinance that has 
recently been passed at Fond du Lac 
and which is even more stringent than 
the Milwaukee ordinance. The Fond du 
Lac law eliminates the holding of any 
auctions during the month of December 
except regular court actions. Most of 
the retailers at the zone meeting agreed 
that this was the most effective way of 
combating the auction evil. 
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All of the eight districts have now 
agreed to hold regular meetings at cer- 
tain stipulated times, rather than to 
leave the meetings at the call of the 
president, as had formerly been done. 
In view of this, officers of the state asso- 
ciation feel that the Wisconsin field will 
show an even more unified spirit from 
now on, in view of the promises of co- 
operation and activity of the various 
zone districts. 








Trio Sent to Reformatory 





Youths Who Pleaded Guilty to Stealing 
Watches and Rings Must Serve Ten 
Years in Indiana Institution 


INDIANAPOLIS, IND., Nov. 30.—Carl 
Boebel, age 25; Ernest Roberts, 19 years 
old, and Harry Paris, 18, were sentenced 
Nov. 23, to serve 10 years in the Indiana 
Reformatory. These sentences were im- 
posed after the prisoners entered pleas 
to being guilty of robbery. The pleas 
were entered in the Delaware Circuit 
Court. 

The young men were guilty of the 
theft of watches and rings to the value 
of $2,000. The robberies were com- 
mitted in Marion and Muncie. 








Announces Awards for Finest Ameri- 
ean Silverware Designs 


To bring forth the best in American 
artistry...to develop a silverware de- 
sign that will be truly representative 
of 20th Century American beauty...to 
award properly the artists who bend 
their efforts in this direction... these 
are the objects of the Holmes & Ed- 
wards Silver Co.’s competition. 

Awards of $5,000 will be made to the 
persons submitting silverware designs 
that a distinguished committee judges 
to be the most deserving. The personnel 
of this committee and the reputation of 
the Holmes & Edwards Silver Co., a di- 
vision of the International Silver Co., 
are guarantees of the integrity and high 
character of this enterprise. 

Neysa McMein, well-known painter; 
Charles Dana Gibson, famous illustra- 
tor; Elsie de Wolfe, distinguished inte- 
rior decorator, and Frank Alvah Par- 
sons, president of the New York School 
of Fine and Applied Arts, will be the 
judges to select the 25 winners. 

These contributed designs will be sub- 
mitted to a vote of the hostesses of 
America to determine the order in which 
the winners finish. An award of $2,500 
will be made for first place; $1,000 for 
second; $500 for third; $300 for fourth; 
$200 for fifth, and a total of $500 for 
sixth to tenth. 

The winner will be featured from 
coast to coast in Holmes & Edwards na- 
tional advertising in women’s maga- 
zines; the photograph will be published 
and full credit given for the creation. 

An instruction book, giving explicit 
details, will be sent free upon request. 
All entries must be received before Jan. 
15, 1929. 











SAPPHIRES 
EMERALDS 
DIAMONDS 
OF 
FANCY COLORS 
ALEXANDRITES 
CATSEYES 
STAR STONES 
CARVED STONES 
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IMPORTERS 
SPECIALISTS 







48 West 48th Street 
New York 








Semi-Precious Stones 


for costume jewelry, such as Carved and Cabochon 


AMETHYST LAPIS CHRYSOPRASE 
TOPAZ CARNELIAN CRYSTAL 
ROSE QUARTZ CHALCEDONY JADE 
TURQUOISE 


Chokers & Necklaces 


of semi-precious stones both with and without the 
modern front clasps mounted in 
original combinations 


S. NATHAN & CO., Inc. 


Importers 
71 NASSAU STREET - NEW YORK, N. Y. 
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Buffalo Jewelers Robbed 





Two Jewelry Stores Entered by Burglars 
Who Steal Articles Valued at $3,000 


BuFFALO, Dec. 3.—Two East Side 
jewelry stores were included in last 
week’s epidemic of store burglaries in 
this city. Early last Wednesday morn- 
ing the establishment of Ehrenfried & 
Staff, 1070 Broadway, was entered and 
merchandise valued at approximately 
$3,000 taken. 

‘he thieves entered by a rear window. 
Using a duplicate key on one door and 
splintering a panel on another they 
reached the front of the store. Here 
they contented themselves with the re- 
moval of a quantity of crystal neck- 
laces, vanity cases, mesh bags, cigar- 
ette lighters, silverware, fountain pens 
and pencils. They made no attempt to 
crack two safes containing the firm’s 
diamonds, watches and other valuable 
jewelry. Raymond E. Staff, proprietor 
of the store, told police that his loss 
was not covered by insurance. 

Earlier in the week Walter Lewan- 
dowski’s store at 1210 Genesee St. was 
entered and a quantity of rings, watch- 
es and novelty jewelry taken, valued 
at several hundred dollars. After crawl- 
ing through a small cellar window, the 
thieves gained entrance to the store by 
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cutting the panel on a door and re- 
leasing the bolt. 

Dectectives, who are working on both 
cases, believe the same gang was re- 
sponsible for the burglaries. 








Goes to Prison 





Man Who Stole Rings Must Serve Time 
but Wife Who Aided Him Goes Free 


PHILADELPHIA, Nov. 30—A sentimen- 
tal sequel to the attempted robbery by 
a man and woman of the jewelry store 
of Jacob Lang, 2508 Kensington Ave. 
last week, was the sentencing of Thomas 
Kay, the man and the freeing of his 
wife, when they were arraigned in 
Quarter Sessions court before Judge 
Frank Smith. Kay was sentenced to 
serve from two to ten years in the coun- 
ty prison. 

In the attempted holdup, Mr. Lang’s 
son, Samuel Lang, was injured while 
preventing the theft of a tray of dia- 
mond mounted rings, valued at $10,000 
which Kay had snatched from the coun- 
ter. In a struggle with Lang and the 
police, Kay hurled the tray to the side- 
walk and the rings were scattered, but 
all were recovered excepting three. 

In court, Kay pleaded he was a brick- 
layer, long out of work, and a World 
War veteran, adding he had become 
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desperate and decided to rob the Lang 
store to obtain money for his wife and 
crippled son. His wife pleaded guilty 
to aiding him in the robbery but said 
they had a 10 year old crippled son 
who needed her care and she was al- 
lowed to go free. 

Nothing was said in court about the 
loss to the jeweler or the injury to his 
son, all the sympathy being lavished on 
the criminals. 








Escape With Loot 


Burglars Enter Galesburg, Ill. Store 
Through Hole in Ceiling and Get 
Gems and Watches Worth $5,000 


GALESBURG, ILL., Dec. 1.—Cutting a 
hole in the ceiling, from a vacant rear 
room above it, burglars entered the 
A. E. Steinfeldt jewelry store, 215 E. 
Main St., last Tuesday night and looted 
the shop of 20 diamonds, two wrist 
watches and other smaller pieces of 
jewelry valued at $5,000. The thieves 
forced their way into the vacant room, 
gained entrance to the rear of the store 
and footed the display windows. 

A crudely drawn sketch of the build- 
ing, marking plan of operation of the 
thieves, was found later in the store 
and furnished the only clue the author- 
ities have. 


























Early Italian candlesticks and ciborium from the Treasure of the Order of the Holy Ghost. Preserved at Rome 
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The above cut is made for your newspaper advertisement—sent on 
request if you desire it. 


, AStieck(o. 
A 


65 Nassau St., New York, N. Y. 





December 6, 1998 





A Man Is Wanted 


Who has had a thorough experience jp 
selling the department store, stationery anq 
Jewelry trade. He should thoroughly under. 
stand the selling problems of a department 
store. Experience in fountain pen and 
pencil, small leather goods, or automatic 
lighter lines is desirable but not necessary 

The house this man is to represent has 
been soundly established for a number of 
years, and is the leader in its field. 

This man will have complete charge of 
selling a line of nationally advertised special- 
ties to department, jewelry, stationery 
haberdashers, and leather goods stores. : 

The man we are looking for will be 
employed at present doing a good job in 
his present capacity and earning in the 
neighborhood of $6,000 to $12,000. We are 
not looking for a man who is constantly 
changing, but one who has a good record 
in his present position, is aggressive, a good 
salesman as well as an executive and able 
to shoulder responsibility. 

If you are interested, write us, giving 
your age, complete business history, and the 
compensation you would expect. It will be 
held entirely confidential. 





“Salesman,” P. O. Box 1592 
Philadelphia, Pa. 








THE WASHBURN 
MAGIC NUT 
for EAR STUDS—SCARF PINS, ot, 





Now Made in 
18K. WHITE GOLD 
Platinum—18K—14K—14K R.P.—Sterling 


=e SAFETY CATCH 


Opea For Brooches, etc. Closed 


18K. White. 18K., 14K., Large and Small Sin. 
Pas Dalline pee AE, Specialty 
ea an a 
Special Order Work and Repeiring 


C. IRVING WASHBURN ‘Niy'ter 















Bend, Hampden, 


Illinois 


All Styles 


Low Prices 


Chas. J. MacNally 
111 Nassau St., New York City 











1928-29 Edition 
The Buyers’ Directory 





SS 
Price, $1.00 
Sr, 
Jewelers Publishing Corp. 
239 West 39th Se. New York 
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Now in Prison 





Youth Caught Carrying Loot from Jewelry 
Store Window Must Spend Two 
Years in Jail 


Kansas City, Mo. Nov. 29.—A 
purglar alarm in the office of the Mis- 
souri District Telegraph Co. sounded at 
3,30 yesterday morning, and on investi- 
gation it was found that the alarm came 
from the Myers & Myers Jewelry Co., 
1224 Main St. Two operatives immedi- 
ately were sent to the scene, where they 
found a piece cut out of a display win- 
dow and on the sidewalk in front of the 
store stood a man with a sack in his 
hand. 

The sack contained jewelry valued at 
$600, which had been taken from the dis- 
play window. In the man’s pockets a 
hammer and a glass cutter were found. 
At police headquarters the prisoner gave 
his age as 21 years. 

The prisoner said he was a graduate 
of Manual Training High School, and 
had never before been arrested. He said 
he was married and his wife was in a 
hospital. He denied robbing the store. 
He said he had taken a walk on Main 
St. toward 13th St., after getting away 
from his work as pressman at 3 o’clock, 
had noticed the jewelry store window 
broken and had picked up the sack 
which he found in the doorway and was 
examining it when the operatives ar- 
rived. 

He denied ownership of the glass cut- 
ter, accusing the operatives of putting 
it in his pocket. He said the hammer 
was his, and that he had it in his pocket 
to take to a repair shop. “I’m a victim 
of circumstancial evidence,” the prisoner 
explained. 

When taken before Judge Brown 
Harris six hours after his arrest, the de- 
fendant pleaded guilty to a burglary 
charge and was sentenced to two years 
in the penitentiary. 








Sent to Penitentiary 





Fifth Member of Gang Which Robbed Cin- 
cinnati Jewelry Store Sentenced to Serve 
Twenty Years in Prison 


CINCINNATI, Dec. 1.—A period of 20 
years will be spent in retrospection by 
Frank Klayman, robber, who was sen- 
tenced to the Ohio penitentiary by Judge 
Edward M. Hurley on a charge of rob- 
bery. Klayman is the fifth and last 
member of the band that held up Sam 
Savin’s jewelry store and pawnshop on 
E. Sixth St. in this city, in May, 1922. 

The band tied up two clerks and made 
away with pledged jewelry which was 
said to be worth $100,000. They made 
good their escape at the time, but four 
of them, Barney Haberman, Sam Wy- 
man, Jack Anderson and Ira Burton, 
the latter a negro, were captured and 
sent to prison. Anderson received the 
limit of 25 years. 

Klayman eluded capture for more 
than six years but was finally captured. 
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Klayman was arrested in Detroit about 
a month ago and pleaded not guilty 
when arraigned here. Shortly after a 
jury was impaneled to try him he 
changed his plea to that of guilty. 

In sentencing him to 20 years, Judge 
Hurley said he would have meted out 
five additional years if it had not been 
for the fact that Klayman had served 
an enlistment in the navy. 








Alibi Not Shaken 


But Men Accused of Robbing New York 
Jewelry Salesman in Boston Are Held 
on Other Charges 


Boston, Mass., Dec. 1.—In declaring 
James F. Wallace, alias “Gustin,” and 
John Keenan not guilty of charges of 
larceny of a suitcase of jewelry valued 
at $35,000 from Philip Schuyler, New 
York jewelry salesman, while he was 
eating in the Hotel Avery cafeteria 
Oct. 8, Judge Carr of the Municipal 
Court said that the alibi presented by 
the defense was “fishy,” but the Gov- 
ernment had not broken it down. 


Though the two defendants were dis- 
charged on the larceny charges, Keenan 
was held in $3000 for the Grand Jury 
on a charge of breaking and entering 
in the night, and Wallace, who pleaded 
guilty to a charge of assault and battery 
on Paul Bean, a Government witness, 
was sentenced to serve three months in 
jail for assault. 

Bean was punched in the face by Wal- 
lace about two weeks ago when Bean 
picked him out of a lineup at Station 16. 











Imports of British and French 
Clocks Show Increase 


WASHINGTON, D. C., Dec. 1.—British 
imports of clocks have been much larger 
to date this year than in 1927. Import 
shipments during the nine-month period 
ended Sept. 30, numbered 327,016 more 
than in the corresponding period of last 
year in spite of a sharp drop in pur- 
chases from Germany, the American 
consulate at London reports to the De- 
partment of Commerce. 


A significant feature of the British 
import trade this year, which has 
amounted in the aggregate to a total of 
2,205,858, is the increase of 100 per 
cent in imports from the United States. 
This advance was most marked in the 
third quarter, when imports numbered 
76,344, as compared with a total of 
86,512 American clocks imported dur- 
ing the first six months of the year. 

Importations of French clocks also 
have gained this year, particularly dur- 
ing the third quarter, and the same 
upward tendency was evidenced in im- 
ports from other countries, but to a 
much smaller extent. During the first 
half of the year British imports of 
French clocks numbered 87,359. Im- 
ports of French clocks during the third 
quarter numbered 68,015. 
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Spring Dates Announced 





Next Leipzig Trade Fair to Be Held March 
3 to 13 with 11,000 Exhibits Promised 


The Leipzig Trade Fair, by far the 
largest goods exchange in the world, 
will be held from March 3 to 18, 1929. 
Following its traditions of 700 years, 
the Fair will welcome exhibitors and 
buyers from all parts of the world. Visi- 
tors to the Fair this year will be able 
to shop profitably among some 11,000 
elaborate exhibits, assembled from 24 
countries. Fully 200,000 active buyers 
from 44 countries will attend, of whom 
30,000 will come from countries other 
than Germany. No other industrial ex- 
change attracts so cosmopolitan a group 
of business men, or approaches the Leip- 
zig Fair in the variety of its exhibits, 
and the volume of business usually 
transacted. 

Housed in the largest exhibition build- 
ings in the world, the Fair forms a 
great “city within a city,” organized 
from long experience for the convenience 
of all. The displays in each division 
form a cross section of an entire indus- 
try, often under a single roof. Special 
preparations have been made to serve 
visitors this year in the matter of bank- 
ing facilities and the arrangement for 
packing and shipping goods. 

The spring Fair will have three times 
as many exhibits, and 10 times as many 
buyers as any pre-war Fair. America 
will be adequately represented by about 
70 significant exhibits of its leading 
products, and 2200 buyers from all parts 
of the United States will attend. 

Detailed information concerning the 
Fair may be obtained by addressing the 
Leipzig Trade Fair, Inc., 11 W. 42nd St., 
New York. 
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The United States Supreme Court 
has postponed until Jan. 2 argument in 
the appeal taken by the Bakelite Cor- 
poration which involves the constitu- 
tionality of the provision of Section 316 
of the Tariff Act of 1922 which author- 
izes the United States Court of Customs 
Appeals to entertain appeals from the 
findings of the United States Tariff 
Commission under certain conditions in 
cases of unfair competition. A writ of 
certiorari was granted to the Bakelite 
Corporation on Oct. 8. The case arose 
when the Bakelite Corporation requested 
the Tariff Commission to make an in- 
vestigation of unfair methods of com- 
petition alleged to have been employed 
by importers of beads and other articles 
made of synthetic phonolic resin, Form 
C. An appeal was taken to the Court 
of Customs Appeals by Frisher & Co., 
and other importers from the Commis- 
sion’s findings and it is the constitu- 
tionality of this procedure which is at- 
tacked by the Bakelite Corporation. In 
the meantime importations of such 
articles are refused entry or are ad- 
mitted only to bond under a temporary 


injunction imposed when the Tariff 
Commission undertook its present in- 
vestigation. 
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IMPORTERS OF 


CHINESE JADE 


IN GEM AND COMMERCIAL 
QUALITIES 


Pieces Suitable For Rings, 
Pendants, Brooches, Bracelets, 
Charms, Hat Ornaments, 
Necklaces and Choker 
Combinations 


AMERICAN GEM & PEARL CO. 


SIX WEST FORTY-EIGHTH STREET 
NEW YORK CITY 


Dealers - Cutters - Importers 


Gems of Every Description 


LONDON PARIS 
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Greatest 
Musical 
Novelty 





No. J.C.216a17 Powder Box, Music Box and 
Dresser Clock. American made movement, easy 
winding, good time-keeper. Made of Britannia 
Metal. When cover is lifted music plays and 
inside there is ample powder space together 
with a fine velour puff. Assorted colors. Size 
3” high and 3” wide. The ‘‘BIG- ? 
GEST’’ novelty on the market ° 
today. Our low price is, each... NET 


Joseph Hagn Co. 


Wholesale Jewelers 
223 W. MADISON ST., CHICAGO, ILL. 


Send for our free four hundred page bargain and 
400 page counter catalog today! Thousands of 
wonderful profit-making items. 














PRACTICAL COURSE IN ADJUSTING 


Price $1.50 
JEWELERS PUBLISHING CORPORATION, 
239 West 39th St., New York 





The Buyers’ Directory 


Price, $1.00 


Jewelers Publishing Corp. 
239 West 39th St. New York 
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Direct Importations from 


IMPERIAL CHINESE JADE 


the Best Cutters 
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Fine Emeralds 
Rubies and 
Sapphires 

Star Rubies 
and Sapphires 
Black Opals 

Aquamarines 



























Photograph from World Wide Photos 


LUCIAN M. ZELL, 522 FIFTH AVE., NEW YORK 
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Takes His Own Life 





Fearing Blindness, Frank Schaller, Well 
Known Member of New York Jewelry 
Trade, Shoots Himself 


Using a pistol which he had taken 
from the office of an uptown jeweler, 
Frank Schaller, of Phoel & Schaller, 
manufacturing jewelers, 71 Nassau St., 
New York, and a well known member 
of the trade, walked into the washroom 
on the 15th floor of the French building 
on Fifth Ave., last Monday afternoon, 
where he shot and killed himself. Mr. 
Schaller had no financial or business 
worries and friends firmly believe that 
the jeweler took his own life because 
he feared that he might go totally blind. 

For years Mr. Schaller had been blind 
in one eye, and two months ago was 
struck by a taxicab and so severely in- 
jured that he believed he was gradually 
loosing the use of his other eye. The ac- 
cident occurred on a rainy night within 
a block of his home in Brooklyn. He 
recalled stepping from the curb and see- 
ing a taxicab approaching but remem- 
bered nothing more until he was picked 
up from the sidewalk shortly after 11 
o'clock that night. He was taken to u 
hospital where it was discovered that he 
had a big gash underneath his good 
eye, another cut on his cheek and was 
severely bruised on other parts of his 
body. 

After being released from the hospi- 
tal, in about two weeks he returned to 
his office and was still in bad physical 
condition. Following the accident his 
business associates and friends in the 
trade noticed that Mr. Schaller had be- 
come quieter, less active, but more ner- 
vous. He was more or less depressed 
by his condition. It was known among 
a few of his most intimate acquain- 
tances that he was worried about losing 
his sight. 

On Monday he went to his office as 
usual, and after getting a few special 
order pieces which he wanted to deliver 
to customers, left without any indica- 
tion of what he intended to do. Shortly 
after 12 o’clock noon he called at the 
office of Jules Lintz, jeweler, 551 Fifth 
Ave., where he frequently visited. After 
taking the key for the washroom, 
Mr. Schaller removed his overcoat and 
throwing it on a table, picked up, un- 
noticed by Mr. Lintz, a revolver, which 
the latter kept in his office. A few 
minutes later several shots were heard 
and when tenants on the 15th floor of 
the building reached the washroom, Mr. 
Schaller was found dead with three 
bullets in his body. Beside him was 
the gun which he had taken from Mr 
Lintz’s office. 

Funeral services will be held this 
morning (Thursday) at 10.30 o’clock at 
Fairchild’s Chapel, 86 Lefferts Place, 
Brooklyn. Burial will be private. 
_Frank Schaller was born in the Wil- 
liamsburg section of Brooklyn, N. Y., on 
April 30, 1873. One of his first posi- 
tions was with a bank in the downtown 
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district of New York where he acted as 
a teller. Work on books bothered his 
eyesight and after becoming blind in one 
eye he obtained a position as salesman 
with the firm of John Schumacher. In 
1909 he became affiliated with the firm 
of Rice & Widenmeyer, but later formed 
a partnership with a Mr. Graze under 
the style of Graze & Schaller. Not long 
after this firm was formed, Mr. Schaller 
became associated with Philip Phoel, 
and since that time had been engaged 
in the manufacturing jewelry business 
under the style of Phoel & Schaller. 


Mr. Schaller was widely known in the 
trade, particularly in the manufactur- 
ing branch of the industry. For several 
years he had been active in the Jewelry 
Crafts Association, of which organiza- 
tion he was a director. He was also 
affiliated with the Jewelers 24 Karat 
Club of New York and the Press Club. 
Mr. Schaller lived at 474 Third St., 
Brooklyn. 

Deceased is survived by his widow, 
Grace Schaller, and one brother. 








Sale of Seized Jewelry 


Many Items Included in Auction by Govern- 
ment of Goods Forfeited for 
Customs Duties 


Included in the great catalog of mer- 
chandise which is to be sold Thursday, 
Dec. 13, 1928, at 10 a. m., by the United 
States Government for non-payment of 
duties, are rings, watches, necklaces, 
earrings, bracelets and other jewelry, as 
well as unset gems and miscellaneous 
articles. The sale will take place at the 
auction in the United States Customs 
Seizure Room, in Brooklyn, building B, 
East, Section 806, on the eighth floor of 
the United States Army Supply Base, 
58th St. and First Ave., Brooklyn. This, 
jewelers can reach via subway, taking 
the Interborough, east or west side to 
Atlantic Ave., Brooklyn, and changing 
to the B. M. T. subway, Fourth Ave. 
local, or Sea Beach express to 59th St. 


The articles to be sold include the fol- 
lowing: 


Lot Appraised U. S. 
No. Article Market Value 
Zi—DigmMoned TINE . 6k ica hee es $400.00 
Fp ee sig a | rr 250.00 
GEN GCHINCO ok oie oc eb see ote oie os 7.00 
S2—5 unset stones... ......cccccee 12.00 
88—Set jeweler’s tools............ 27.00 
83—39 unset stones............... 58.00 
eee Er 33.30 
EEO WEREMOD h 66. 5.0'0 6 see sewe sass 320.00 
ie a ir ei ak aered ey bie 180.00 
DBO Ie WAKE. ook ccs moc eee 220.00 
Sha—Wrist WRECH. «0... 6 ck kee ces 800.00 
242—Watch and case........sces0% 160.00 
Zt WIE. WEEE 6 cis civics vemesess } 
PRMGCMEROO. a ebieiss 65 Nes ede Gas 
1h MOIS COPPINGS.... 06.26.05 | 574.65 
Bp MR NO rete hae BS 5- nss ob oe a ieie a WANS ate ie rf 
MMI 2a a as 0 ag Sos eae | 
FID GOP IIGS so okies oe acne ees J 
StI Cel NOCKIRCESs «. ..0 65 cvs eee ees 145.00 
311—-Watch chain in box........... 12.00 
SHULD PES, JEWEITY. .... 6. ccc cwscs 42.00 
BO ——k WRPORON soi k5 a ode tare ae eee bat 53.00 
365—Wrist watch................6. 23.00 
370—2 bracelets, 1 necklace and a 
miscellaneous lot of articles... 70.00 
ME ING 5 3550's 0 13.515 3/5 GaSe s Wis oh 40.00 


i ne ener 350.00 
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-Alleged Smuggler Arrested 





Man Said to Be Shanghai Jeweler Held for 
Hearing in Los Angeles 


Los ANGELES, Dec. 1.—United States 
Deputy Marshal Charles Rice arrested 
Albert W. Beaumont, claiming to be a 
wealthy jeweler of Shanghai, China, and 
locked him in the county jail charging 
him with smuggling $36,000 worth of 
pearls. The pearls, consisting of one 
string and six magnificent solitaires, 
had been turned over to a local jeweler 
for appraisement and possible sale. Beau- 
mont is also held for a hearing on his 
entry into the United States and will 
come before the United States Commis- 
sioner of Immigration. 

Government officers allege that Beau- 
mont is a member of one of the largest 
smuggling rings in the country. His ar- 
rest, it is intimated by United States 
District Attorney Doherty, will be fol- 
lowed by the apprehension of probably 
several jewelers of Los Angeles, who are 
said to be involved in the illicit opera- 
tions of a huge ring. 

Beaumont is alleged by the officials to 
have a sort of roving commission 
throughout the European continent and 
America for the sale of valuable gems 
obtained in China and his arrest was 
brought about following an investiga- 
tion under the direction of United States 
Inspector Johnson who declares the case 
is one of the most mysterious he has 
ever handled. Beaumont will also be 
charged with wrongful entry into the 
country. It is claimed that the ring 
with which his name is connected by 
the officers has been involved in dealings 
running into thousands of dollars. 

According to Federal authorities 
Beaumont entered the United States 
from Vancouver, B. C., on a permit to 
pass through the country on his way to 
Europe. Instead, it is alleged, he went 
to Chicago where he resorted to plastic 
surgery to have his face changed in 
order to escape recognition by the im- 
migration inspectors. He is said to have 
returned to Vancouver and, after being 
refused readmission to the United 
States, came across the border under 
cover of darkness. It was at this time 
that he is said to have brought, accord- 
ing to the allegations, a large number 
of high priced gems. Customs officers 
are now searching for the gems not men- 
tioned in the complaint. 

Beaumont was arraigned before 
United States Commissioner Head yes- 
terday and held under $5,000 bail until 
Dec. 7, when his preliminary hearing 
will be held. In addition he is being 
held for deportation and Immigration 
Inspector Ellis recommended a bond of 
$1,000 to the Secretary of Labor. 

Beaumont is a native of Rumania and 
is said to be a wealthy merchant of 
Shanghai. He is 27 years old and is 
said to have sold a vast amount of gems 
in Europe, especially in Russia. Holly- 
wood persons, it is alleged, have pur- 
chased a quantity of jewels from Beau- 
mont while he was a guest at the Holly- 
wood Hotel where he was arrested. 
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Sov Christmas-- 


Diamond Cluster and 
Single Stone Diamond Rings 





An excellent investment! A good investment for your cus- 
tomers because of the genuine artistic beauty of Dorst de- 
signs and the quality of workmanship and material. A good 
investment for you because Dorst rings make a strikingly 
handsome and attractive display in your store. Their 
beauty makes them easy to sell. 









Quick service on your Christmas orders. If 
required, Dorst merchandise will be sent on 
memo account. 









The Dorst Company 
2100 Reading Rd. Cincinnati, O. 



































' §MIKIMOTO PEARLS; 
Genuine Pearls Cultured 









Offices: 
TOKIO—GINZA OSAKA—AWAJIMACHI 
LONDON—DIAMOND HOUSE, HATTON GARDEN, E. C. 1 


Pearl Culture Farms: 
GOKASHO BAY AGO BAY OMURA BAY 
NANAO BAY ISHIGAKIJIMA, RIUKIU PALAO ISLAND 


Illustrated Booklet on application 





Q 9 


COMPLETE LINE OF NECKLACE AND BRACELET SNAPS WE SPECIALIZE IN MOUNTINGS FOR 


All Sizes and Shapes FINE STONES. gd Sterling Silver, 
oid, 
See our Miracle Snap as low as 85c. per gross. Write for samples. 


MODERN NOVELTY Co., INC. 


Dept. C. J., 126 South St., Newark, N. J. 


The BUYERS’ DIRECTORY Price $1.00 JEWELERS’ CIRCULAR | 
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Salesman Robbed 





Thieves Get Jewelry Valued at Over $25,000 
from Automobile Belonging to Repre- 
sentative of S. Wechter Co., 
Chicago 


CuicaGo, Dec. 4.—Lawson Jaffe, rep- 
resentative for S. Wechter Co., 159 N. 
State St., was robbed of his jewelry 
stock amounting to between $25,000 and 
$50,000 Monday while his automobile 
was parked in front of his home. 


Mr. Jaffe had been to the office to get 
his stock and drove to a north side 
garage to get his brakes tightened. From 
there he went to his home 7519 Park- 
hurst Ave., and left merchandise in his 
automobile while he went into his home 
for a suitcase which was packed for an 
extended business trip. The window in 
the automobile was smashed and three 
grips removed. The loss is covered by 


insurance. 








Burglars Still at Large 





No Clews Obtained to Robbers of Flushing, 
L. I., Store 


An endeavor to locate the burglars 
who recently cut their way into the 
jewelry store of J. R. Rutkay, 20 Main 
St. Flushing, L. I., and the $8,000 in 
loot which they carried away, is still 
being made by local detectives. Not a 
single clew has been unearthed. In the 
belief that some of this loot may be 
offered to members of the ‘jewelry trade, 
a description of some of the articles is 
given herewith, and anyone to whom 
this merchandise is offered should com- 
municate immediately with Mr. Rutkay 
or the Flushing, Long Island, police. 


The robbery at the Rutkay store oc- 
curred on the night of Nov. 21. The 
burglars at that time cut a large hole 
through the woodwork and tin in the 
rear of the workshop adjoining the 
store. This opening was large enough 
to permit a person to crawl through. 
After getting inside the burglars broke 
open a large safe in the rear of the 
place and removed trays, placing them 
on the counter where only the best mer- 
chandise was selected. 

A watch was included in the loot. It 
is mounted with 34 diamonds and about 
16 emeralds. On the inside of the case 
is stamped number “2000,” while on the 
bezel in the left hand corner is stamped 
number “152.” 

The loot also included another wrist 
watch five and a half ligne size, square 
in shape, and mounted with four dia- 
monds and sapphires. This watch can be 
easily identified as it has a mother-of- 
pearl dial, and contained a seventeen 
jewel Swiss movement. 

The thieves also took five circular 
wedding rings all made of platinum, 
and mounted with diamonds. Six 18 
karat gold wedding rings mounted with 
three, five and seven diamonds, 16 dia- 
mond set wrist watches and 36 diamond 
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rings were also taken. Most of the dia- 
monds set in these rings are of different 
sizes ranging from .35 karat to .75 
karat. All of these are set in 18 karat 
gold fancy square shaped mountings. 
The thieves also stole 24 18 karat gold 
and platinum mountings, fancy stone 
rings, diamond set flexible bracelets, 
platinum diamond mounted cuff links 
and cameo brooches which bear the con- 
cern’s stock number. One dozen emblem 
rings with and without diamonds, six 
Japanese signet rings set with dia- 
monds, some of which also bear scratch 
numbers, are also missing. Mr. Rutkay 
places the value of his loss at $8,000. 


The burglary at the Rutkay store 
came only two weeks after an attempt 
was made to rob the jewelry establish- 
ment of Otto Boysen, 65 Main St., 
Flushing, L. I. The robbers at that 
time cut their way into the Boysen 
store, but were frightened away after 
they had succeeded in knocking the 
handle off the safe which contained the 
jewelry. 








Involuntary Bankruptcy Petition 
Against P. H. Winterberg & Co., 
Chicago 


CHICAGO, Dec. 3.—An_ involuntary 
petition in bankruptcy was filed: last 
week by Rosenberg, Braude & Zimmer- 
man, representing petitioning creditors 
against P. H. Winterberg & Co., dia- 
mond dealers with offices on the 11th 
floor of the Heyworth building. The 
liabilities are about $35,000, in direct 
obligation and $25,000 contingent. It 
is believed the assets will liquidate down 
to $5,000 or $6,000. Part of the assets 
consist of equity in pawn _ tickets. 
Maurice Klein has been appointed re- 
ceiver. 

Mr. Winterberg suffered a holdup, 
about a month ago, when he was calling 
on his Milwaukee Ave. trade, and this 
did much to bring about the bankruptcy 
action. 








Simon Bros., Pawnbrokers, New 
York, File Voluntary Petition 
in Bankruptcy 


A voluntary petition in bankruptcy 
was filed in the United States District 
Court by Ephaim and Louis Simon, 
trading as Simon Bros., pawnbrokers, 
2379 Eighth Ave., New York City, last 
Friday. Liabilities are listed at $25,594 
and consist entirely of creditors whose 
claims are unsecured. Assets of ap- 
proximately $15,914 include: Cash on 
hand, $880; stocks in trade, $5,034; 
machinery, tools, etc., $1,000 and other 
personal property, $9,000. 

Among the largest unsecured claims 
are: Lloyd Bick, $1,000; Fred Grube, 
$1,500; Rose Traub, $1,000; Max Kohn, 
$500; Carolin Runkel, $2,000; Alfred 
Schwartz, $1,000; Lillian Simon, $2,- 
625; Alex S. Weinberger, $2,000; Clara 
Hoffspiegle, $1,000; Dr. E. I. Huffert, 
$500; Joseph Weinberger, $500; estate 
of Eugene Rosenbaum, $500; Sarah 
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Weinberger, $1,000; Alice Simon, $500; 


Joseph Becker, $750; Freda _ Becker, 
$650; Lester Cohn, $2,000; Ruth 
Strasser, $2,000; Tessie Kaufman, 


$2,000, and Carrie Zeinberger, $1,500. 
Ephaim Simon lists personal assets of 
$12,100, including real estate, $12,000, 
and household goods, etc, $100. Louis 
Simon lists his personal assets at the 
same figures. Jacob Friedman was ap- 
pointed receiver by Judge William 
Bondy, under bond of $4,000. 








Business Records 





Wm. F. Scott & Co., Chicago, have as- 
signed for the benefit of their creditors. 

Martin Monaghan, Mingo Junction, 
Ohio, has filed a voluntary petition in 
bankruptcy. 

Carrington, Thomas & Co., Ince, 
Charleston, S. C., have assigned to 
Brantley Seymour. 

An assignment has been made for the 
benefit of their creditors by E. C. Lay, 
Inc., La Porte, Ind. 

An involuntary petition in bankruptcy 
has been filed against Aaron-Meyer & 
Co., Philadelphia, Pa. 

Abe McGillis, Salt Lake City, Utah, 
has given a chattel mortgage for $3,000 
covering merchandise and store fixtures. 

It is reported that the Charles E. 
Rowton Co., Palatka, Fla., has made an 
assignment to the Credit Association of 
Northern Florida. 

Earl A. Day, Wittenberg, Wis., has 
filed a voluntary petition in bankruptcy. 
The assets are given as $2,516, of which 
$1,400 has been claimed as exempt. 
The liabilities are estimated at $3,000. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 

Selling Price 


London U.S. Gov’t New York 

Date Official Assay Bars Official 
Nov. 27... 26% 608% 58 

ee 28... 26%) 60% 57% 

“3 29... 2633 Holiday Holiday 

« 30... 26% 6014 573% 
Dec. 1... 26% 60% 57% 

3... 26% 601% 57% 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Dec. 1, 1928 
The U. S. Assay Office reports: 


Gold bars exchanged for gold 


NM sic he a Porn a ads Le a $1,377,060.99 
Gold bars paid depositors...... 36,806.12 
POORER ooo o ek Aateion Beas $1,413,867.11 


Of this gold bars exchanged for zold 
coins are reported as follows: 





Date Exchange 
PUGS OU wi Aw de wma eMaieha eb ame $548,865.01 
a yy EPA eer tha 104,223.14 
- OR a iS a rateilarel tial aan dee ate 83,858.90 
“ SO ea Biles Scr ee eee 640,113.94 
MRS Cad ato is, a leche $1,377,060.99 
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Police Want This Man 


Frank Jaeger Being Sought by Authorities 
of Two States for Robbing Springfield, 
Mass., Jewelry Store 

Accused of being one of the thieves 
who last June held up and robbed the 
jewelry store of H. Ratner & Co., 
Springfield, Mass., Frank Jaeger, pos- 
sessing a long criminal record and known 
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face and bears the number 10629. Any 
jewelers recognizing these rings or 
watch should communicate with Vetec- 
tive Hastings of the safe and loft squad, 
New York Police Department, or Richard 
C. Murphy, counsel for the Jewelers 
National Crime Committee. The same 
persons should be notified if the where- 
abouts of Jaeger is known to any mem- 
ber of the trade. 

Lipschitz, who was arrested by Patrol- 





FRANK JAEGER WANTED ON CHARGE OF ROBBING SPRINGFIELD, 
MASS, JEWELER 


to police under several aliases, is now be- 
ing sought by New York and Massachu- 
setts authorities. Jaeger was not only 
identified by Mr. Ratner as one of the 
robbers, but was also implicated by his 
self-confessed companion in the crime, 
Harry Lipschitz, alias “Martin,” now un- 
der arrest in Jamaica, L. I. 

Jaeger, who is also known as “Zadter,” 
“Kline,” “McCafferty” and “Kelly,” is re- 
ported to have worked as a jewelry sales- 
man and watchmaker, and may be recog- 
nized by some members of the trade. He 
is German-American, 26 years old, stand- 
ing five feet seven inches tall and weigh- 
ing 140 pounds. Jaeger is of slim build, 
has blue eyes and red hair. When last 
seen, however, his hair had been dyed 
black and he had a small mustache also 
dyed the same color. His teeth are bad, 
but some of these may be capped. Jaeger 
is a smooth talker and according to Lip- 
schitz, is carrying two loaded revolvers 
and may shoot at the slightest provoca- 
tion. 

As reported in these columns last 
week, Lipschitz was arrested in Jamaica 
after he attempted to steal a payroll 
from a representative of the Prudential 
Life Insurance Co. Following his arrest, 
it was discovered that Lipschitz had 
taken part in the Ratner robbery and 
later some of the loot was found in the 
possession of a Long Island restaurant 
keeper. Part of it was identified by Mr. 
Ratner, who has since received it from 
the police. 

The watch and rings illustrated here- 
with were not taken from the Ratner 
store and are still in possession of the 
police department’s property clerk. The 
rings are all of white gold. The watch is 
one known as a Lord Elgin model, and 
has a 21-jeweled movement, number 
24999159. The case is white gold in open 


man Kelly of the 56th Precinct, Jamaica, - 


L. I., confessed that he committed 
the Ratner robbery and claims he was 
aided in the job by Jaeger. The prisoner 
maintains that this is the only jewelry 
store he ever robbed. Lipschitz since his 
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Sentence Is Affirmed 





Circuit Court of Appeals Sustains Conv. 
tion of Marks Lewy, Former Head of 
Bankrupt Jewelry Concern 
of Chicago 


CuicaGo, Dec. 4.—The United States 
Circuit Court of Appeals has just af. 
firmed the judgment of the District 
Court which last January convicted 
Marks Lewy, former president of Lewy 
Bros. Co., a large retail jewelry house 
which went into bankruptcy Nov. 24 
1925. Mr. Lewy was sentenced on Jan, 
23, 1928, to serve a term of one year 
and one day in the Leavenworth Prison 
and to pay a fine of $1,000, on the 
charge of using the mails to defraud. 

As was reported in THE JEWELERS’ 
CIRCULAR, on Jan. 19, Lewy was con- 
victed by a jury in the Federal Court, 
Jan. 13, after a trial on charges that 
were instituted by the National Associ- 
ation of Credit Men. It was alleged at 
that time that Lewy, some time prior 
to the bankruptcy, disseminated false 
financial statements through the mails 
to various wholesale and manufacturing 
firms. One of the elements of fraud in 
the statement was alleged to have been 
the fact that he failed to disclose the 
individual indebtedness of Marks Lewy 
to the company, exaggerated the items 
of cash and inventory and falsely stated 
the liabilities. 

An investigation covering a period of 
six months preceded the return of the 





DO YOU RECOGNIZE THE WATCH OR RINGS? 


arrest has pleaded guilty to the payroll 
robbery and being a fourth offender faces 
life imprisonment. 

According to the police, Jaeger’s 
brother, who worked in a bank in Ja- 
maica, is wanted for the larceny of $6,- 
800 taken about Nov. 12 of this year. 
At that time the brother is reported to 
have handed the package of currency to 
Jaeger and then disappeared. It is be- 
lieved that the two brothers may be 
traveling together. 








Biland & Co. and A. Wallerstein, 
jewelers, have registered at Montreal. 


indictment by the Federal Grand Jury. 
When the firm was placed in involun- 
tary bankruptcy on Nov. 24, 1925, list- 
ing liabilities at $1,400,000 and assets 
of $600,000, its strained financial cir- 
cumstances were revealed for the first 
time. The indictments charged that the 
statement issued Jan. 31, 1924, falsified 
every item of debit and credit including 
cash on hand, outstanding debts, notes 
and open accounts and failed to show 
that the three brothers owed the corpo- 
ration $469,000. In _ the statement 
issued Jan. 1, 1925, the government 
charged the falsification was still 
greater, the amount owed on notes being 
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represented at $556,000 when in reality 
the sum ran to $1,166,000. Miss Wet- 
herill, the former bookkeeper, was ac- 
quitted. ; 

The prosecution was directed by Hon. 
Edward J. Hess, Assistant United 
States Attorney, and the investigation 
was conducted by Walter Johnson, post 
office inspector. The Credit Protection 
Department of the National Association 
of Credit Men assisted and cooperated 
with these officials, as did Louis 
Goldman of Goldman, Allshouse & 
Healy, attorneys, representing a large 
number of jewelry concerns. 








Hearings Start Jan. 7 





House Ways and Means Committee Expects 
to Be Able to Draft Tariff Bill by 
Time New Congress Opens 


WASHINGTON, D. C., Dec. 3.—Hearings 
on tariff revision will commence Jan. 7, 
1929, according to an announcement 
made today by Representative Hawley 
of Oregon, chairman of the House Ways 
and Means Committee, following a meet- 
ing of the majority members of the com- 
mittee. The committee plans to bring 
the hearings on tariff to a close before 
adjournment of Congress March 4, so 
that it will be ready to begin drafting 
the new tariff bill at the regular session 
of the new ‘Congress a year hence or at 
the special session that may be called by 
Mr. Hoover prior to that time. 

The order of hearings on the various 
schedules has not been arranged, but as- 
surance is given by Representative Haw- 
ley that all industries concerned will be 
given an opportunity to lay their case 
before subcommittees assigned to con- 
sider the various sections of the bill. 
Mr. Hawley expressed the opinion that 
these subcommittees will be able to re- 
vise the rates in the various schedules 
and revamp the administrative sections 
of the present law by May 1. 

It is understood that the jewelry 
trade, represented by the American 
Jewelers Protective Association, is pre- 
pared to present a plea for a reduction 
in the tariff on cut diamonds from 20 to 
10 per cent, together with a transfer of 
rough diamonds to the free list, for the 
purpose of bringing a stop to smuggling 
operations which are now conducted on 
a commercial scale. As explained to a 
subcommittee of the House Ways and 
Means Committee last session by George 
W. Messersmith, American consul gen- 
eral at Antwerp, the margin in favor of 
the smuggler under the present 20 per 
cent duty is 12 per cent, as there is a 
regular business carried on of delivering 
gems in the United States for about 8 
per cent of their invoice value. 

A reduction in the duty to 10 per cent 
would reduce this margin to 2 per cent. 
No claim is made that this would put 
an end to smuggling, but it would cut 
Profits to such an extent that the gain 
Would not be worth the risk. The de- 
mand of the trade for a 10 per cent duty 
'8 supported by the Bureau of Customs. 
Customs officials freely admit that re- 
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gardless of the extent and activities of 
diamond squads it is impossible to con- 
trol the evil. It is also reported that 
attempts will be made to amend the 
jewelry schedule and tkat which covers 
imitation pearls. 








Silly Story Refuted 





No Truth in Article Published in Boston 
Newspaper That Demand for Novelty 
Jewelry Was Stopping Sale of 
Real Gems in Hollywood 


NEWARK, N. J., Dec. 5.—The Boston 
Traveler in its issue of Nov. 17, carried 
a misleading and incorrect story cap- 
tioned—“NOVELTY JEWELRY FAD CapP- 
TURES FANCY OF HOLLYWOOD’s FILM 
COLONY” which was far from true. 
This article pictured three movie stars, 
Claire Windsor, Rita Carew and Hedda 
Hopper, with the line—“Some of the 
movie stars who have taken up the 
novelty jewelry fad.” The article fol- 
lows: 


ANKLE BANDS FINDING First FAvor 
WITH IDOLS OF SCREEN 


HOLLYWwoop, Nov. 19—Novelty jewelry is 
the rage in Hollywood. Cheap in cost, the 
fad has become so widespread that even those 
who can well afford and mind not paying the 
price for the best, have taken it up. 


ANKLE BANDS FAVORED 


Ankle bands seem to have first call. These 
are not necessarily cheap or imitation, some 
consisting of a very wide gold or silver strip 
worn on the right ankle. 

Another form of anklet, first shown by 
Ruth Roland, consisted of light hammered 
brass, four inches wide. The anklet was 
fastened by a small padlock of the same 
style as those put on the doors where pacing 
horses are kept. 

Dolores Del Rio has gone into novelty 
jewelry exclusively. Her gems of intrinsic 
worth are in safe deposit boxes. 

Rita Carew, daughter of Edwin Carew, the 
producer, sported huge artificial pearl ear- 
rings and shoulder pins to match. The fake 
pearls were as large as golf balls. 

Hedda Hopper wore huge black glass ear- 
rings and a necklace designed with long 
pieces of artificial jet. Claire Windsor ap- 
peared at a dinner party with a brilliant, 
red glass neck collar, bracelets and anklet 
to match. 

Asa result of the new fad one fashionable 
shop has closed its diamond and pearl cases 
completely and is showing only novelty pieces. 


A clipping of this article reached the 
office of the National Jewelers Publicity 
Association on Nov. 22. Immediately 
this was taken up by the Association 
with the editor of the Boston Traveler, 
calling attention to the incorrect state- 
ment and the possible harm of state- 
ments of this sort appearing in the 


press. The Association also com- 
municated with the Manager of Pub- 
licity, Jewelers Bureau, Hollywood 


Chamber of Commerce, calling attention 
to this article and asking to have the 
statement either denied or affirmed. 
This resulted in a telegram addressed 
to the Publicity Association, as follows: 
“HOLLYWOOD JEWELERS ABSOLUTE- 

LY DENY GREATER DEMAND FOR CHEAP 
QUALITY IMITATION FASHION JEWEL- 

RY THAN BEFORE (STOP) DEMAND 
TODAY FOR PRECIOUS JEWELS AND 
PRECIOUS METALS STRONGER THAN 
EVER BEFORE (STOP) ABSOLUTE 
FALSEHOOD REGARDING JEWELERS DIS- 
CONTINUING DIAMOND AND PEARL 
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JEWELRY (STOP) ALL STORES SELL- 
ING MORE HIGH QUALITY JEWELRY 
THAN EVER (STOP) DOLORES DEL 
RIO SECRETARY ADVISES DOLORES DEL 
RIO USING HIGH QUALITY FASHION 
JEWELRY BUT ALSO USING DIAMONDS 
MOST OF THE TIME IN THE AFTERNOON 
AND ALWAYS FOR EVENING WEAR. 

MANAGER OF PUBLICITY, JEWELERS 


BUREAU, 
HoLLYWooD CHAMBER OF COMMERCE” 
Occasionally, though less frequent 


than in the past, articles of a harmful 
nature appear in the newspapers, and 
the officers of the National Jewelers 
Publicity Association would appreciate 
if, as soon as one of these articles ap- 
pears, a clipping be forwarded to the 
office of the Publicity Association in 
order that immediate attention may be 
given to the stopping and correction of 
articles that hurt our business. The 
cooperation of the trade is necessary to 
effectively “nail” these stories as soon 
as they appear. 








Craig D. Munson Appointed Manager 
International Silver Co. Sterling 
Silver Factories 


At a meeting of the directors of the 
International Silver Co. on Wednesday, 
Nov. 28, Craig D. Munson, sales and 
advertising manager of the Wilcox & 
Evertsen division of the International 
Silver Co., and a director of the com- 
pany, was appointed sterling silver man- 
ager, directing the activities of the three 
sterling silver factories—Wilcox & 
Evertsen of Meriden, and Simpson, Hall, 
Miller & Co., and Watrous Mfg. Co. of 
Wallingford. 

Mr. Munson has been connected with 
the International Silver Co. since his 
graduation from Yale and has shown 
remarkable proficiency in the line 
in which he has been actively en- 
gaged. He is a resident of Walling- 
ford and is the son of the late George 
D. Munson, former vice-president and 
manager of the Watrous Mfg. Co. and 
the William Rogers Mfg. Co. divisions, 
who had been connected with the com- 
pany’s affairs since its formation in 
1898. 








Concentrates 


You cannot stand still. If you do not 
know which way you are going, ask your 
competitor. 

* * * 

Many people are like watches that run 
but do not keep time. 

* * * 

It may be that success is hard to with- 
stand, but that does not explain why 
life is a universal struggle. 

* * * 

It is so easy to attribute the other 
fellow’s success to P. T. Barnum’s wis- 
dom.—K & L Melting Pot. 








A concern known as Fay Jewelers, 
Dayton, Ohio, was incorporated recently 
with 100 shares, no par value. 
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Georgia W. Jénnings, Albany, N. Y., 
Files Schedules in Bankruptcy 


Utica, N. Y., Dec. 3.—Georgia W. 
Jennings, jeweler, of Albany, filed her 
schedules in bankruptcy in United States 
Court here today showing liabilities of 
$30,495 and assets of $21,644. The 
assets include real estate, $12,000; mer- 
chandise, $9,000; accounts $300 and fix- 
tures $150. Harry W. Williams of Al- 
bany is her attorney, and the case has 
been referred to Referee Edwin A. King 
of Troy. 

Among 80 creditors there are City 
Savings Bank $6,600, and Mrs. Rosa 
Van Deusen, $1,700, both holding mort- 
gages; Lewis W. Oppenheim, $2,000; 
First Trust & Deposit Co., $5,105; Max 
J. Schwenke, $2,000; Arthur Blair, $500; 
Ormond N. Jennings, $1,015; Mrs. Caro- 
line R. Crawford, $420; M. Levitz & 
Co., $364; William Cohn, $400; A. J. 
Fraser & Son, $229; William Altman, 
$163, and Dr. N. K. Fromm, $185, all 
ef Albany. 

Other creditors are Carter, Gough & 
Co., $142; F. & F. Felger, $1,527; 
Heidell & Trow Co., $256; Champenois 
& Co., $4,106, and Church & Co., $175, 
of Newark, N. J.; C. G. Braxmar, $100; 
The United Jewelers, Inc., $576; Lis- 
sauer & Co., $322; Bulova Watch Co., 
$535; A. Wittnauer Co., $825; O. J. 
Somers Co., $601; William J. Ward Co., 
Inec., $368; Buhl Peer & Keefe, $131; J. 
& D. Graf, $100; Charles Arnsheimer 
& Son, $125; H. E. Oppenheimer & Sons, 
$400, and F. Cardoni, $154, all of New 
York; D. C. Percival & Co., $624, and 
Moore Pen Co., $105, of Boston and 
Traub Mfg. Co., Detroit, $207. 








Rochester 





Announcement was made last week 
that the S. Weiss Co., retail jeweler, 48 
Main St. E., had lost its lease on its 
downtown site and will stage a sale to 
clear stock. 

Burial services for C. A. Beyer, re- 
tailer, 385 Main St. E. and pioneer 
member of the Rochester Retail Jew- 
elers’ Association, who died after a pro- 
longed illness, took place last Monday 
at his home in Rosewood Terrace. Mr. 
Beyer leaves his widow and a foster 
daughter. He had been ill all summer. 


Charles P. Coster, retailer, 1519 Make 
Ave. and president of the Rochester 
Retail Jewelers’ Association, has been 
elected president of the Lake and Ridge 
Business Men’s Association, an organi- 
zation of merchants on the North Side. 
Immediately upon taking office, Mr. 
Coster joined in plans to boost Christ- 
mas trade by trimming adjacent streets 
and designating all member stores with 
holiday wreaths. 

With retailers laying in stock in 
quantities rarely duplicated in past sea- 
sons, Rochester, at the opening of De- 
cember, bids well to do a holiday busi- 
ness better than last year and at least 
the equal of the best years in the past. 
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Retailers have gaged their wholesale or- 
ders partly through lay away accounts 
and preliminary orders already left 
with them. Clocks, watches and other 
gifts are expected to go well. Gems 
also are expected to do better than last 
year. 

Methodically opening the shell of an 
innocent looking clam last week during 
the dinner hour at a Rochester, N. Y., 
restaurant, Edward Ryan, official oyster 
opener for the establishment, discovered 
therein a pearl estimated to be worth 
$1,000. Upon the word of S. D. Burritt, 
retailer of 53 Clinton Ave. S., that the 
pearl actually was worth money, Paul 
Wamp, proprietor of the restaurant, de- 
clared he would send the pearl to New 
York city for final appraisal and sale. 
The pearl is triangular shaped and 
weighs nearly five carats. Discovery of 
the pearl created a stir in the eating 
establishment, patrons crowding around 
a single table to view the find. Wamp 
now is awaiting final word from New 
York. 

Marking the beginning of the firm’s 
29th year of existence, the formal 
opening of the new E. J. Scheer jew- 
elry store, 259 Main St., E., took place 
last week. The store, rebuilt on the site 
of the old, has been hailed as the latest 
to incorparate most of the modern fea- 
tures of new retail establishments. The 
remodeled store is twice as large as 
the old one, with a new front and new 
fixtures. On the first floor is a new 
room for silverware exclusively, and on 
the second floor is a room devoted to 
clocks and other timepieces. A_ stair- 
case leads to the second floor where 
the offices and repair departments are 
located. The interior has been redec- 
orated. Lights, new cabinets and new 
counters are in harmony with the style. 
Emil J. Scheer, proprietor, has been en- 
gaged in the retail jewelry business 
in Rochester since 1890. He has been 
operating his own store since 1900 and 
has been located on his present site 
since 1914. His son, Russell, is as- 
sociated with him in the conduct of the 
store. 








Louisville 





Oscar Sales, operator of a shop on 
Walnut St., expects to have his new 
store No. 2, in the Mary Anderson Thea- 
ter building, on Fourth St., near Chest- 
nut, in operation during the first week 
of December. 

A fire alarm was sounded from the 
Lemon Silver Galleries a few days ago, 
when a large pile of emptied shipping 
boxes in the rear of the building took 
fire and threatened the establishment. 
There was no property loss, however. 

Among recent visitors to Louisville 
from surrounding territory were: Owen 


S. Kenney, Shelbyville, Ky.; E. L. 
Smith, Elizabeth, Ind.; C. C. Welch, 
Georgetown, Ind.; C. V. Enteman, 


Henryville, Ind.; Harry F. Storer, Cen- 
tral City, Ky.; and Herman Vollmer, 
Princeton, Ind. 
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Local jewelers report that business js 
coming up rapidly, that November closeg 
well, and that now that Thanksgiving 
is over, business will settle down to , 
steady volume until Christmas. It j; 
claimed that volume has been earliey 
than usual and much better than jp 
the past two or three seasons. Many 
local jewelers predict a satisfactory 
Christmas business. 

L. G. Katzman, of the George Katz. 
man Co., supply house, reports that the 
company has leased larger quarters jp 
the McDowell building, at Third ang 
Walnut Sts., and plans to move to that 
location from 634 S. Fourth St., the 
day after Christmas. The new loft has 
about 3000 square feet of floor space, 
and is being equipped with all steel 
shelving, cabinets, etc., including many 
unit types of fixtures. 

Among traveling representatives re. 
cently in the city were: Joseph G, 
Rogers, Koke-Slaudt & Co., Los An- 
geles; Thomas J. Judy, for Byard Ff, 
Brogan, Philadelphia; Jere J. Shea, 
Dominick & Haff, Newark; C. YW. 
Thomas, Weigle & Rose Co., Newark; 
Ed. F. Guckberger, for Gruen Watches, 
Cincinnati; David M. Heitel, Henry 
Freund & Bro., New York; and J. A. 
Granbery, of J. Austin Granbery (Co, 
Newark. 








Boston 





The membership of the Boston Jew- 
elers’ Club is increased from 125 to 
150. This was voted at a meeting of 
the officers Friday in the offices of 
Smith, Patterson Co. It was also voted 
to immediately admit 25 new members, 
though this leaves quite a few on the 
waiting list. Secretary Albert R. Kerr 
was instructed to proceed with the pre- 
paration of the Club Book, which will 
contain the names of past and present 
officers, by-laws, a list of members and 
the firm to which each belongs, if any. 
This will be the first Year Book in 12 
years. 

Further advance in the formation of 
a wholesale bureau of credit and infor- 
mation was made at a meeting of 4 
special committee at the Boston City 
Club Friday night. The attendance was 
not as large as expected because it was 
a rainy night. Albert R. Kerr, one of 
the prime movers in the project, and 
the man slated for the secretaryship, 
presented tentative by-laws, the cost of 
the bureau and other details. He is to 
continue a canvass of the trade with 
a view to completing the organization, 
and another meeting is to be held the 
first week in January. The plan }s 
generally favored by the wholesalers, but 
some of them contend that it would 
be practically useless unless all whole- 
salers were members and that they fur- 
nish accurate and complete details of 
credits, as well as other information 
necessary to make the bureau effective. 
It is estimated that it will cost at least 
$4,000 annually to conduct the bureau, 
and the membership is fixed at $100. 
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The International Jewelry Congress 





AWord About Its History, the Factors That Brought It Into Being and the Work of the Second 
Congress Held at Paris—Third Congress to Be Held in London Next Year—Some of the 
Subjects on Which International Action Is Sought 


Paris, Nov. 20.—The creation of an 
international body to act as a liaison 
between the various national federa- 
tions, unions, societies, etc., of jewelers, 
gold and silversmiths throughout the 
world, has been regarded as a necessity 
for some time, and the work which end- 
ed in the forming of such a body as the 
result of the Second Paris Congress, 
this autumn, as told in previous issues 
of THE JEWELERS’ CIRCULAR was begun 
long before. It originated with the desire 
of Swiss, Dutch and Danish manufac- 
turers to find some common ground for 
cooperation and the preliminary con- 
yersations took place at Neuchatel in 
Switzerland in 1925. The conversations 
were informally continued at Berlin and 
at Rotterdam during the same year. 
and invitations to attend a possible in- 
ternational congress were issued by the 
organizers to all trade organizations 
in West and Central Europe. This 
work was accomplished by Messrs. G. 
J. A. Begeer and Van Rossum du Chat- 
tel, as it had been decided to hold this 
proposed congress at Amsterdam. The 
result of these invitations were very 
encouraging and the idea of a central 
union and bureau crystallized very rap- 
idy. Finally invitations were issued to 
trade organizations in 15 different 
countries, for the First Congress held 
at Amsterdam in April, 1926. At this 
congress 63 delegates were present rep- 
resenting 33 associations from Germany, 
Great Britain, Austria, Belgium, Den- 
mark, the United States, (observer), 
France, Italy, Norway, Holland, Swed- 
en, Switzerland and Czecho-Slovakia. 
At these congresses each country is rep- 
resented by national corporations of the 
trade, one delegate of each corporation 
having a vote, the corporation in ques- 
tion can send two other delegates, as a 
maximum, who have no vote. 

The work of the congresses is car- 
ried on in English, French and German, 
all papers being translated into the two 
languages, other than that in which they 
are written before the conference be- 
gins. 

As an outcome of the Amsterdam 
(1926) Congress, a preliminary meeting 
was held in Paris in the winter of 1928, 
to decide on the procedure for the Sec- 
ond International Congress, held in 
October, 1928, while at the close of the 
Paris Congress it was decided to hold 
an International Conference in London 
im May, 1929, while the Third Interna- 
tional Congress will be held in London 
later in the year 1929. 

At first European in character, (ex- 
cepting for the presence of an observer 
from the United States, representing 
the American National Retail Jewelers 


Association), the scope of the Second 
Congress has since been enlarged con- 
siderably, 28 countries being represent- 
ed. The list of countries has been 
swelled by Bulgaria, Canada (the Cana- 
dian Jewelers Association being repre- 
sented), by Scotland (represented by the 
Edinburgh and East of Scotland Asso- 
ciation of Gold and Silversmiths), by 
Spain, Finland, Greece, Hungary, Ire- 
land (with the Irish Jewelers Associa- 
tion), by New South Wales, Holland, 
Portugal, Queensland (with the Master 
Jewelers Association), Rumania, Swed- 
en and Victoria (the last with three 
unions, the Manufacturing Jewelers As- 
sociation, Victorian Retail Jewelers As- 
sociation and Wholesale Jewelers Asso- 
ciation. All these countries as well as 
those represented at the Amsterdam 
Congress are in touch with the Central 
Jewelry Bureau. 

The institution of a committee, a body 
to act as a liaison between the various 
countries is welcomed, as it is felt that 
it is only by cooperation between lands, 
that jewelers and silversmiths can at- 
tain to their ends. The lowering of tar- 
iff walls, the termination of certain 
forms of fiscal impediments to free in- 
tercourse between countries, is one of 
the objects of the international coopera- 
tion. A unification of alloys, of laws 
and regulations bearing on the use of 
cultured pearls, synthetic stones and 
nomenclature generally, are all subjects 
being dealt with by the committees that 
collect reports on these subjects and 
submit them to the Congress. Propa- 
ganda to induce people to wear jewelry, 
is also one of the objects of the inter- 
national cooperation, while insurance, 
protection against theft and other risks 
is also a matter of great interest. 

The most important point about in- 
ternational congresses, held by national 
federations is that their decisions have 
the force of laws, as far as the trade is 
concerned. As most of the reputable 
jewelers, for instance, respect the de- 
cisions of their associations, whether 
they are members or not, they immedi- 
ately conform; only the usual black- 
legs of various kinds standing out. 
There are many of these irregular 
traders in every great city in Europe, 
but even they fear the association when 
it has the necessary funds to enable it 
to prosecute and follow up one prosecu- 
tion by another should the very inde- 
pendent or very irregular tradesman 
stand out against its edicts. 

Syndicates, as they are called in 
Europe, do more by threats of proceed- 
ings, of course, than by actual meas- 
ures, and already the effects of the reso- 
lutions taken at the Paris conference 


are beginning to be felt in some coun- 
tries. The Christmas trade in plated 
ware (a very large one, especially this 
year), will be affected by it, and in 
every way the decisions of the trade will 
be felt. 

The question of the abolition of re- 
strictions on imports and exports in the 
international trade, is a very delicate 
subject and much more complicated than 
is generally believed. Many countries 
are anxious to protect young and 
struggling national industries, while 
duties constitute an important portion 
of national revenues. Feeble industries 
naturally ask for help from their gov- 
ernments, but this means high prices. 
On the other hand leading politicians 
consider that illiberal policy in this re- 
spect is very bad for trade, as retalia- 
tory duties are immediately clapped on 
other objects by the country attacked, 
and it is the considered opinion of many 
of economists, that prosperity will only 
return to Europe when a policy of free 
trade is again adopted, for most trades, 
at least. The League of Nations and 
the International Chamber of Commerce 
are also of this opinion. 

The International Jewelry Bureau will 
gather data on this subject and submit 
the same to the League of Nations and 
the International Chamber of Commerce, 
while various national associations are 
also taking measures to bring any de- 
cisions arrived at to the notice of their 
governments. It is generally considered 
that all restrictions on imports and ex- 
ports, calculated to kill the trade, should 
be removed. It is further considered 
that tariffs on the import of jewelry, 
silverware, etc., should be uniform in the 
various countries. For this purpose 
treaties between the various lands 
would have to be drawn up and agreed 
to, a long and complicated matter, but 
this is the ideal of the jewelry trade. 

A very important question is the lib- 
erty of travelers’ samples from vexatory 
restrictions at frontiers, provided always 
that a certain sum of money is de- 
posited as a guarantee that he will bring 
the goods entering the country back 
again intact, or pay duty on any sam- 
ples left behind. The restrictions on 
travelers’ samples have done perhaps 
more to destroy international trade than 
any other measure imposed since the 
Great War. Inequality of treatment, 
unexpected regulations that have come 
into force between one journey and the 
next, vexatory application of rules that 
are sufficiently obnoxious and calculated 
to kill off international relations are 
complained of on almost all frontiers 
that cut Europe up into small states. 
The smaller the state, the more self- 
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important the customs officers and the 
more vexatious the restrictions. 

Propositions for the abolition of all 
import duties on loose pearls, pear] 
necklaces and loose gems are being con- 
sidered. Other propositions provide 
for an import duty on pearls, precious 
stones, jewelry in platinum, gold or sil- 
ver, not exceeding two per cent on the 
total value. Another proposition puts 
the duty on platinum, gold and silver at 
five per cent., but opinion is strong that 
all tariffs should be applied simultane- 
ously in all countries in Europe and be 
standardized if possible. 

It is considered desirable that one 
State shall acknowledge the stamping of 
another State as correct, not question- 
ing it. For this ruling to be accepted, 
the hallmark or stamping must have 
been effectuated, and in the case of other 
goods not so stamped, they should be 
sent into foreign countries under seal, 
such seals to be officially affixed. For- 
eign States will, of course, be at liberty 
to examine hallmarks and the various 
stamps, to ascertain whether they are 
authentic, and to discover whether the 
metal alloy is really such as mentioned 
in certificates. But these measures 
should be applied sparingly where 
doubted. 


* * * 


Among the activities already on the 
way to realization in connection with 
the international jewelry trade, the in- 
stitution of research bureau is already 
being put into execution. Laboratories 
suitable for such research purposes 
already exist in Paris. London and 
Vienna are taking steps to institute new 
laboratories, some at least devoted 
chiefly to the trades. The University 
of Berlin has annexed a _ laboratory, 
while Prague in Czecho-Slovakia, Schwab 
and Gmund have followed suit. An in- 
stitute is to be attached to the Univer- 
sity of Leyden in Holland very shortly. 
These institutions, will, it is hoped, work 
together, the results of research work 
underetaken in one institute being com- 
municated to the others, to prevent 
waste of effort on the one hand and over- 
lapping on the other. 


* * * 


Among the tasks that face the bureau 
and the various meetings is the fight 
against false designations of goods ad- 
vertised in technical and other journals. 
Goods advertised as platinum, gold and 
silver, at prices which preclude their 
being anything of the kind, deceive even 
good business people, with no very pre- 
cise ideas as to values, and take in the 
uninitiated. In Austria, Australia, Bul- 
garia, Canada, Denmark, Spain, the 
United States, France, Algeria, Nor- 
way, Sweden, Switzerland, Tunis, 
Czecho-Slovakia, Rumania, such matters 
are controlled by legislation passed for 
this purpose and sufficient to prevent 
what amounts, sometimes, to selling 
goods under false pretenses. In Ger- 
many, Holland, Belgium, Italy, etc., there 
is no precise legislation on the subject. 
In Germany and Holland the national as- 
sociations are doing all they can to right 
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the evil. In other countries, little or no 
attention is paid to the subject, and it 
will be one of the tasks of the Inter- 
national Bureau to stir up public opin- 
ion on the subject, as well as the taking 
of more active, and direct measures as 
far as trade publications are concerned. 


* * * 


Much progress is reported in the 
question of fighting special taxation on 
jewelry and silverware, classed under 
the heading of luxury taxes. Germany 
and Czecho-Slovakia have abolished this 
tax, their legislators being practical 
men, realizing that foreign custom was 
simply driven over the frontier by these 
taxes. Holland was able to prevent a 
luxury tax being established and Great 
Britain was equally successful. The 
luxury tax is still applied in Belgium, 
France, Norway, Sweden, Denmark and 
Austria. The fighting of luxury taxes 
being eminently a national matter, 
countries must take steps on their own 
frontiers, but this does not prevent their 
experiences being useful to guide other 
lands, where national associations want 
to take similar measures. Concrete ex- 
ample of what is being done is re- 
quested from all such associations, more 
especially when important reforms have 
been brought about by their action. 


* * * 


Various conferences, limited to a few 
countries, have been held to discuss in- 
surance policies for jewelers and gold 
and silversmiths. At Berne, some time 
ago, a consultation was held, between 
German, Austrian, Swiss and Dutch del- 
egates; Great Britain and Czecho-Slo- 
vakia writing their views on the sub- 
ject. Finally, this spring, there was a 
conference between the trade and 
Lloyds’ underwriters when special for- 
mulas were drawn up and translated 
into various languages to form as pat- 
terns for insurance policies. It is 
thought that uniformity of wording will 
reduce risks of misunderstandings and 
it is hoped that all companies will adopt 
the model policy. Cooperative national 
insurance companies sharing risks wil! 
perhaps be formed, to take these special 
risks and share them up between them; 
this perhaps permitting of the reduction 
of premiums. 

* * * 


The question of carrying on a propa- 
ganda for the popularization of wear- 
ing of jewelry, for the more general use 
of gold and silverplate, meets with many 
difficulties. While some countries, such 
as the United States and Great Britain, 
are in favor of advertising. France and 
other Latin countries are not unanimous 
in their views. Some old-fashioned firms 
consider advertising not appropriate, 
others, especially houses of confidence, 
accustomed to advise their clients and 
act somewhat as family lawyers, also 
object to advertising. 

Switzerland has solved the question of 
where money shall come from to carry 
on propaganda and advertising for the 
trade. Stamps, to pay for this propa- 
ganda, are affixed to bills, half the cost 
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of the stamp being paid by each of the 
two parties to the transaction. This 
obviates the necessity of giving details 
of the amount of business done by any 
firm, which was one of the objections to 
the collection of money for propaganda 
purposes in proportion to the amount of 
trade done. The stamps are purchased 
in banks that keep them on purpose 
and affixed without anyone being con. 
sulted or being the wise. France is 
thinking of accepting the Swiss System. 

Films showing silverware manufac. 
turing processes are regarded as a most 
useful means of propaganda. The pub- 
lic needs education in regard to the 
value of “fine” silver, its superior dura- 
bility, as compared with plate. It also 
needs instruction in the benefits of buy- 
ing good, solid silverware, of handing it 
down to the next generation intact and 
thus constituting a family silver-chest,. 

Diamond cutting, polishing,  etc., 
make an interesting film, while the rush 
to the diamond mines is also an excellent 
method of propaganda. 

Propaganda by means of almanacks is 
considered most useful; every house and 
every firm requiring an almanack that 
hangs in the room for a whole year. Any 
advertisement, continually before the 
eyes, is most useful; while mottoes about 
jewelry wearing; pictures, etc., are con- 
tinually in view when forming one of 
the 12 pages of a calendar. 

* * * 


The International Jewelry Bureau oc- 
cupies itself with the question of credits 
for the trade. Just after the Great 
War, owing to the varying rates of ex- 
change and other factors, credit was not 
given as a rule, cash payments, espe- 
cially in dealings between countries, be- 
ing the rule. Now, however, with the re- 
establishment of normal or almost nor- 
mal relations between the countries and 
the stabilization of most currencies, cred- 
its are again being given. The Interna- 
tional Bureau asked whether it was ex- 
pected to concern itself with the details 
of an organization of an international 
inquiry bureau. In reply to its circu- 
lars came information which went to 
show that institutions of this kind 
already existed, that the establishment 
of a central bureau was superfluous, at 
any rate as far as the wholesale trade 
was concerned. Where nothing is in ex- 
istence, bank references are usually suf- 
ficient. This state of things is not sur- 
prising, as trade tends to fall into the 
hands of a few big shops, monster es- 
tablishments gradually swallowing up 
the small tradesman, who was forced to 
get his wares on credit and pay by bill, 
as returns came in. The present large 
shop usually gets a heavy discount 
by paying cash, and thus is able to 
undersell the small man dependent on 
credit and good will. Interesting infor- 
mation concerning the best existing 
agents for supplying information to the 
trade is in the hands of the Interna- 
tional Bureau. Such institutions appear 
to supply information regarding the fi- 
nancial standing of men in the trade 
without cost, excepting that postage ex- 
penses must be covered in many cases. 




















New York Notes 


Norbert Kanigel, wholesaler and im- 
porter of watches has removed from 76 
Fulton St. to 93 Nassau St., this city. 

Paris, Arthur & Co., is the name of a 
concern recently chartered to do a jewel- 
ry business, in this city with a capital 
of 151,000 shares of stock, 150,000 of 
which is preferred. 

Mannie Salomon, formerly with Ar- 
nold-Ochs & Co., is now associated with 
Silbermann, Kohn & Wallenstein, Inc., 
87 Maiden Lane. Mr. Salomon will call 
on the trade shortly with the concern’s 
line. 

The many friends of Louis L. Grey, 
president of the Gothic Watch Co., Inc., 
20 W. 47th St., were grieved to learn 
of the death of his wife, Mrs. Laura C. 
Grey, who passed away on Wednesday, 
Nov. 28. 

The Timeology hikers will enjoy their 
weekly outing next Saturday, when the 
walking watchmakers meet at 2 P. M. 
at Prospect Park, B. M. T. subway sta- 
tion for a hike through Prospect Park 
ending at Coney Island. 

An assignment for benefit of creditors 
was executed last Friday, Nov. 30, to 
Henry J. Greenstein, 2 Lafayette St., 
by Hyman and Jacob Siegel, copartners, 
trading as the Siegel Jewelry Co., re- 
tail jewelers, 81 Chrystie St. 

David Rothschild, diamond importer, 
48 W. 48th St., accompanied by Mrs. 
Rothschild, left for the European dia- 
mond markets last Saturday on the 
Leviathan. They expect to return to 
this country in about six weeks. 

Edward Ansen of Ansen & Co., im- 
porters of diamonds, 527 Fifth Ave., 
sails tomorrow (Friday) on the Ile de 
France for a visit to the European dia- 
mond markets. Mr. Ansen expects to 
spend four or five weeks abroad. 

Joe Weinberger, who states that he 
was associated with the jewelry busi- 
ness for 13 years, is venturing into a 
new line of endeavor, and is now en- 
gaged in business at 544 S. 5th St., 
Louisville, Ky., under the name of the 
Southern Automatic Sales Co. 

A. R. Foss is now located at the new 
offices of the J. J. White-Helgen Mfg. 
Co. Empire Trust building, 580 Fifth 
Ave. S. W. Hymes, formerly associated 
with Mr. Foss, has taken over the T. G. 
Frothingham Co. and Elgin Brun Mill 
Co. lines at the old office, 9 Maiden Lane. 

The firm of Robert Lipton, jeweler, 





Brooklyn, was incorporated recently 
with a capital of $6,000. A charter of 
incorporation was also issued to the Pul- 
port Co., jewelers, New York. This 
business is capitalized for $10,000. In- 
corporation papers were also issued to 
Trecal’s, jeweler, with a capital of 
$1,000, and George O. Wild with a capi- 
tal of $50,000. 

Jule Schuman of the William Kins- 
cherf Co., manufacturing jeweler, 141 
W. 36th St., will make the southern 
trip for William Kinscherf, who is un- 
able to travel because of illness. Mr. 
Schuman will meet many of his old 
friends, as he originally visited the 
trade in the southern territory. Ray- 
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mond Hartjen will cover Mr. Kinscherf’s 
territory in Pennsylvania this week. | 

On Dec. 15, the Arrow Mfg. Co., 1100 
Adams St., Hoboken, N. J., is tendering 
to its employes a dance at the Hotel 
Plaza in Jersey City. Professional 
entertainment has been arranged for 
and a buffet supper will be served. 
The dance is being held in celebration 
of one of the most active years the 
Arrow Mfg. Co. has ever had and all 
employes have been invited as guests 
of the company. 

Less than two weeks ago the Execu- 
tive Board of New York City Retail 
Jewelers’ Association directed a letter 
to Commissioner Warren, asking for ad- 
ditional police protection during the 
Christmas shopping period and in an- 
swer to this request Phineas Peters, 
secretary of the Board, has received a 
favorable answer. The head of the po- 
lice department expresses his gratitude 
for the jewelers’ message of apprecia- 
tion for the work the police force is do- 
ing in safeguarding life and property. 
The request of the jewelers’? states Com- 
missioner Warren has been referred to 
the precinct captains for action. 

In an article appearing in THE 
JEWELERS’ CIRCULAR last week, describ- 
ing an event tendered on his 50th an- 
niversary to Charles Siegman, manager 
of the Maiden Lane store of the Gorham 
Co., it was erroneously stated that the 
toastmaster for the occasion was Ed- 
ward Barker. There is no one of that 
name connected with the concern, and 
this particular part of the story should 
have read: “Charles R. Parker, whole- 
sale representative at the Maiden Lane 
store, now in his 40th year with the 
company, acted as toastmaster at the 
dinner.” 

Harry Campbell, alias “The Phoney 
Kid,” and his wife, better known as 
“Chicago Annie,” who were arrested re- 
cently after a search of several months, 
were arraigned before Magistrate Mc- 
Quade, in the West Side Court, last 
Monday and held without bail for the 
grand jury. Both these defendants are 
charged with the larceny of five brace- 
lets worth $16,230 from Charles P. 
Goldsmith & Co., 26 W. 36th St., this 
city. As told in these columns last week, 
the Campbells, it is charged, visited the 
Goldsmith establishment on Sept. 26, 
and posing as doctor and nurse looked 
over an assortment of bracelets. After 
their departure five bracelets were miss- 
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CHATH AM Over One Hundred Years the Jewelers’ Bank 


CHEN se A Bank’s Best Friend 
Is a Satisfied Customer 


Mundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 
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ing. Captain “Matt” Stratton of the 
Jewelers Cooperative Bureau, was called 
in on the case and after recognizing the 
method as the same one used by “The 
Phoney Kid” ‘and his wife, showed 
photographs of this pair to the Gold- 
smith employes. After they identified 
them as the couple that had called and 
after whose visit the bracelets were 
missed a search was started and only 
two weeks ago the Campbells were ar- 
rested by Detective Pellegrino of the W. 
30th St. station, in an uptown rooming 
house. 

Word from Harry Stern, of L. Heller 
& Son, 15 W. 47th St., who is in Paris, 
reports an enjoyable sojourn on his com- 
bined business and pleasure trip. 

Hans Bley, son of George Bley, well- 
known German horologist, sailed yester- 
day (Wednesday) on the Aquitania for 
Southampton, England, after visiting 
the United States and South America. 

William Adelman, retail jeweler, of 
220 Washington St., Hoboken, N. J., is 
conducting a sale prior to his retirement 
from business on or about Feb. 1, 1929. 
Mr. Adelman has been located in Hobo- 
ken for the past 33 years and is well 
known in the trade there and in New 
York city. 

M. D. Rothschild, president of the 
American Jewelers Protective Associa- 
tion, leaves next Tuesday for a trip from 
which he does not expect to return for 
nine months. Mr. Rothschild who will 
be accompanied by Mrs. Rothschild, will 
take the North African tour and may 
also visit Greece, Turkey and the Bal- 
kans and other parts of Europe. 

A meeting of the Apprentice Trade 
School Committee will be held this Fri- 
day, according to Robert S. Tipping, 
secretary of the Jewelry Crafts Asso- 
ciation, 48 W. 48th St., at which time 
the opening date of the school will be 
decided upon and final plans discussed. 
Arrangements concerning the _ school 
have about been consummated and at 
this meeting all plans will be completed. 

Henry Rosenblatt, European buyer 
for Cohn & Rosenberger, 47 W. 34th St., 
sailed this week on the Berengaria and 
will arrive next week in New York. 
The out-of-town salesmen for the firm 
are, at present, all in New York and will 
not take to the road again until after 
Jan. 1. The 11 foreign beauty-prize 
winners who recently arrived in this 
city, were visitors at the showrooms of 
the firm last week where each was sup- 
plied with a complete set of costume 
jewelry. 

Harry Rubin, jewelry dealer at 38 
Clinton St., who was recently held for 
trial on a charge of violating the New 
York Gold Stamping Law, pleaded 
guilty last Monday morning before 
Judges Murphy, Featherstone and Cald- 
well in the Court of Special Sessions. 
Sentence will be imposed next Monday. 
Rubin is charged by Inspector Tuchman 
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of the Bureau of Weights and Measures 
with selling a signet ring stamped 
“14K” which it is alleged on assay failed 
to show the requisite gold content. New- 
man Levy of Greenbaum, Wolff & 
Ernst, general counsel for the National 
Jewelers Board of Trade, is cooperating 
with the District Attorney’s office in the 
prosecution of this case. 

A woman, who came to be known as 
the “mystery woman in black,” was 
arrested last Tuesday evening on a 
charge of passing worthless checks. The 
prisoner frequently posed as a relative 
of some prominent individual and had 
little difficulty in working her scheme. 
Only one Fifth Avenue jewelry con- 
cern is said to be among the woman’s 
victims. She would usually walk into 
some exclusive shop in this city, order a 
bill of goods and direct that it be sent 
to her room in one of the hotels in this 
city. Her claims of being a person of 
some influence and her excellent man- 
ners were convincing, and the articles 
she selected were invariably sent to the 
hotel where she was stopping. When the 
delivery arrived she would always pre- 
sent a check for an amount in excess of 
the bill and would usually receive the 
change from the messenger. Before it 
was discovered that the check was 
worthless the woman would leave the 
hotel. The woman was striking in ap- 
pearance and usually wore black clothes. 
It was the manner of dress which finally 
betrayed her to the detectives who ar- 
rested her. 








Consular Notes 





A concern in Mexico City, Mex., is 
seeking the sole agency for cheap jewelry 
and novelties of all kinds. Further in- 
formation about this inquiry will be fur- 
nished by the Bureau of Foreign and 
Domestic Commerce at Washington, 
D. C., or at any of its branches if, when 
writing, reference is made to file No. 
34602. 

* * * 

A concern in Oporto, Portugal, is 
seeking to obtain the agency for the sale 
of imitation jewelry. For further infor- 
mation those interested should write to 
the Bureau of Foreign and Domestic 
Commerce at Washington, D. C., or any 
of its branches, and refer to File No. 
34625. 

* * * 

An agency for the sale of jewelry, no- 
tions and other novelties suitable for a 
department store is being sought by a 
concern in Paris, France, according to 
a recent announcement made by the Bu- 
reau of Foreign and Domestic Com- 
merce. Anyone desiring further infor- 
mation should communicate with the 
Bureau at Washington, D. C. and refer 
to File No. 34741. 








Spertner’s, Inc., jeweler, Norfolk, Va., 
recently signed a lease for the store at 
407 Granby St. The new establishment 
was remodeled and equipped with new 
and modern fixtures, and was to be 
ready for occupancy on Dec. 1. 
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Newark 


Dr. Maxwell A. Goldfuss has reopened 
an office in Bayonne at 542 Broadway in 
which he will continue his practice of 
optometry. 

Two recent changes in addresses are 
those by Salov, optometrist and optician, 
and Frank Adelmann, jeweler. The 
former, Mr. Salov, is at 1033 Broad St., 
opposite Mosque Theater and Mr. Adel- 
mann is at his former location, 23 
Academy St. 

On Jan. 1, 1929, the H. A. Wilson Co., 
of 97 Chestnut St., will take over the 
national selling agency for David Be- 
lais white gold and other Belais prod- 
ucts. According to a joint announce- 
ment by David Belais, Inc., of 105 Chest- 
nut St., and the H. A. Wilson Co., this 
move has been made in the interest of 
economical distribution of Belais white 
gold products, and under the new ar- 
rangement the gold will be available at 
prices considerably lower than ever 
before. 

An effort to restrain the police from 
interfering with an auction sale of 
jewelry in his store at 857 Broad St., 
was inaugurated by Jean R. Tack before 
Vice-Chancellor Church Dec. 1. Mr. 
Tack obtained an order instructing Di- 
rector Brennan of the Department of 
Public Safety Police Chief McRell and 
Deputy Chief Brex to show cause Tues- 
day why he should not be allowed to 
conduct the sale after the 5 p. m. limi- 
tation fixed in the city ordinance. A 
temporary restraining order was refused 
by the court, and on final hearing the 
injunction was denied. 


The loss to Orr & Stone of 18 
Columbia St., in their recent robbery 
has been increased to $7,500 rather than 
the amount first, thought, an inventory 
has disclosed. The loss included finished 
re-settings and unfinished work which 
was to be done on the Sunday when the 
theft was made. Much fine work still 
remained on the work benches and this 
was untouched, according to Walter J. 
Stone, president and secretary of the 
company. It is his opinion the bur- 
glars thought of spending the day 
ransacking the building which houses 
three other concerns. These are All- 
sopp & Allsopp, Burstow & Kollmar, and 
the Newark Novelty Co. It happens 
that Orr & Stone are the only ones in 
the building who do not have an electric 
protection connected with the local police 
force. The burglars entered by cutting 
through a wall from an adjoining vacant 
loft. They were evidently frightened 
away by the early arrival of the work- 
man. 











A new store was opened recently at 
704 Canal St., New Orleans, La., by 
Wasserman Bros., credit jewelers. This 
concern operates a chain of jewelry 
stores, and it is reported that the New 
Orleans establishment is the first one of 
a chain which the firm expects to oper- 
ate in Louisiana. 
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Philadelphia 


The jewelry business of the late 
Charles H. Dean, has been purchased 
from his estate by Charles Stierwalt and 
Miss Helen Wood, Mr. Dean’s niece and 
long his confidential assistant, and will 
be continued on the same policy at the 
old location at 119 S. Eighth St. The 
long delay in reopening the store after 
Mr. Dean’s death was due to legal delays 
in settling the estate. 

A sale of antique and modern jewelry, 
mostly diamond mounted, from _ the 
estate of the late Alfred C. Johnson of 
this city, attracted many New York and 
Philadelphia buyers to the galleries of 
Samuel T. Freeman & Co. here last 
week. The pieces included solitaire and 
cluster diamond rings, flexible diamond 
mounted bracelets in white gold, yellow 
gold and platinum, brooches, bar pins, 
watches and other jewelry. Fair prices 
were realized for most of the pieces. 

The case of Joseph Stevens of this 
city, who is serving a 10 to 20 years 
sentence as the “master mind” of the 
$75,000 burglary of the Public Loan 
Co.’s store in Kensington about a year 
ago in which jewelry and diamonds of 
that value were stolen, has been taken 
under advisement by the State pardon 
board, it was announced last week. 
Stevens has made several applications 
for a pardon, which have been opposed 
by the district attorney but the police 
now fear he may be in line for a Christ- 
mas pardon. His plea is that he was 
convicted on wrong evidence and had 
nothing to do with the crime, although 
accomplices now serving long sentences, 
asserted he was its instigator and took 
the bulk of the loot. 

With the discharge from _bank- 
tuptcy in the United States District 
Court at Philadelphia, of George Hahn, 
trading as the Capitol Loan Co., 
the final chapter appears to have been 
written officially in the case. Hahn, who 
operated a combined jewelry and pawn- 
broking establishment on N. 13th St., 
was petitioned: into bankruptcy more 
than a year ago. It is understood he 
effected some sort of settlement with his 
creditors. Liabilities at the time were 
given as approximately $80,000 with as- 
sets of less than one-third that amount. 
On Feb. 28 last, he filed a voluntary pe- 
tition in bankruptcy, stating his liabili- 
ties were $41,883 with no assets. This 
went through the customary tedious pro- 
cedure until the formal discharge was 
announced as having been granted last 
Friday. 

Retail trade conditions here are begin- 
ning to show an improvement and jewel- 
ry merchants are confident the holiday 
season business will be on a scale that 
will beat that of last year. Already the 
jobbing and manufacturing trades here 
have felt a steady improvement, in the 
local demand, although admitting that 
for several weeks Philadelphia retailers 
have not been ordering as heavily as 
those in other sections of their territory. 
Now, the retailers, encouraged by the 
demands of their customers, are order- 
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ing liberally. Practically all the larger 
retail stores here are adding to their 
sales staffs for the holidays and soon 
will keep open every evening. The de- 
mand from “up-State,” especially in the 
mining and industrial regions, has been 
heavier than last year, due to the fact 
that the anthracite miners have been 
on full time for several weeks and mer- 
chants of that region are expecting a 
period of greater prosperity than for 
several years. Retailers report a more 
general demand for fine wrist watches 
for both men and women this year. 


Pittsburgh 


Most retail jewelers are now keeping 
their business places open until 6 p. m., 
to conform to the closing hours of the 
leading department stores, which con- 
cerns close at that hour. This rule will 
remain in force until after Christmas. 

Another jump in the membership of 
the Retail Credit Men’s Association, 
with which virtually all of the down- 
town jewelers are now allied took place 
last week when the roster mounted to 
1106. Increased help has been neces- 
sary to handle the business of the mer- 
chant owned Pittsburgh Credit Bureau 
with which the association is affiliated, 
in the handling of credit information. 

It is reported here that a gang of bad 
check artists, carrying their own print- 
ing presses are working the bad check 
“racket.” Their plan is to obtain the 
check of a well known manufacturer, 
print their own supply and then forge 
the name of the officers and proceed to 
cash them. One of the men is described 
as being 28 or 30 years old and weigh- 
ing 140- pounds. 
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Baltimore 





An intensive individual advertising 
campaign got under way last week in 
the local retail jewelry trade. A score 
or more Baltimore jewelers are carrying 
extensive advertisements in the Balti- 
more newspapers calling the attention 
of the public to closeness of the holiday 
season and advising prospective buyers 
to make their jewelry selections without 
delay. 

The funeral of Mrs. Mary O. Engel, 
wife of Jacob Engel, one of this city’s 
leading wholesale jewelers, who died at 
Sinai Hospital, took place Sunday after- 
noon from the Engel home, Rogers Ave., 
Mount Washington. Many friends of 
the family from New York, Philadelphia 
and other cities attended the funeral. 
Mrs. Engel had been ill for several 
months. Many messages of condolence 
were received by the family. Mr. Engel 
is an officer of the National Wholesale 
Jewelers’ Association. Funeral services 
were conducted by the Rev. Dr. Edward 
L. Israel, rabbi of Har Sinai Temple. 
Burial was in Oheb Sholom Cemetery. 
Mrs. Engel was a native of Baltimore. 
Besides her husband she is survived by 
two children, a son, Leon J. Engel and a 
daughter, Mrs. Beatrice Katzenstein. 








Frank Tyack & Son, jewelers, for many 
years located at 711 Penn St., Reading, 
Pa., opened their new store at 12 N Fifth 
St. The new showroom has been mod- 
ernized with sections specially devoted 
to gems and sterling silver in flatware 
and hollow ware. In addition, modern- 
istic shelving has been built to display 
pottery of French, Italian and Swedish 
design. 











Henry Miller News Picture Series 
The expert lapidary, Mr. Ito, grinding on the sacred jewel of 
crystal to be offered to the Grand Ancestral Shrine in Ise Province 
by Their Majesties the Japanese Emperor and his consort 
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Providence 


Mrs. D. D. Agronick has opened the 
Bouquet Gift Shop at 2669 Pawtucket 
Ave., East Providence. 

Fosters-Jewelers, corner Dorrance and 
Middle Sts., have just opened a new 
“Upstairs Gift Shoppe” in their store. 

The B. & O. Chain Co., has removed 
from 334 Westminster St. to larger and 
more commodious quarters at 21 Eddy 
St. 

Coristine’s jewelry store, T. F. Cori- 
stine, Jr., proprietor, 459 Main St., 
Warren, has added an extensive gift 
department. 

The next meeting of the board of di- 
rectors of the Manufacturing Jewelers’ 
Board of Trade will be held at the 
Turks Head Club, this city, on Dec. 14. 

The S. & M. Enameling Co., 25 Calen- 
dar St., is owned and operated by Minas 
Mesrobian and Siranoush Mesrobian, ac- 
cording to their statement filed at City 
Hall. 

The case of the J. Briggs & Sons Co. 
against Harold G. Budlong which was 
on the trial calendar of Superior Court 
for hearing last week was passed for 
reassignment. 

The Artcraft Metal Co., 101 Sabin St., 
is owned and conducted by Gaetano & 
Shook, Inc., Carl E. Skoog, treasurer, 
according to information filed at the 
City Hall. 

Joseph Dobris, 829 47th St., Brook- 
lyn, N. Y., has filed statement at the 
City Clerk office here that he is the 
proprietor of the Sunset Mfg. Co., 69 
Gordon Ave. 

Fire in the manufacturing jewelry 
establishment of Cohn & Rosenberger, 
on the third floor of the Waite-Thresher 
building, 10 Abbot Park Place the other 
night caused slight damage. 


The Nada Ring Sales Agency, 297 





Alweets Ave., direct manufacturers’ 
agents, is conducted by N. Albert 
D’Andrea, according to information 


filed at the office of the City Clerk. 

Considerable damage was caused in 
the jewelry plant at 741 Eddy St., oc- 
cupied by Samuel B. Pocker, by a fire 
that broke out shortly after the em- 
ployes left for the day. The cause of 
the fire was undecided. 

Frederick A. Fairbrother, veteran 
clerk with the Providence office of the 
National Jewelers Board of Trade, is in 
Rhode Island Hospital, where he under- 
went a major operation last week. He 
is reported as being as satisfactory as 
could be expected. 

The B. & R. Mfg. Co. of this city is 
preparing to occupy space in the Dexter 
Yarn Mill building on Broadway, Paw- 
tucket, for the manufacture of silver 
and gold pencil and jewelers’ findings, 
employing 75 girls at the start. 

The entire business of the Narragan- 
sett Loan Co., 99 Clemence St., includ- 
ing the retail jewelry and watch repair- 
ing departments, has been taken over 
by the Hub Loan Co., 77 Exchange St., 
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where the business will be conducted in 
the future. 


Shmay Kotler et ux have reduced the 
mortgage on their property at N. Main 
and Bark Sts., held by the Todd-Mellor 
Co. from $17,850 to $13,500 and have 
discharged a mortgage on the same 
property of $500 held by Jacob Kotler. 

The Pilling Chain Co., 121 Clifford 
St., has purchased the factory and site 
on Benedict St., formerly owned and 
occupied by the Thurston Mfg. Co., 
which some time ago purchased the 
large factory building, 45 Borden St., 
and removed thereto. The Pilling Co. 
will commence moving some time this 
month to its new plant. 

The Rotman Diamond & Watch Co. 
has been chartered under the laws of 
Rhode Island to be located in this city 
with a capital stock of $8,000 consisting 
of 80 shares of preferred at $100 each 
and 80 shares of common no par value. 
The incorporators are: J. Clifden 
O’Reilly, Arthur H. Feiner and Ira 
Marcus, all of Providence. 

Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: Miss Cooper, 
Gimbel Bros., New York city; Mr. Birn- 
baum, Birnbaum & Kasper, San Fran- 
cisco, Cal.; Mr. Gall, E. J. Gall Co., 
Dallas, Tex.; Messrs. Birnstein, Man- 
del and Kasel, D. Lisner & Co., New 
York city; Miss Burthardt, Blackstad, 
Inc., St. Louis, Mo., and Mrs. Werth- 
eimer, Wertheimer & Levy, New York 
city. 

In preparation for research work in 
rare metals, which will be given as an 
extension course at Brown University 
during the current winter, 15 electro- 
platers, most of them associated with 
the Providence-Attleboro branch of the 
American Electro-Platers Association, 
have entered the course in metal analy- 
sis at Brown. The course, conducted by 
Dr. Earl K. Strachan, meets in the new 
Metcalf Laboratory each Monday eve- 
ning for lectures and laboratory work. 
Later in the year, the class will engage 
in research work. 

In response to invitations and persona] 
efforts on the part of professional labor 
organizers who have been working in 
this city for nearly a month to secure 
support, about a score of jewelry work- 
ers and metal polishers met one evening 
recently in Electricians’ and Plumbers’ 
Hall, 71 Richmond St. The meeting 
was addressed by officials of the inter- 
national unions of both trades and steps 
were taken toward organizing local 
unions of both trades. Several similar 
attempts have been made here within 
the last 12 years but, because of lack 
of support have never succeeded in get- 
ting any foothold. Henry J. Monahan, 
president of the Jewelry Workers’ 
Union; Frank McCarthy, general or- 
ganizer of the American Federation of 
Labor and James Garvey of the Granite 
Cutters’ Union, addressed the workers. 
John J. Flynn, vice-president of the 
Metal Polishers’ Union announced that 
he had enrolled a number of men in 
both the Metal Polishers’ and the Jewel- 
ry Workers’ Unions and that other meet-- 
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ings will be held in the next few weeks 
so as to complete the organizations. 
Albert Lorsch & Co., Inc., are receiy- 
ing many congratulations from custom- 
ers on the location and furnishing of 
the new quarters in the Alice building, 
236 Westminster St. This well known 
concern moved recently from the for- 
mer location on Washington St. to the 
new address, where the entire seventh 
floor of the building is occupied, it be- 
ing especially adapted for the require- 
ments of the Lorsch business. The new 
home has been fitted up with the idea in 
view of bettering, if possible, the ser- 
vice of the company to its many cus- 
tomers. Customers in leaving the ele- 
vator first enter a general reception of- 
fice, which is finished in quartered oak, 
and specially fitted for the displaying of 
merchandise. All departments of the 
business are systematized, and special 
show rooms are provided for the various 
lines carried, each of the rooms being 
well lighted. Mr. Shepard has just re- 
turned from his second European trip, 
bringing back new ideas of both regular 
and special productions, and this well 
known house will be glad to personally 
welcome both old and new customers. 


The Attleboros 


The Evans Case Co. at North Attle- 
boro, is increasing its enameling depart- 
ment and adding to the force of workers 
therein. 

President Thomas F. Wilson of the 
Apco-Mossberg Co. has announced that 
the sales of his company for the month 
of October were $123,132 and for the 
10 months of the year $1,099,053. The 
unfilled factory orders on Nov. 12 
amounted to $199,608. “Prospects for 
1929 business are exceptionally good and 
the balance of the present year should 
be satisfactory,” said Mr. Wilson. 


Atlanta, Ga. 


C. J. Knapp, of Rome, Ga.; J. A. 
Steele, Rome, Ga.; and Mr. Andrae, of 
T. C. Andrae & Son, Orangeburg, S. C., 
were visitors in Atlanta during the past 
week, buying for the holiday trade. 

Among the manufacturers’ represen- 
tatives in the city during the week were: 
Jack Horner, of the Westclox Co.; Mr. 
Roper, Seth Thomas Clock Co., and Guy 
Rogers, southern manager for the 
Hamilton Watch Co. All report good 
business conditions. 

Although Christmas is still nearly a 
month off, jewelry stores are already 
crowded with customers and indications 
are that this will be a most successful 
season. Many of the stores have 
adopted lay away plans by which 
articles will be paid for before they are 
taken from the store, and everyone is 
optimistic over the situation here. 


























Mrs. H. C. Lerche has taken over the 
Odell jewelry store at Madison, Wis. 








Chicago Notes 





Austin Granbery, of the J. Austin 
Granbery Co., Inc., Newark, N. J., is 
calling on the trade in Chicago for about 
10 days. 

Henry Birkenbusch, Pekin, IIl., accom- 
panied by his wife and daughter, spent 
the past week in Chicago looking over 
the markets. 

Harry Sherrill, of Sinnock & Sherrill, 
New York, is calling on the wholesale 
trade in Chicago and nearby points for 
about three weeks. 


Louis Heymann, of Oscar Heymann 
& Bros, New York city, arrived in Chi- 
cago last Wednesday to spend a week 
here visiting the trade. 


Harry H. Smith, Pontiac, IIll., accom- 
panied, by his assistant, F. Higgins 
spent the greater part of the past week 
in Chicago looking over Christmas mer- 
chandise. 


R. L. Kantlehner, of R. L. Kantlehner, 
Inc., retail jewelers of Jackson, Mich., 
called on wholesale houses in Chicago 
during the past week in search of new 
Christmas items. 


George Goldberg, of the Schless-Har- 
wood Co., New York, stopped in Chica- 
go during the past week to call on his 
trade and friends on his way home 
from the Middle West. 


Frank Moran, of J. F. Sturdy Sons 
Co., left here on Sunday for the East 
where he will spend a few weeks at the 
factory attending sales conferences and 
getting his new line. 


J. B. Lipsker, representing the Gold- 
smith Bros. Smelting & Refining Co., 
will return home next week from the 
South where he called on his trade. 


James Flateau, representing Charles 
Keller & Co., New York, arrived in Chi- 
cago last week, and will remain here 
and call on his customers in nearby 
cities until after Christmas. 

M. Gold, of the Marathon Co., with 
Chicago headquarters at 58 E. Washing- 
ton St., returned last week from Provi- 
dence, where he spent two weeks getting 
his new spring line in shape. 

R. Bruening, of the Western Watch 
Case Co., just completed a western trip 
and after spending a few days in Chi- 
cago replenishing his stock left on an- 
other short trip through the South. 


Henry Agate, of the Bonner Mfg. 











Co., New York, left last week for his 
southern territory after spending the 
week and holiday with his son, Jerry 
Agate, manager of the Chicago office. 

Edward Brooks, manager of the Chi- 
cago office for Williams & Co., Provi- 
dence, R. I., left Sunday night for the 
East, and will remain there for about 
two weeks preparing his new spring 
line. 

Mark Cohen, manufacturers’ repre- 
sentative, left last week for Providence, 
R. I., where he will spend some time 
visiting the factories he represents and 
making arrangements for this coming 
year. 

Charles Ellbogen, of the Stein & EIl- 
begen Co., Pittsfield building, has com- 
pleted traveling for the year and will 
devote the remainder of the year to 
taking care of his customer’s require- 
ments. 

Mrs. James W. Fitzpatrick, of James 
W. Fitzpatrick, retail jeweler, 190 N. 
State St., is expected home this week 
from New York and the East where 
she has spent several weeks visiting 
with friends. 

Sig. Thein, wholesale jeweler, Hey- 
worth building, has completed a two 
months’ business trip through his 
western territory where he called on the 
retail trade. Mr. Thein will remain in 
Chicago now until after the holidays. 

Simon Goldsmith, vice-president and 
his son, Mark Goldsmith, both of the 
Goldsmith Bros. Refining & Smelting 
Co.’s New York office, spent a few days 
of the past week in Chicago at the 
local offices and visiting friends and re- 
latives here. 

Albert Oesterle, of Carl Oesterle & 
Son, Joliet, Ill., made a trip to Chicago 
last week to look over holiday mer- 
chandise. This was Mr. Oesterle’s 
first trip to Chicago in seven months, as 
he has been confined to his home all that 
time by illness. 

I. Buchalter, recently opened a retail 
jewelry store at 4412 N. Kedzie Ave. 
For the past year Mr. Buchalter, was 
in business for himself at St. Paul, 
Minn., and for many years previous to 
that was in business in Chicago at 
Kedzie and 26th Sts. 

M. L. Jacoby, of the Sterling Silver 
Mfg. Co., with Chicago headquarters 
at 29 E. Madison St., left Saturday 
morning for Providence, where he will 
visit at the factory for three weeks. Mr. 
Jacoby makes this trip annually to su- 
pervise the preparing of his new line. 

Louis Epstein and Carl Loeb, repre- 
















































sentatives for I. Schwartz, wholesale 
jewelers located on the 11th floor of the 
Heyworth building, returned from their 
respective territories last week and after 
replenishing their stock left again on 
Sunday night for a final visit to the 
trade. 

Maurice Karpeles, of the Karpeles 
Co., Providence, R. I., is spending two 
weeks in Chicago, calling on the whole- 
sale trade while J. M. Selonek, Chicago 
representative for the Karpeles Co., is 
spending some time at the home offices 
at Providence, assembling his new line 
for spring. 

Among the retail jewelers who spent 
some time in Chicago last week calling 
on the trade were: W. O. Nelson, Nee- 
nah, Wis.; Robert Kiep, Jr., Robert P. 
Kiep & Sons, Joliet, Ill.; Fred W. Weh- 
ler, Fred W. Wehler & Co., Algona, 
Iowa; A. Grady, Porter & Grady, Gary, 
Ind. 

Harold Green,- president of the 
Quaker Silver Co., Attleboro, Mass., 
arrived in Chicago last week to visit 
with his trade and to spend some time 
with his father and mother. Louis H. 
Green, his father, is a manufacturers’ 
representative with offices on the 12th 
floor of the Garland building. 

Sympathy was extended to F. D. Ellis, 
last week on account of the sudden death 
of his mother. Mrs. Ellis passed away 
at her home at Matton, IIl., on Monday, 
and funeral services were conducted 
from there on Thursday. Mr. Ellis is 
buyer and manager of the silverware 
department for the firm of Otto Young 
& Co. 

M. G. Vanderhaeghen, representing 
the George H. Fuller & Sons Co., just 
completed an extended business trip 
through the Northwest. J. Vincent 
Huber, also of this concern, likewise re- 
turned home from his eastern and south- 
ern trip. Both representatives will re- 
main in Chicago now until after the 
holidays. 

Dr. J. O. Faris, 131 E. Main St., Dan- 
ville, Ill., whose 28 years in the jewelry 
field there makes him the oldest jeweler 
in the city, has retired from business 
to devote his entire time to his optical 
business. The jewelry store will be con- 
tinued under new management, it was 
announced, when the present stock has 
been sold. 

George Kolb, formerly in business at 
Hopkinsville, Ky., has reentered into 
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business at the same city, opening his 
new store last Saturday. Mr. Kolb was 
engaged in business in that city for a 
great many years, and sold out about 
three years ago. Since then he has 
traveled and taken things easy. Mrs. 
Kolb spent the past week in Chicago 
looking over the gift markets and mak- 
ing purchases. 

F. J. Turnell is opening a jewelry 
store at Harvard, IIl. 

The business of the Atlas Silver & 
Casting Co., manufacturer and dealer in 
silver plated ware, etc., 339 S. Wabash 
Ave., was recently incorporated with a 
capital of $30,000. 

The Lake Forest Jewelry Shop will 
remove some time this month from its 
present quarters on Western Ave., Lake 
Forest, Ill., to a store in the Anderson 
building on Deerpath Ave. 

Members of the Jewelers’ Round Table 
are very proud in their possession of a 
telegram sent them by Herbert Hoover, 
President elect, in answer to a telegram 
sent him congratulating him on his vic- 
tory. The telegram which bears the 
following acknowledgment has _ been 
framed and has a place of honor in their 
private room at Field’s Men Grill. 
“Dear Friends: I am grateful for your 
message. I deeply appreciate the 
friendship it conveys. Yours faithfully, 
Herbert Hoover.” 

W. F. Scott & Co. have executed a 
deed of trust to Fred E. Hummel for the 
benefit of creditors. The liabilities are 
estimated at about $8,000 with assets 
gross value at $6,000 subject to de- 
preciation. A meeting of creditors was 
held last Wednesday in the offices of 
the debtors’ attorneys, and all creditors 
agreed to the terms of the deed of trust. 
A sale of the assets will be held this 
week at the offices of Fred E. Hummel. 
W. F. Scott & Co. are wholesale op- 
ticians formerly located at 5 N. Wabash 
Ave. 

P. E. Wallis, well known to the jewel- 
ry trade in Chicago, announced that he 
has purchased the retail jewelry busi- 
ness of Axel E. Johnson, operating as 
the Johnson Time Shop, 21 S. Prospect 
Ave., Park Ridge, Ill. Mr. Wallis will! 
operate under the name of the Wallis 
Jewel Shop. Mr. Wallis is a watch- 
maker by trade and has been associated 
in the retail end of the business for over 
25 years. A great part of that time 
he was associated with C. D. Peacock, 
and his most recent connection was with 
Klein & Co. Mr. Wallis has the well 
wishes of his many friends in his new 
venture. 

Miss Amelia Earhart, America’s 
transatlantic heroine, wielded the chris- 
tening bottle at the Municipal Airport 
last week to name the big red monoplane 
purchased by the Parker Fountain Pen 
Co., of Janesville, Wis., and Chicago. 
Parker Duofold was the name Miss Ear- 
hart gave as she shattered the bottle 
over the nose of the ship. The plane 
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that was delivered from Cleveland, is a 
Fairchild six passenger Wasp motored 
cabin ship. It is painted black with 
black wing tips. The ship will be used 
as an advertising medium and for mak- 
ing deliveries. Among the several hun- 
dred of people that witnessed the chris- 
tening were Kenneth Parker, vice-presi- 
dent and general sales executive, and 
L. A. Crowell, advertising manager of 
the pen concern. 








Kansas City 


The Andrews Jewelry Mfg. Co., has 
made a 14-carat gold trowel with pear! 
handle, for the laying of the Salvation 
Army’s new citadel at 13th St. and 
Broadway. The trowel is suitably in- 
scribed. 

Among the recent visitors in the city 
were: W. T. Hopkins, Sweet Springs, 
Mo.; R. H. Riley, Wellington, Kan.; 








Jeweler Opens Safe by 
Telephone 


Charles A. Braun, Weiser, Idaho, 
jeweler, has had much experience in 
opening safes, perfectly legitimately, 
of course. So, when Miss Kivett, em- 
ployed by a firm in Baker, Ore., lost 
the combination to the office safe, and 
was unable to open it, she telephoned 
to Mr. Braun, an old friend of her 
family. He told her that the charge 
would be $100 if he came personally 
to Baker, but that if she would put 
the mouthpiece of the phone near the 
safe combination, and work the tum- 
blers, he thought he could help her. 
In less than five minutes the safe was 
open. Mr. Braun had told Miss Kivett 
when she was turning the tumbler 
knob right, and when she was wrong. 
There are very few people who can 
perform such a feat, and all are well 
known. A year ago Mr. Braun was 
called by the Federal Reserve bank 
of San Francisco when it had its time 
lock set ahead, and by taking an air- 
plane from Boise to San Francisco, he 
arrived speedily, and opened the huge 
vault within six minutes after he got 
there. 











E. L. McDowell, Arkansas City, Kan.; 
Mr. and Mrs. T. J. Daugherty, Macon, 
Mo.; R. H. Smith, Paola, Kan.; Harry 
Frost, Pleasant Hill, Mo.; George A. 
Sanford, Baxter Springs, Kan.; W. G. 
Coplin, Paola, Kan.; Frank Bangs, Sa- 
lina, Kan.; W. G. Glick, Junction City, 
Kan.; Mr. and Mrs. C. M. Boler, Madi- 
son, Kan.; Mr. Hooper, Atchison, Kan.; 
Mr. Hopfer, Sylvan Grove, Kan., and 
Mrs. Landers, Lawrence, Kan. 








Members of the Wichita Manufactur- 
ing Wholesale Jewelers’ Supply Co., 509 
Bitting building, Wichita, Kan., are still 
looking for the man whom they claim 
cheated the concern out of about $5,000 
worth of merchandise. A warrant for 
his arrest has been issued by the mar- 
shal’s office and search for the man is 
being made in several states. 
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Milwaukee 





Max A. Kohen, jeweler, Madison, 
Wis., has filed articles of incorporation 
listing 200 shares of stock at $100 per 
share. The articles were filed by A. 
Blum, G. Greenfield and E. Greenfield. 


The new jewelry store of Leo Napien- 
tek, 50th and Burnham Sts., West Allis, 
has been formally opened to the public. 
The store is located in a rapidly growing 
business section and has an entrance 
both on 50th and Burnham Sts. The 
building, which is owned by Mr. Napien- 
tek, also houses another store with en- 
trance on 50th St. and has offices up- 
stairs. 

A bill which would license retail jewel- 
ers in the same manner that pro- 
fessional men are now licensed will be 
presented to the legislature this year 
by E. F. Paul, re-elected assemblyman 
from the 138th district at Milwaukee. 
Mr. Paul, who is a conservative Repub- 
lican, says that the bill may provide 
for a special commission to handle the 
licensing. 

Among retail jewelers in the State 
who called at local wholesale houses dur- 
ing the past week are: Mrs. A. Este- 
berg, Waukesha; Harry Schneider, Bur- 
lington; W. E. Chady, Whitewater; Mr. 
and Mrs. J. B. Davis and family, Lake 
Mills; W. B. Kimball, Waukesha; E. G. 
Spebaceck, Mishicot; E. A. Heberlein 
and Son, Fennimore; F. E. Kiehl, Wau- 
kesha; C. W. Dupes, Janesville; and 
Carl Tennie, Appleton. 

Christmas has taken on a lavishly- 
colored appearance in Milwaukee jewel- 
ry stores and retail jewelry merchants 
believe that the city will spend a record 
amount of money this season. Buying 
has begun early and already jewelers 
are setting aside expensive presents for 
customers. Three important features of 
the holiday buying season this year, as 
outlined after interviews with a repre- 
sentative number of jewelers is that, 
first, people are buying early; second, 
the stores will sell a record volume, 
although their stocks are not as large at 
any given time as before because of the 
policy of quicker turnover and replenish- 
ments, and third, Milwaukee is spending 
more money for the holidays than ever 
before because of general prosperity 
here backed by confidence in the future 
employment situation. 

Henry F. Stecher, treasurer of the 
National Jewelers’ Mutual Fire Insur- 
ance Co. and of the Wisconsin Retail! 
Jewelers’ Association has just had an- 
other honor conferred upon him. He 
has been appointed chairman of the ad- 
visory committee of the Retail Credit 
Bureau of the Milwaukee Association of 
Commerce, the purpose of which is to 
watch the needs of the bureau. These 
needs have been growing extremely fast 
during recent months. Mr. Stecher also 
serves on the retail committee of the 
Association of Commerce and has been 
instrumental in helping put across 4 
number of plans which have resulted in 
benefit to retail jewelers in the city. 
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St. Louis 





L. G. Howatt, who recently bought the 
pusiness of C. A. Swanson, retail jewel- 
er, Superior, Wis., was in the local mar- 
ket during the past week, and bought 
an opening stock for his store. 

Fred Courvoisier, retail jeweler for 
some years at Mascoutah, Ill., has dis- 
posed of his business and lease and is 
planning to move to southeastern Texas, 
where he may embark in business again. 
He was here recently. 

A. F. Eisenbeiss, vice-president of the 
Eisenstadt Mfg. Co., in the Louderman 
building, and in charge of the diamond 
department, has booked reservations on 
the Majestic. He sails Dec. 29, for a 
two months’ trip to the various diamond 
centers including: London, Paris, Ant- 
werp and Amsterdam. 

Invitations were issued last week to 
former customers as well as friends of 
the Drosten Jewelry Co., bidding them 
welcome to the new quarters of the firm 
on the second floor of the Frisco build- 
ing, at the southwest corner of Ninth 
and Olive Sts. The company has com- 
pleted its fittings and got the new store 
in shape for the anticipated early 
Christmas rush. 

Among the visiting retail jewelry 
buyers reported in the local wholesale 
market during the past week were the 
following: William Bachmann, Collins- 
ville, Ill.; Milton Meyer, St. Charles. 
Mo.; William Hoemann, Kirkwood, Mo.; 
Roy Goulding, Alton, Ill.; Fred Cour- 
voisier, Mascoutah, Ill.; J. M. Bigwood, 
Terre Haute, Ind.; George Kolb, Hop- 
kinsville, Ky.; L. G. Howatt, Superior, 
Wis.; Louis Brandenburger, Alton, IIl.; 
J. E. Bigwood, Terre Haute, Ind.; John 
Schneider, O’Fallon, Il. 

Maurice Green, a jewelry salesman 
from New York city, reported to the 
police authorities this week, the loss of 
a grip containing watches and rings 
which he valued at $4,000. He stated 
that the case was taken from his 
automobile, which he left parked 
for several hours in the early eve- 
ning, while he made a number of 
business calls. When he returned to the 
car he found it had been tampered with 
and on investigation found the grip and 
a brief case missing from the inside. 

Business conditions with the local 
wholesale members of the trade are 
reported satisfactory. Most of the firms 
will have all of their traveling men off 
the road this week for the balance of 
the year. Most of them have been on the 
road for the past three months, covering 
their trade territories and the booking 
of seasonal business has been fairly 
good in all sections. Some territories 
are in better shape than others, due to 
crop conditions and local factors. Deal- 
ers appear to anticipate a good holiday 
season in many of the southern and 
western towns and have been gaging 
their buying in accordance with this 
optimistic feeling, with the result that 
local jobbers generally report a good 
toad season just closing. 

Friends of William Drosten, head of 
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the Drosten Jewelry Co., one of the 
oldest of the downtown firms in the local 
retail trade, were hosts last week at a 
dinner at the Hotel Coronado. Those 
present were personal friends in the 
trade and largely comprised the group 
of downtown jewelers who meet occa- 
sionally for business and social contacts. 
The affair was in a way a slight testi- 
monial of regard for him for the work 
he has done in the past in the interests 
of organization and the trade. Among 
those present were the following: 
Oliver Selle, of the Selle Jewelry Co.; 
Leo J. Vogt, of the Hess & Culbertson 
Jewelry Co.; Sam Heffern and George L.. 
Neuhoff, of the Heffern-Neuhoff Jewelry 
Co.; J. J. Samesreuther, of Mermod- 
Jaccard & King Jewelry Co.; Jack Bol- 
land of the J. Bolland Jewelry Co., and 
Roy Culbertson, of the Hess & Culbert- 
son Co. 

The new posters advertising the fall 
campaign of the local retail jewelers 
organization for December went on the 
bill boards last week. The copy, as for 
the November posters, features dia- 
monds and the posters are printed in 
colors with the reading matter very 
limited but the copy carrying life size 
figures of men and women. The success 
of the campaign is assured according 
to Oliver Selle, president of the associ- 
ation sponsoring and paying for the 
campaign. The committee has been so 
successful in the raising of the cam- 
paign funds that for the month of 
December, it has authorized the “spot- 
ting” of 150 boards, instead of the 100 
used for the month of November. In 
addition the local stores under the 
direction of President Selle, are fea- 
turing diamonds in the advertising and 
window and case displays and as noted 
by one member of the local trade, 
“there has never been a holiday season, 


‘when I have seen so many diamonds 


being shown.” Cooperating in this 
manner with the general out-of-door 
advertising campaign, it is anticipated 
that the local dealers will have a big 
demand for precious stones during the 
coming Christmas shopping season. 


Cleveland 


George Altman and Glen Delkirk, 
partners in the trade repair business 
in the Erie building have moved to 
Room 251 the same building where they 
have considerable more space. 

Among out-of-town jewelers in Cleve- 
land this week were: Harry Burr, 
Elyria; E. E. Kritzer, Akron; Charles 
Myers, Warren; L. W. Wyckoff, Chagrin 
Falls; Charles Gigli, Madison. 

The regular monthly meeting of the 
Cleveland Jewelry Crafts Association 
was held at the Hotel Statler with the 
usual good attendance on Thursday eve- 
ning. This association is composed ex- 
clusively of manufacturing jewelers. 
The November meeting was devoted to 
business of interest to the members. 

Cleveland jewelers are much incensed 
over several articles appearing in Cleve- 
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land newspapers within the past week 
regarding diamonds. These appeared in 
the Cleveland Press and Cleveland Plain 
Dealer. One heading was to the effect 
that the new diamond fields were flood- 
ing the market with gems, jewelers feel 
that the general public get the impres- 
sion that the price of diamonds are 
bound to drop, which is of course 
erroneous due to the curtailment of the 
output by British authorities. 

Several downtown jewelers in office 
buildings were the victims of thieves on 
Wednesday night. The Sedel Watch 
Co. sixth floor of the Schofield building, 
was entered and about $100 worth of 
watches taken. The Davis Blossom Co., 
415 Swetland building had its door 
“jimmied” by thieves who looted the 
showcases of mesh bags, fountain pens 
and other small articles to the value of 
approximately $150. The watchman of 
the building was accosted by a man on 
the fifth floor and was felled by a blow 
when he endeavored to learn why he was 
prowling around. Police arrested a 
man later for robbing a clothing store 
and he was identified by the watchman 
as his assailant. Detectives are of the 
opinion that he was implicated in the 
two jewelry robberies. 

The November meeting of the Cleve- 
land Twenty Four Karat Club was held 
on Friday evening at the Hotel Winton. 
It was purely a business affair and there 
was a fair attendance. Instead of the 
customary dinner, a buffet lunch was 
served. The principal topic was the co- 
operative billboard advertising that is 
now being done and the extending of 
this movement after the first of the 
year. The present contract is for 90 
boards and expires on Jan. 15. Some 
members felt that this form of adver- 
tising is the most beneficial for the 
trade in general. 

There has been considerable discus- 
sion in trade circles regarding the prac- 
tice of several retail jewelry credit 
concerns which are using methods of 
getting business which are considered 
unfair. One is placing an assortment 
of jewelry in drug stores and giving 
10 per cent on each sale. The goods 
are sold on the instalment plan, and the 
jeweler carries the account. While it 
is true that druggists are carrying cheap 
lines of novelty jewelry, none in Cleve- 
land so far have attempted to sell na- 
tionally known jewelry merchandise such 
as watches, etc., and it is the contention 
of the members of the trade that this 
is simply inducing them to start a 
jewelry department, and educating the 
public to go to the druggist for jewelry 
instead of the jeweler. Another method 
of competition that is becoming more 
prevalent is the hiring of salesmen or 
peddlers to cover the suburbs and out- 
lying towns, and sell jewelry on either 
a cash or credit basis. Complaints have 
come to the wholesalers of Cleveland re- 
garding this practice of the credit 
houses, from out-of-town retail jewelers 
who consider it unfair competition. It 
is probable that the Twenty Four Karat 
Club will take the matter up at an early 
meeting. 

















































































Los Angeles 


J. A. Foulger has removed from High- 
land Park to 3300 Tenaya St., Linwood. 


J. Froman, 113 N. Broadway, pro- 
prietor of the Swiss Watch Hospital, 
passed away recently. His store has 
been taken over by F. Froman. 

Frank E. Stark, formerly with Walter 
H. Murray, 532 Metropolitan building, 
has gone into business for himself and 
has opened a shop at Suite 614 in the 
same building. 

F. E. Wolfarth, a former Covina 
jeweler, has just returned from a five 
months’ trip abroad. Mr. Wolfarth has 
sold his business and will retire from 
active work. 

J. D. Ball, formerly with the firm of 
Donavan & Seamans, and who has been 
away for two years, has returned and 
is again at his old position with the 
store at 743 Broadway. 

E. V. Saunders, Pacific Coast man- 
ager of the International Silver Co., 
with headquarters at San Francisco, 
was in Los Angeles last week after 
returning from a trip to the eastern fac- 
tories of the company. 

J. C. O’Connor, watchmaker, has re- 
moved from 720 Broadway Central 
building, to 808 where he has more room 
and better conveniences. Mr. O’Connor 
recently came from Salt Lake City 
where he was in business for many 
years. 

Among the out-of-town jewelers re- 
cently visiting the wholesale houses of 
Los Angeles were: J. E. Christie, El- 
sinore; Earl M. Wilkinson, Pomona; C. 
J. Hase, Ontario; E. B. Lang, Venice; 
A. Protsch, Redondo; James Funfar, 
Santa Monica; Mrs. H. E. Fox, San 
Fernando; F. E. Randall, Monrovia; 
Frank Hoffman, Santa Ana; M. A. Stal- 
man, Fullerton; C. H. Kelley, Pasadena; 
L. Asher, Alhambra; C. W. Clark, North 
Hollywood; R. H. Wilson, Ocean Park, 
and R. G. Speers, Long Beach. 


The last games in the contest of the 
Los Angeles Jewelers Bowling League 
were played off last Thursday evening 
and resulted in a tie for the leaders, the 
Brock & Co. team and Andy Werner’s. 
The tie-off will be bowled next week and 
it is expected that there will be a large 
attendance. The final score was: Andy 
Werner, won 45; lost 25. Brock & Co., 
won 45; lost 25. Killian, won 41; lost 
29. Kaplan, won 39; lost 31. Moody 
Bros., won 34; lost 36. Reynolds, won 
28; lost 42. Davidson, won 26; lost 44. 
Elliott, Kaa & Zeigler, won 22; lost 48. 

The Southern California Jewelers 
Golf Association will hold its semi- 
annual tournament on Feb. 12, 1929. 
On this date the election of officers for 
the ensuing year will take place. Presi- 
dent James D. Bridges, of the sterling 
silverware department of the Interna- 
tional Silver Co., eighth floor of the 
Metropolitan building, will retire after 
a long time as the presiding officer of 
the association. Mr. Bridges will name 
a nominating committee within a 
few days which will select the candi- 
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dates for the various offices. The tour- 
nament will be held probably in Pasa- 
dena, at the links of the Pasadena Golf 
Club, Altadena. 

The wholesale jewelers of Los An- 
geles are sending out a warning to the 
retailers to look out for a man who is 
working the jobbers through retail deal- 
ers. The man is described as 35 years 
old, dark hair, five feet, eight inches tall, 
weighs about 155 pounds. The police of 
the United States have been given his 
description and his manner of working. 
He walks into a wholesale establishment 
and, presenting his card, says that he is 
short of money or that he wishes to pur- 
chase some jewelry for his father. He 
is said to be a good talker and usually 
disarms the dealer of suspicion and then 
make his getaway before the merchant 
or salesman realizes the situation. He 
has victimized several wholesale houses 
here. This man is believed to use the 
same ruse in various towns. He dresses 
well and gets acquainted well enough 
with a retailer so as to get his cards and 
habits and then works the wholesaler. 








Detroit 


Jacob Halsted, Gratiot Ave. and 
Chene St., is closing out his jewelry line, 
it is announced, and will devote his time 
exclusively to the optical business. 

Fraternity jewelry manufacturers in 
Detroit report an unusual increase of 
business at this time. Every plant is 
operating to capacity in order to care 
for the increasing orders. 

Irving Segal, of the Jacob Segal Co., 
is preparing for a trip to Europe short- 
ly after the holidays, going in place of 
his father who has made it a practice of 
making the trip once or twice a year. 

Philip Krawitz, who was injured so 
seriously in a recent automobile acci- 
dent, is reported slowly recovering. It 
may be a considerable time before he is 
able to be at his place of business. 

The Sanford Jewelry Co., 7743 Har- 
per Ave., Detroit, was recently incor- 
porated with a capital stock of $5,000. 
The concern is engaged in a general re- 
tail business. The owners are Maurice 
L. Chertook, Francis Fitzgerald and 
Saul Germain. 

Detroit wholesale jewelers started on 
Dec. 2 to keep open on Sundays until 
Christmas, so as to accommodate retail 
jewelers from outside the city, who are 
unable to come in on other days owing 
to a press of business. This is an old 
custom that has been followed for years. 
The holiday buying campaign is just 
getting under way and has every prom- 
ise of equaling, if not exceeding, that of 
a year ago. It is expected a consider- 
able amount of retail buying this year 
will be distributed among outlying and 
suburban retail jewelers owing to trans- 
portation difficulties with which Detroit 
is just now battling. 











Lindbloom’s Watch and Diamond 
Shoppe has been opened at 165 Fourth 
St., Waterloo, Iowa. 
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Indianapolis 





Charles C. Peek, Inc., Indianapolis, 
was incorporated during the past week, 
with a capital stock of 1000 shares no 
par value. The objects of the concern 
are to buy and sell diamonds, watches, 
jewelry and radios. The incorporators 
are Charles C. Peek, Minnie M. Peek 
and Floyd M. Dillen, all of Indianapolis, 

The business of the J. M. Bigwood & 
Son Co., 20 N. Sixth St., Terre Haute, 
has been incorporated with a capital stock 
of $40,000. The corporation is entitled 
to sell jewelry, silverware, glassware 
and chinaware. The directors are John 
M. Bigwood, Wayne V. Bigwood and 
John E. Bigwood, all of Terre Haute. 

Police and several taxicab drivers 
were attracted early one morning recent- 
ly to the manufacturing jewelry estab- 
lishment of the Harff-Jones Co., 14th St. 
and Capitol Ave., Indianapolis, Ind., 
when a burglar alarm at that place be- 
gan ringing. The night watchman told 
police nothing was wrong, but the place 
was searched when a taxicab driver said 
he saw someone peering from a window. 
A negro caught in the 1500 block N. 
Capitol Ave. was held for questioning. 

An Indianapolis jeweler was among 
the 15 men to receive prison sentences 
imposed by Federal Judge Robert C. 
Baltzell in Indianapolis, Nov. 24, for 
conspiracy in the recently disclosed in- 
terstate auto theft ring. The cases of 
all those involved were prosecuted by 
Albert Ward, United States District At- 
torney, assisted by Alex Cavins and 
William Mitchell, assistant district at- 
torneys. The investigation leading to 
the indictments was directed by Ward. 
The men were taken to Leavenworth, 
Tuesday, Nov. 27. 








Indiana Notes 





Armstrong’s jewelry store has been 
opened at 574 Hohman St., Hammond, 
Ind. 

Roger’s will soon open a jewelry store 
in the Hotel Delaware building, Muncie, 
Ind. 

The Hodgen Jewelry Co. is closing out 
its business at 113 W. Mulberry St., 
Kokomo. 

The sympathy of the trade is being 
extended to A. S. Rowe, Indianapolis, 
and Leslie Rowe, Frankfort, because of 
the recent death of their mother. 

The recent discovery of several small 
diamonds in Indiana has not only caused 
considerable speculation in the United 
States, but authorities have definitely 
traced their origin to Ontario. While 
diamonds have never been located in 
Ontario, officials of the department of 
mines in Canada support the suggestion 
that the crystals originated in the On- 
tario province and were carried down 
into the Indiana territory by the move- 
ment of ancient glaciers. They say 
there is a diamond bearing rock some- 
where in the James Bay region, but 
thus far it has not been located. 
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Portland, Ore. 


Government tax figures show that 
$5,075,628 was spent for jewelry in 
Portland last year. 

Jewelers visiting Portland recently in- 
cluded: Larry Schade, Medford, and J. 
H. Peare, La Grande. 

Andrew Amacher, for a number of 
years connected with the jewelry store 
of Dan Marx, Portland, and extremely 
popular with his associates and custom- 
ers, died on Armstice Day, his death 
occurring at Lakeview, after several 
months illness, spent mostly in the 
Veterans’ hospital at Portland. Mr. 
Amacher, who was but 33 years old, was 
an overseas veteran, and died as a re- 
sult of illness brought on by hardships 
he suffered in France. He is said to 
have been the only man on the Pacific 
Coast to receive the Medale Militaire of 
France, which is France’s highest mili- 
tary reward, corresponding to our Con- 
gressional Medal of Honor, for outstand- 
ing gallantry on the field of battle. His 
act of bravery occurred while serving in 
Belgium as a member of the- machine 
gun battalion of the 91st division. He 
is survived by his widow, five brothers. 
a sister, and his parents. Interment 
was in Riverview cemetery, Portland. 











San Francisco 





Alfred H. Bullion has just returned 
from Los Angeles where he found busi- 
ness good. He stated that indications 
on the Pacific Coast are for a brisk 
retail business in December. Costume 
jewelry is in demand but it is not over- 
shadowing other lines. 

Nathan Samuels, father of Albert S. 
Samuels, well-known retail jeweler, died 
after a short illness on Nov. 24. The 
deceased who was 76 years of age was 
a native of Austria, but was a resident 
of San Francisco for about 40 years. 
His wife, Leah, preceded him in death 
several years ago. 

Following are some of the retail 
jewelers from out-of-town, calling on 
the trade here: K. H. Martensen, 
Ukiah, Cal.; Frank Marvin of the John 
Hood Co. and Max Noack, both of Santa 
Rosa; H. Hirsch, San Jose; Earl C. 
Bothwell, San Jose; Arthur Prouty, 
Napa; N. Nielsen, Fresno; Harrison 
Sproules, Salinas; J. D. Bennett, San 
Rafael; Charles R. Olson, Gridley; C. 
Guslander, Willitts. 

J. H. Spiro has just returned from 
Salt Lake City where he found con- 
ditions very favorable. It is his experi- 
ence that since election the jewelers 
seem to be more confident and have a 
better feeling as to the future of the 
business. A very excellent holiday trade 
is expected in the cities of Utah, Nevada 
and northern California due to fine crops. 
Mr. Spiro finds that there is an increase 
of 50 per cent over any previous year 
in the amount of goods put away for 
Christmas, with deposits paid on them. 
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Most of the articles thus laid away in 
the stores of the retailers are of good 
value. 

Miss Florence Sullivan of the office 
force of S. H. Friend is receiving the 
congratulations of her friends on a 
narrow escape from death. She was 
with a party of friends, including Miss 
Lillian Loraine of Sacramento, driving 
to the Peninsula section, following a 
football game. The driver, Elmer O. 
Anderson failed to see the light of a 
trailer behind a truck. In the smash-up 
that followed, Miss Loraine was killed 
and several of the others were injured. 
Miss Sullivan was thrown out on her 
head and sustained scalp lacerations, but 
she had recovered sufficiently to go to 
work on Monday morning. Anderson 
was held for reckless driving. 








Pacific Northwest 


The Janes jewelry store, Bend, Ore., 
has been moved to a new place of busi- 
ness in the Manor building on Wall 
St. Prior to moving, the store was thor- 
oughly remodeled. 

Gastinus Anderson, jeweler, who was 
well known in Dufur, Ore., died Nov. 6. 
He was born in Wisconsin in 1880 and 
had lived in Dufur for the past six 
years. He leaves a widow and two chil- 
dren. 











Pacific Southwest 


The Kay jewelry chain recently 
opened a new store at 1308 Broadway, 
Oakland, Cal. 

Harrison Sproules is receiving con- 
gratulations on the beautiful new jewel- 
ry store which he has opened in the 
Jeffreys Hotel building, Salinas, Cal. 

After spending 33 years in the watch- 
repairing branch of the jewelry busi- 
ness, Philip H. Shuey selected Oroville, 
Cal., for opening a jewelry store. He 
leased one of the stores in the New 
Theater building. 

Remodelling of the Browne-Nossum 
Jewelry Co.’s store at 437 Alvarado St., 
Monterey, Cal., has been completed. 
New showcases have been added and the 
most modern electrical lighting system 
has been installed. A room has been 
added for diamond setting and jewelry 
manufacturing. This department is in 
charge of Charles Keeling who until re- 
cently was with Granat Bros., San Fran- 
cisco. 








The firm of P. H. Lachicotte & Co., 
will continue business in Columbia, S. C., 
and under the same name and principals 
as before the death of P. H. Lachi- 
cotte. His daughter, Erminee M., and 
son, Louis H. Lachicotte, who had been 
actively associated with him for a num- 
ber of years, and are executors of his 
will, will continue to have charge. 
They are well informed about the af- 
fairs of the business and will carry it on 
with the same interest. 
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Dallas 


“Joe” Kaplan of Kaplan & Co., Bryan, 
Tex., feels encouraged over prospects 
for holiday business in his section, he 
said while visiting in Dallas recently. 

S. L. Edelmas of the Fort Worth 
Jewelry Co. was a recent visitor in 
Dallas. The Fort Worth Jewelry Co. 
recently enlarged its store, adding 50 
per cent more space. 

Festoons of gay autumn leaves and 
sprays of holly have transformed the 
interior of the store of the Arthur A. 
Everts Co. and the window displays are 
fairly brimming with the holiday spirit. 

The 10th store of the Balfour chain 
was opened in Dallas recently in the 
Dallas Athletic Club building. Balfour 
has maintained a branch office in Dallas 
with 10 men working the territory for 
some time, specializing in college and 
Greek letter fraternity emblem jewelry 
under the supervision of J. R. Jones, dis- 
trict manager. The new retail store 
handles general jewelry in addition to 
college emblems. 











Canada Notes 


The production of platinum metals in 
Ontario during the first nine months of 
the year amounted to 12,327 ounces 
valued at $679,761, as compared with 
11,578 ounces of the value of $761,714 
during the corresponding period of 
1927. 

Frederick J. Steward died in Toronto, 
Nov. 27, at the age of 46 years, follow- 
ing an attack of pneumonia. For 20 
years he had conducted a jewelry busi- 
ness in the Yonge St. Arcade. Mr. 
Steward was a prominent member of the 
Masonic Order, and was keenly inter- 
ested in aquatic sports. The deceased is 
survived by his widow, and three daugh- 
ters. 

In order to stimulate interest in 
the study of horology, the Canadian 
Jewelers Association has established an 
annual scholarship of $50 for the stu- 
dents in the horological class of the To- 
ronto Technical School. The first dis- 
tribution of prizes was made at the 
School Commencement on 
Nov. 29 being presented to the winners 
by B. M. Chapman, first vice-president 
of the association. The horological class 
is in charge of T. A. Watson, an expert 
of many years’ standing, and the school 
is admirably equipped to turn out skilled 
mechanicians in the horological craft. 











The Melcer jewelry store, which was 
recently moved into its new home at 2115 
Postoffice St., Galveston, Tex., has in- 
creased floor space and an enlarged 
stock in its new location. The store was 
recently moved from 2123 Postoffice St., 
where it was located for three years. In 
the present location the firm will feature 
a new novelty and gift department, re- 
cently opened, New fixtures will soon 
be installed in the store, it was an- 
nounced. 
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Firefly Sterling Silver 
Engraved $17.50 


Firefly Ostrich Pattern 
$5.00 





Watch-Lighter — Swiss 
6-Jewel $30.00 





Firefly Modernistic Enamel 





$12.50 
Firefly Plain With Cigaret Case $20.00 
Platinum Finish $4.50 
Gold Finish $5.00 


The star line 


Clark Table Lighter 
Plat. Fin. $10. Gold Fin. $12.50 


Once again the biggest single gift 
line promises to be Clark Lighters. 
The climax of our merchandising 
and advertising efforts, as shown in 
our full pages in the Saturday Eve- 
ning Post, Liberty and other maga- 
zines will urge the people into the 
shop and pull Clark Lighters from 


your stock. 







Be prepared for the last-minute 


Clark Ostrich Smoking 
Set $20.00 


LIGHTERS ALWAYS WORK 


Clark Plain $7.50 


Eng. Turned Plat. Finish 
$10.00 





Clark Morocco Signet 
$12.50 








Firefly Gold Stripe 
Pinseal Pattern $5.00 





Firefly Pebble $5.00 





Firefly Sterling Silver 
Enamel $20.00 





Firefly Sterling 
Silver Hammered $17.50 


rush. Wire your orders if you need 
lighters as we must fill orders in the 
sequence we receive them. 

Display the lighters in your win- 
dows and cases so that the people will 
know you carry the popular, adver- 


tised, and leading lighters of all— 
the Clark and Firefly. 

CLARK LIGHTER CO., INC. 
580 Fifth Avenue 


New York 





. CLARK FIREFLY 


A CLARK LIGHTER 


~ 


























for gift profits 





Firefly Snake Pattern 








— 








Firefly Snake Pattern 
$5.00 


( 








Smoking Set $8.00 
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(Christmas Gift Selling 


That Get the Business 


By W. B. STODDARD 


“6 EWSPAPER advertising is the best method 
NO of first bringing the approaching holidays to 
’ mind,” said the manager of the Frank Mind- 

lin Co., Albuquerque, N. M., “as it is seen by every mem- 
ber of the family, whereas window display is seen only 
by those who chance to be downtown and to pass the store. 


We get out a three-quarter page ad early in the season, 
suggesting early Christmas shopping and featuring our 


lay-away policy on the payment of a small deposit. We 
get out a card, also, suggesting gifts at $1 to $5, $5 to $25, 
$25 to $100, and gifts over $100, as it is the quality trade 
to whom we especially appeal at this season. Silverware, 
in sets of eight instead of six or 12, are now our best 
sellers, and frequently we suggest as a Christmas gift a 
chest holding eight each of the most used pieces in plate. 
We also carry sterling in 10 different patterns, and sug- 





An appealing Christmas gift window by the Bailey-De Grazier Co., Dallas, Texas. 
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SILFQUETTE 
LAMP 














NO. & 212 
225 Fifth Avenue HANDBOOK TO 
New York RECOGNIZED DEALERS 






Patented 1928 





















Manufacturers 
of 

Pewter, 
Silver Plated Ware, 
Metal Electroliers, 
Decorated Glass Shades, 
Cut and Engraved 
Crystal Glass, 
Fancy Colored 
Blown Glass 





The Pairpoint Corporation 


Rew Bedford, Mass. 


P1824. Water Pitcher. Capacity, 2 quarts. 


43-47 West 23rd St. - - - - - + New York City 
228 Coristine Building, St. Nicholas St. - Montreal, Can. 
126 Post St. ss & We San Francisco 
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gest to the heads of families that they purchase bonbon 
dishes, sandwich or salad trays, compotes, or candlesticks 
to fill out the pattern of silver already possessed. Last 
season we did an especially good business in cigar and 
cigarette lighters, ranging in price from $1.50 to $15. 
Once we have put over the idea of commencing to buy 
one’s Christmas gifts, we follow up our newspaper ads 
with an attractive display window featuring articles that 
we have suggested in our ads from time to time, as well 
as novelties on which we wish to get a quick turnover.” 


HE Bailey-DeGrazier Co., Dallas, Tex., believes in 
seasonable window displays as the best means of at- 
tracting Christmas trade. One of a pair of Christmas 
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the majority of people give them scant attention. When, 
however, they are sent with our personal recommendation, 


the same effect is produced as when you personally recom- 


mend one of the late novels—people read it to see if they 
agree with your estimate of it. When we received this 
brochure we therefore got out a special letter to go with 
it, signed personally by the head of the firm—and people 
who received it at once sat up and took notice. 


66 BELIEVE in linking up with all local events, and 


one of the most successful methods of calling atten- 
tion to our beautiful china and silver, either as a gift or 
to be purchased by the housewife herself for her holiday 
entertaining, was in connection with the cooking school 





Artistic Christmas window display by Arthur A. Everts Co., Dallas, Tex. 


displays is reproduced on page 99. Three panels framed in 
dull gold with borders of poinsettias in the natural color, 
and tall red Christmas candles, depicted scenes from “The 
First Christmas,” while at the end was a little page. One 
section was devoted to rings, in blue velvet cases; the 
second to watches for youths and maidens, and the last to 
novelties in the line of costume jewelry. “We feature the 
lay-away plan quite extensively,” said Arnold Bailey, credit 
manager. ‘We try to get as much down as possible, and 
in case of those whose credentials are satisfactory but 
whom we fear may string out the payments too long we 
Suggest that the article remain in our possession until at 
least half the value is paid. We find this speeds up the 
payments wonderfully—especially when the watch or dia- 
mond is being purchased as a gift.” 


HE Arthur A. Everts Co., Dallas, Tex., can always 
be counted upon for some splendid ideas in connec- 
tion with the holiday season. Frank Everts, who handles 
the advertising for this enterprising jewelry firm, said 
that very successful results were being obtained from a 
letter they sent out on Nov. 21 in connection with a little 
brochure from a watch concern. “Special advertising 
IS necessary to ‘get over’ these manufacturers’ helps,” 
he said. “They are interesting and full of information, but 


put on for a week by one of the leading newspapers. A 
domestic science expert was secured, and a model dining 
room and kitchen fitted up on the stage of one of the, local 
theaters. Here for a week Mrs. Chitwood gave daily talks 
and demonstrations on the proper cooking of food and 
setting the table. We supplied the handsome china and 
silver used by her, and of course she mentioned the fact 
when talking about correct table settings. We further 
linked up with the event by running a special advertise- 
ment. 

“People who had heard Mrs. Chitwood talk about our 
beautiful tableware had their attention again called to it 
by our advertising, and when they came to the store there 
was a display of it for them to see, all of which helped 
along the early buying. 


66 E also got our Christmas goods before the public 

early in November through our holiday window dis- 
plays. People were brought into the holiday mood through 
holiday decorations.” One of the displays mentioned by 
Mr. Everts is shown herewith. An art card advised: 
“Christmas is only a few weeks off. A small payment re- 
serves your Christmas gift now.” The window was of the 
half back variety, with curtains of dark green velvet in 
the rear and at one end a small lighted and gaily deco- 
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For your ver ; 
y y best clientele 


“DuBarry” Goblet 
4091 
$600.00 per dozen 


HAWKES 
ROCK 
CRYSTAL 


MART hostesses . . . 

your most fashionable 

patrons. will take to 
this crystal. Evident prooi 
in the constantly growing 
popularity of HAWKES 
ROCK CRYSTAL among 
fashionable jewelers’ pa- 
trons. Meet this new de- 
mand of your best patrons. 
Goblets up from $14.50 per 
dozen net. Other items, 
other prices . . . covering 
a wide selection both ways. 


T. G. HAWKES & CO. 


Glass Manufacturers 


CORNING, N. Y. 


Pacific Coast Office 
140 Geary St. 
San Francisco 


Net 






New York Office 
542 Fifth Avenue a 











Grand Prize—Gold Medal Paris 


Producers of f 
424 


Rock Crystal 
HAWKES 





for Nearly Half 
a Century 











OBJECTS 
SMOKERS’ 
ARTICLES 


NOVELTIES 


BOXES, 
ETC. 








Will Exhibit at 
THE EASTERN MANUFACTURERS AND 
IMPORTERS EXHIBIT 
CHICAGO 





POMPEIAN BRONZE CO. 
225 FIFTH AVE., NEW YORK 
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MASTER ®2 LIGHTER: 
A LIGHTER AND PAPER WEIGHT. 
ENTIRELY NEW! ' 
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Table-Desk Lighter Boa 
will solve the 
problem of thou- 
sands of men and 
women who seek 
to present the most 
practical and un- 
usual of gifts. Each 
lighter is beauti- 
fully mettled, fin- 
ished in six assort- 
ed colors, 


LF 
_ ee a 
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Mahogany — made 
of durable metals 
—fine gold work- 
ing parts. Individ- 
ual Gold initials 
are instantly at- 
tached. 


Attractive Counter Display 
Makes Sales on Sight 


Master Table-Desk Lighters come packed in 
individual gift boxes, six lighters in as- 
sorted colors to a beautiful self-selling dis- 
play carton that makes sales over the counter 
on sight. Fully guaranteed to give satis- 
faction. Retails for $3.45. Cost to you 
only $1.50 each, leaving an unusual margin 
of profit. 
Don’t postpone obtaining your share of 
[[tnis business. Place your order now to} 
assure prompt delivery. 
Write today on your letterhead for sample or 
% dozen in Display x. 
TERMS to well rated firms—others please send 
cash with order. 


J. MASTERLITE MFG. CO. 


Cost to you 


$1.50 


110 East 23rd St. 
New York, N. Y. 
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If You Have No City Gas 


Use the TORIT, Acetylene Torch 36 


Get a small Presto tank from most any garage, 
connect it to the Torit No. 36, and you have a 
wonderful outfit for Soldering, Melting, Light 
Brazing, etc. No compressed air is required. 












at 


The Handy Torit No. 36 consists of a small torch, 
4 different tips, 5 feet rubber tubing, $7.50 


and connection for Presto tank. Pricg 

You may order from your Dealer, or 
ST. PAUL WELDING & MFG. CO. 
166 W. 3rd St. — St. Paul, Minn. 

















Manufacturing Jewelers 
Platinum Mountings, Wedding Rings 
and Special Orders 

Tel. John 5892 


“‘Baguette-Like”’ 
Patented U. 8. A. 


NEW YORK 


“Changeable Ring’’ 
Patented U. S. A. 


49 MAIDEN LANE 








PRACTICAL COURSE IN ADJUSTING 





Price $1.50 





JEWELERS PUBLISHING CORPORATION, 
239 West 39th St., New York 
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rated Christmas tree. On a framed panel in the center 
Christmas carolers were depicted in bright colors. At the 
other end a low stand held a boudoir lamp, while behind it 
was a vase holding silvered foliage. Costume jewelry was 
scattered over the floor—rings, bracelets, necklaces, pen- 
dants, etc. A blue velvet case held a number of silver 
spoons. Leather and beaded bags, silver photo frames, 
and watches in satin lined cases were also shown. This 
was only one of a half dozen windows, all of which were 
decorated with holly and poinsettias, with red or white 
Christmas candles, and art cards calling attention to the 
advantage of shopping early. But a person did not need 
to come within a half block of the store to be imbued 
with the Christmas spirit, for, beginning with the first 
of November, the big store was wreathed on the outside 
from top to bottom with garlands of evergreen in which 
were numerous colored bulbs, while over the main en- 
trance were huge red candles, many feet high, with electric 
bulbs at the top serving as a flame. The entire interior 
was in holiday attire, and the Florentine Gift Room in 
particular contained gifts to attract every type and every 


purse. 








Attracting Christmas Trade 
By FRANK H. WILLIAMS 


FEW more weeks and the Christmas season 
0A will be here—the most profitable time in all 

the year for the gift department if the jeweler 
is alert to the opportunity staring him in the face and 
plans to be ready to get his full share of the holiday 
trade. 

He should have his stock ordered and most of it at 
least already displayed to the best advantage. His ad- 
vertising campaign should be carefully outlined and his 
window displays carefully thought out. He cannot, 
however, do all this successfully without careful study 
and he should be ready to grasp any practical idea which 
will help to increase his sales. 

Of course, one of the very best ways in the world for 
the jeweler to show that he is alert, enterprising and right 
in tune with the modern Christmas thought is through 
his show windows. 

In view of this, then, it is good business for the 
jeweler to get started at once with some interesting 
Christmas window displays. 

A particularly good window display for the jeweler to 
use right now in going after a big Christmas patronage 
this year is to use a small imitation snow man in his 
window with diamonds for eyes, rings for bracelets, a 
scarfpin placed at the right spot and a hat made out 
of some sort of jewelry. With this snow man there 
should be a neat window card reading like this: 


“THE FIRST ‘SNOW MAN’ OF THE SEASON. 


“This store is in the lead now as always—even 
beating the weather man. 

“Get exclusive Christmas presents by buying 
from our splendid stock NOW.” 


In addition to using this window display the jeweler 
can also run some newspaper advertising calling atten- 
tion to the presence of the first snowman of the season 
In his show window. The novelty of all this will be 
certain to attract much attention to the windows and 
to the store, and the establishment will, of course, profit 
accordingly. 

Another very effective early window display which the 
jewelry store can use to good advantage consists in 


THE JEWELERS’ 


CIRCULAR 103 


placing a number of good selling articles in the window 
in different groups with cards at each group reading 
“For Father,” “For Mother,” and so on. Then at the 
rear of the window can be a larger card reading like 
this: 


“OUR EARLIEST BEST CHRISTMAS. SELLERS.” 


‘Articles displayed in this window are the best Christ- 
mas sellers so far developed at our store. 

“These will probably be the most popular local Christ- 
mas gifts. 

‘“‘Make sure of not being disappointed in buying these 
—_—- Make your purchases of these articles here 


Such a window display as this has a very decidedly 
newsy touch and so it is certain to get much attention 
and to boost the sales of the goods thus displayed. 
Also it focuses the attention of the public on the fact 
that wise persons start their Christmas buying as early 
as possible. 

A third good early Christmas window display consists 
in arranging a display of all the very real novelties 
which the store is offering this year and which it 
hasn’t offered in other seasons. Only goods which are 
distinctly new and novel should be included in this 
display and with each article displayed there can be 
a little card giving the name of the article. 


Boe emphasis on the newsiness of the store’s 
Christmas selling is always very much worth while be- 
cause it is news which is of the greatest possible interest to 
many people. Consequently, the store will also find it 
good business to use this sort of a show window at the 
present time. 

From the local city authorities and from the local 
newspapers obtain information regarding the number of 
babies born in the city since last Christmas, the approx- 
imate increase in population and the approximate 
growth in local wealth. Then, on one card, put the 
figures regarding the number of new babies and on this 
card also put this inscription: 


“New novelty Christmas presents for the new 
babies.” 


Then place this card in the show window in the center 
of a collection of baby articles. 

On another card put the increase in wealth and on a 
third card put the figures regarding the increase in 
population and add this sentence: 


“We are carrying a larger stock than ever for 
our old patrons and our many new friends for 
this Christmas season.” 


And place this in a third collection of very attractive 
articles. 

This sort of a window display gives real news to the 
beholders and so gets their attention, makes them talk 
and serves very well, indeed, in increasing the store’s 
business. 

It is important not to miss the small details which go 
to make your gift department different from the ordinary 
one. One way of pleasing your trade and at the same 
time advertise it by an individual touch is to wrap 
your packages neatly and attractively in bright papers 
and ribbons. More and more shoppers are buying their 
gifts at the shops which wrap their gifts artistically. 
So many of the stores have inaugurated a service for 
wrapping packages that people have come to demand it. 
An effort to satisfy this demand cannot help but prove 
profitable to the retailer of gifts. 
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Silhouettes in 
antique frames. 
The flowers are 
tinsel and the 
silhouettes are painted with tinsel 





S/ wreath around them. Frames are 
JE! black and the oblong one gilt 









; Floor lamp enam- 
eled in red, green 
: or tvory with gold 
decorations. 

Parchment shade 










“Spode” china in the 
rose bud chintz pat- 
te 


Genuine leather 
lighter set con- 
sisting of cigar- 
|| ette case and 


Dresden china 
atomizer with 
inty figure in 








Pewter console set— ZY 
candlestick and bowl— Y 
in bright or dull yg WZ 



























“Moon and Doe,” 
modernistic cast 
metal lamp in 
brass, bronze or 
silver finish. 
Parchment shade 











Imitation ostrich 

skin bridge set con- 

sisting of two packs 

of cards, score pad 
and pencil 









i" 

















jp in combinatioy 














| 








December 6, 1928 THE JEWELERS’ - CIRCULAR 105 


For the if [ ‘Daepar fiment ‘Buyer 


Up-to-Date Merchandise for Discriminating Shoppers 

















The “Good Fairy” 
made into lamp , 
in lacquer, si od 
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Potiery base in striped effects with 

‘parchment shade in goldenrod de- 

sign. The pitchers are of the same 
pottery 


Mario Mica screen in inter- 
esting 20th century design a: 





Oddly sha _— 
vases of Holland 
glass in smoked 
amber or ame- 
thyst 


Crackled ‘pottery tobac- 

co jar with moistener 

in cover, in light green 
and ivory 





One of a collection: of 
English scenes done in 
butterfly wings 








ep with figure modernistic alabaster lamps entitled 


in design and with removable 
. Lamp with base: of imported French crackled “ ” 
mere of frosted glass stirs in ivory with pleated parchment shade the “Modern _ t 
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ERE is a quotation that jewelers will do well to 
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Exquisite console set made in the United States 


H ponder : 
“ . . . the glassware line is one of the few we chased and before 


know of that will produce him (the jeweler) profit of 100 
per cent, with an established permanence that no other line 
gives for the reason that no sale is a complete transaction 
in itself because there are always replacements and fill-ins 


to match the lines.” 

This is, in part, a letter received re- 
cently from a house that has been sell- 
ing glassware for years and years, with 
headquarters in a city of about 700,000. 

A jeweler somewhere in the Middle 
West took an order not many months 
ago from one of his wealthy customers 


‘for a set of stemware that aggregated 
‘in the neighborhood of $25,000. 


Jewelers who are passing up this 
class of merchandise should see what 
large profits they are missing. The 





EY sss 
should be the watchword | 
for jewelers in selling | 
glassware. It will pay | 
large dividends and es- 
tablish confidence. 


high class jewelers who have wealthy customers can sell nience at the table. 


the rich rock crystal engraved tableware and know that 
each piece sold is a gem in itself. A person who can afford 
to pay $1200 for a dozen goblets is the kind of individual 
who would be more likely to ask the advice of some jeweler 
before entering into the transaction rather than going 
ahead on his own initiative. Of course, such transactions 
are not every-day occurrences, but the sale of some kind 


Three rock crys- 

tal goblets of 

United States 
make 
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of crystal or fine colored glassware is a daily happening, 
Even when a complete set of stemware has been pur. 


breakages have set in, there are stil] 


items to go with stemware and first of all is the water 
pitcher with its accompanying tumblers. These are sold 
usually with the stemware, as no table equipment is con. 
plete without its handsome water jug. Whether tumblers 
or goblets are used is optional with the hostess, although 


for formal occasions goblets are the 
thing, but a dozen or two tumblers 
should always be included in an order 
for an outfit. 

The illustrations will show the plates 
needed for the sherbet glasses to stand 
upon, and a larger sized plate is neces- 
sary for salad, while salad bowls are 
also a requisite to go with salad plates, 
and as an accessory to salad sets are 
the dainty cracker and cheese dishes 
made with center handles for conve 


There are the handsome candlesticks for a banquet table 
and the less pretentious ones for ordinary use, and with 
the candlesticks the center pieces for flower or fruit become 
part of the scheme. 

All these items make most attractive merchandise, but 
best of all they bring in a very substantial profit. While 
they decorate a store delightfully, they also give the mem- 


Table set with 
Venetian rock 
crystal glassware 
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Left—Domestic sand- 
wich plate. Right—Sal- 
ad bowl 


bers of the community the impression that the store is 
a quality store. To have his establishment characterized 
as a quality store should be the aim of every jeweler. It is 
not an easy accomplishment, but with the aid of the correct 
kind of crystalware, it can be done in a shorter time. 
There is nothing that indicates the tone of a store as much 
as the display of his goods. Today people are sophisticated 
and a few well chosen pieces of crystalware will immediate- 
ly impress the members of the community with the idea 
of quality. 

The handsome table setting of Venetian glass with rock 
crystal engraving bears the stamp of quality. This is also 
true of many other such lines produced in the United 
States, as well as in England, France and Germany. The 
illustration on page 106 shows a simple American shape 
of classic and attractive lines showing how a table may be 
completely outfitted with glass. There is much dignity 
too, in this clear crystal glassware and it appeals to the 
lover of beauty who has only a slim pocketbook. 

A jeweler can satisfy his most wealthy customers, please 
his equally particular yet less affluent patrons and give his 
whole trade the satisfactory knowledge that he is catering 
to their particular wants with exactitude and showing a 
desire to fill all their needs. This may be done by the use 
of a little judgment coupled with good taste and an in- 
vestment sufficient to cover the first order for a representa- 
tive display. 


Left and right—An at- 
tractive reproduction of 
an old English pattern 
made in the United 


States 
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Center—A table set en- 
tirely with domestic 


glassware. Its artistic 
simplicity has a great 
appeal 


The illustrations in this article are made possible 
through the courtesy of T. G. Hawkes & Co., Corning, 
N. Y.; Graham & Zenger, 104 Fifth Ave., New York; 
Oneida Community Studios, Oneida, N. Y.; W. & J. Sloan, 
New York; Pairpoint Corporation, New Bedford, Mass.; 
Fostoria Glass Co., Moundville, W.. Va.; A. H. Heisey & 
Co., Newark, Ohio; Westmoreland Glass Co., Grapeville, 
Pa., and the Duncan & Miller Glass Co., Washington, Pa. 

In reply to a few letters sent out asking whether crystal 
glass stemware was not the jeweler’s legitimate line, 
among others the following replies were received: 


Bailey, Banks & Biddle Co., Philadelphia, Pa.: 

“We take pleasure in informing you that it is our opin- 
ion that fine crystal stemware is an important part of a 
representative jeweler’s stock. 

“We also decidedly favor the idea of guiding the cus- 
tomers in making a harmonious selection of table service 
in its entirety. We have made a practical application of 
the above policy and have found it to be quite successful.” 





Wiss Sons, Inc., Newark, N. J.: 

“We do consider fine crystal stemware an ideal jeweler’s 
line, and in selling silverware for the table it is part of the 
jeweler’s business to guide his customers in the purchasing 
of crystalware to harmonize with the design of the other 


equipment.” 


Center—Sherbet set 

with after-dinner coffee 

cup and saucer and tall 

foot compote in an optic 
design 
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ELGIN 


Probably, the way you feel about it oftentimes, 
3 you'd just about go to the ends of the earth to 
find the perfect gift. 

But go no further than your nearest and coziest 
easy-chair...with this pageful of beauty to 
choose from. 

For an Elgin watch has always been a perfect and 
permanent expression of Christmas sentiment. 


Now more than ever, for there are more Elgin 
watches than ever to choose from. Mure brilliant 
new watches than Elgin, or any other maker, we 
believe, has ever presented before! 

And let’s be practical for a t. Your gift 
will rarely be out of service for it’s an Elgin, but 
never for long when it is, for Elgin jewellers are 
everywhere, ready to repair the watch quickly 
and at reasonable cost. And always behind it is 
the famous Elgin guarantee. 

Near you is an Elgin jeweller with just the 
watches and prices to give your i 


problem a happy ending. 








Agnes Parisienne; designed in Paris ,made by Elgin, 
$35. Parisienne, blue or black and white enamel, 
$35. Parisienne, with silk wrist thong . . . $37.50. 
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Wrist weiches pictured actual size. Pocket watches 


: epprosimately 144 reduction 


91 Answers to that a important question 
what fo give Mat antain, cetain someone (hyistmas dy 
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A...Set with 2 genuine diamonds; 2 synthetic 
sapphires... $68. B...An exquisite Elgin...$35. 
C...Ladies’ Sports Model...$40. D...Set with 
16 genuine diamonds. 17 jewel movement. . 
$200. E...Case set with 20 genuine diamonds. 
17 jewel movement. ..$260. F...The famous 
Elgin Legionnaire...$21.50. G...The hours are 
enameled on the outside of the case... $95. 
H...A smart, restrained style... $35. I...Mod- 
ernistic case. 15 jewel movement. ..$50. J... 
Lady and Tiger case. 15 jewel movement... 
$65. K...Case inlaid with enamel. 15 jewel 
movement... $65. L... Another distinguished 
Elgin Legionnsire. .. $27.50. 





Top watch, 17 jewel movement. 14 kt. white 
gold case...$100. Center watch, 19 jewel C. H. 
Hulburd movement. 18 kt. white gold case.. 

$350. Lower watch, a smart cushion case...$50. 


© nicin, 1928. ALL PRICES SLICHTLY WICWER IW Canada 
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Premet model of the Elgin Parisienne, 
$35. Parisienne inlaid with black enamel, 
$35. Jenny model Parisienne, . . . $35, 

















THESE WATCHES ARE AMERICAN MADE. 


es, 


44 Mlaking plums srow 
on a Christmas Tree 


4 


: Page from Saturday Evening Post. Similar pages in the American Weekly, Good Housekeeping, Delineator, Harper's Bazar, Cosmopolitan and 

i National Geographic. 

§ 

One advertisement of this Christmas campaign of from other less profitable gifts to watches. It pictures 
/ Elgin’s that is planned to make your Christmas tree and prices the world’s largest line of watches in 4 
this year hang heavy with sweet ripe plums of profit. Christmas season of great prosperity. And it does all 
i This page has been called the “greatest piece of watch of these things in the grand manner, as they have never 
: salesmanship ever put into print.” It broadcasts your been done before. Christmas will be a harvest for Elgin 
| showcase into 8 million homes. It will divert money jewellers. Have you your basket ready? 
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Successful retailing today re- 
quires constant study and at- 
tention. Wise storekeepers will 
be on the alert for ideas which 
help them succeed. 

Read the Storekeeping De- 
partment of _ the 
CIRCULAR every week for up to 
the minute selling suggestions. 
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The A BC of Successful Storekeeping 


Frequent Stock Turn and Better Profit 


By A. E. E. 


O jewelry business can be successful unless it 
nets a satisfactory profit for the jeweler. 
In the recent report of the Harvard Bureau, 
it is noted that out of 230 firms reporting, an even 100 did 
not make a profit in 1927. These stores were shown to 
have the highest rate of operating expenses. Their aver- 
age rate of mark-up was, on the con- 


The interest expense of the stores making the losses aver- 
aged 6.9 per cent, while that of the stores making a profit 
was only 4.8 per cent. From these figures let us make a 
careful comparison. Jewelers who made net losses of 10 
per cent had 5.4 per cent less mark-up than those making 
gains of 5 per cent or more. Jewelers making net losses 

had expenses, not including interest, 





trary, less than for those stores re- 
ported to have made net profits. 1 

Stores having a high percentage of - 
expenses and a low percentage of 
mark-up are bound to make a poorer 
showing than those with a lower per- 
centage of expenses and a higher rate 
of mark-up. Both affect the profit 
possibilities of the jeweler. 
However, the jeweler should not 
jump to the conclusion that these 
stores made their losses because their 
margin of mark-up was too low. 
While the low margin of mark-up in- 
evitably reduces the probability of 
making a net profit, the figures given 





NUMBER OF TURNS 
3 + 





averaging 14 per cent more than those 
making profits. 

The losing jewelers averaged a net 
loss of 10.5 per cent, while the jewel- 
ers making net profits averaged 11.1 
per cent profits. This shows a range 
of 21.6 per cent difference in the re- 
sults secured in the operation of these 
stores. This difference is altogether 
too large to make it possible to at- 
tribute the losses to either the lower 
mark-up or the higher expense alone, 
or even to both together. 


T is significant that the jewelers 
having the highest net profits had 








out by the Harvard Bureau as losses 
are entirely out of proportion to the 
reduced amount of the margins secured. 


HE report shows that 44 out of the hundred jewelers 

suffered an average loss of over 10 per cent. The 
margin of mark-up of these 44 was only 2.4 per cent less 
than the average of all the 230 stores reporting, and 5.4 
per cent of those making a net profit of over 5 per cent. 
A study of the expenses incurred in operating the stores 
gives us the real clue to the losses. The 67 stores report- 
ing 5 per cent or more net profits had an average expense 
of only 28 per cent, while the 44 having a net loss of 10.5 
per cent had an average operating expense of 42 per cent. 


EFFECT OF STOCK-TURN 


the lowest expense of doing business, 
as well as the highest margin of 
mark-up, and doubtless these contributed largely to the suc- 
cess of the businesses under discussion, but it is more sig- 
nificant that the profitable business showed a larger stock 
turn than the losing business. 

The stores making net losses had a stock turn of 0.7 per 
cent, while those making net profits had a one-time stock 
turn, that is the stock was turned 1.0 per cent times. 

It is this difference in the number of times the stock 
was turned that made it possible to do business on a lower 
rate of expense of doing business. It is this difference in 
the rate of stock turn that made it possible for the success- 

(Continued on page 111) 
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ful jewelers to secure a net profit from the merchandise 
operations. 

The following figures taken from the Harvard Bureau 
report will show the difference in operating costs between 
the firms making the largest losses and those making the 














largest net ne: Net Loss, Net Profit, 

10.5% 11.1% 

SS eer er 44 67 

Typical merchandise sales ........... $34,300 $46,000 
Net cost of merchandise sold......... 61.5% 56.1% 
Gross margin (mark-up obtained).... 38.5% 43.9% 
Total salaries and wages............. 22.6% 14.0% 
EE ScVaeCEN ee eeRK ER e ods 6 4.2% 2.7%: 
ES es ee ee 6.4% 4.4% 
Heat, light, power and water.. ...... 1.1% 0.8% 
Eee CRRA SV KK we sb wes 1.0% 0.7% 
| UO oo Oe ee 1.1% 0.6% 
Repairs and depreciation ............ 1.3% 0.9% 
Losses from bad debts .............. 0.5% 0.6% 
Other expenses (exclusive of int.).... 3.9% 3.3% 
Total expense (without interest)..... 42.1% 28.0% 
NER Naor cote eye pios5 $s fo fer, 0 isa Walle ork 6.9% 4.8% 
ITN TORISOTIRD 92 )ci5 Sis ace eiaiats sisile ie dies 49.0% 32.8% 


It will be beneficial to analyze these figures carefully. 
We have already commented on the mark-up and the total 
expense; let us now look at the 
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What effect would it have had on the sales if there had 
been a one time stock turn, everything being as it was in 
these stores? Add 30 per cent more sales to the average 
of $34,300 and we have sales averaging $44,590. This 
brings sales close to the average sales of the class report- 
ing gains. If these stores had been able to secure the one 
time stock turn their losses would have been turned into 


profits. 


ET us further indicate this by a comparison of the 
L" total expenses. The losing class of jewelers had a 
total expense of 49 per cent, while that of the stores ob- 
taining a net profit was only 32.8 per cent. The difference 
between these figures is 16.2 per cent. As the loss only 
averaged 10.5 per cent, this difference in the expenses in 
these stores would have turned their losses from 10.5 per 
cent to a profit of 5.7 per cent without any necessary 
change in the margin of mark-up, although that may have 
also been increased with a quicker turn of the stock. 

In considering the question of stock turns it has to be 
remembered that there are different types of jewelry 
stores. The exclusive, high-grade city store is far re- 
moved in actual operations from the more popular store 
in the smaller city or town. The effect of stock turns are 
the same in each store, but the 
exclusive establishment may 





detailed figures for a while. s = 
| 
ALARIES are over 8 per 
cent higher in the stores 
making the losses. Are the 
jewelers in these stores taking 
out too large amounts for their 
own salaries? Are they paying 
their salesmen more than the 
average? Without being able 
to positively give a negative 
reply to these questions, it is 
altogether within reason to do 
so. It is altogether improbable 
that 44 jewelers out of the 111 
reporting can be doing this. A 
few may have done so, but not 
40 per cent, so we can disre- 
gard this supposition. Are the 
salesmen being paid higher 
wages than their fellows? Not 
if the sales averages in these 
different classes of stores are 
considered. What, then, makes 
the difference in the percent- 
age of salaries and wages paid 
in each type of store? It is 
the stock turn that is respon- 


jeweler. 
(A) 
lessening of sales. 





Stock Turn ‘Reduces 
Your Overhead 


HERE are two ways in which an in- 
creased stock turn may be secured by the 


By a reduction of stock without a 


(B)By an increase of sales without a corre- 
sponding increase in the average amount of 
stock carried. A careful survey of the average 
stock may show the jeweler a means of re- 
ducing his average stock on hand. 

It is obvious that this is desirable only when 
the jeweler is overstocked. If he has more 
variety in a line than is necessary to satisfy 
his customers or has a larger supply of any 
item needed for his business to be successfully 
operated, stock turns are reduced and corre- 
sponding losses invited. The jeweler should 
look for his increase in the number of stock 
turns through increased sales. 


possibly* secure advantages 
through disregarding it, while 
a similar attitude will make 
the smaller establishment a 
failure. 

The more frequent stock turn 
will keep the stock fresh. 

It will permit the jeweler to 
show more new things to his 
customers. 

It will reduce selling ex- 
penses, and add to net profits. 

There are only two ways in 
which an increased stock turn 
can be secured by the jeweler: 

1. A reduction of stock with- 
out a lessening of sales. 

2. An increase of sales with- 
out a corresponding increase in 
the average amount of stock 
carried. 


VERY careful survey of 
the average stock may 
show the jeweler a means of 
| reducing his average stock on 
| hand. That this is desirable 








sible for all this. 
Let us do a little figuring and see if we can prove the 


effect of increased stock turns on a business. We have 
stated that the rate of stock turn in the profitable stores 
was responsible for the lower cost for salaries and wages. 
The difference in the rate of stock turns is 0.3, which is 30 
per cent of the larger stock turn. Deduct 30 per cent of 
the salaries and wages account of the losing stores and 
we reduce this cost to 15.8 per cent. Take 6.78 from the 
total expense and we reduce it to 42.22 per cent. Deduct 
this 6.78 per cent from the net loss and we reduce this 
loss to 3.72 per cent. 

This proves that if the stock turns in the stores making 
a net loss were increased to the number enjoyed in the 
stores making the gains that the difference in the percent- 
age of expense would be greatly reduced, and the losses 
correspondingly less. 


only when he is overstocked in 
some line is perfectly obvious. The jeweler cannot sell 
merchandise he has not on hand to show his customers 
when they call for it. On the other hand, if he has more 
varieties of a line than is necessary to satisfy his cus- 
tomers, or has a larger supply of any item than is needed 
for his business to be successfully operated, the stock 
turns are reduced and corresponding losses invited. 

The jeweler should look for his increase in the number 
of stock turns through increased sales. That is the surest 
way of making a quicker stock turn—and of netting 
greater profits. 

Sales can be increased in various ways. By trading up, 
selling a little better article than the customer demands. 
By selling the customer something else when she is pur- 
chasing what she calls for. More and better publicity will 
increase the number of customers and sales. , 
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Rings You Will Be Proud to Sell 


ALL PROFIT 


NO STOCK TO CARRY 


Carry one initial ring as sample. 
Electros Free 


2 DIAMONDS 4/100 each 


Green or White Gold 
Same Price 
Order on five days’ memo. when 
Te —_— you have a sale in sight. Orders 
ee filled same day received. 
im No. 6517 All emblems and initials en- 
Ne. cies crusted om ruby and onyx on 
Witheut hand at all times in every finger 
Diamonds sige, 
es rr Mert Retail Display Bublon Gents ‘or your 
ce a ao in origi colors free upon 


6919—To retail $30.00 $a" 


Fine, dark, genuine aon white 


gold—genuine seed pearls, strung on a 
strong wire. Fully guaranteed. 

This style ring can also be had im larger er 
smaller size stones including sircons, topas, 
opals, rubies, golden sapphires, Ceylon sapphires, 
cameos, double cameos, crystal emeralds 
and crystal sapphires 

Also be had with Imitation Stones 18/18 oval, 
all colors, $9.50 list 


6746—$23.50 List 
HEAVY SHANK 
Genuine one piece, three color, double 
head cameo. Belais white gold (also 


in green gold) 67: 50 List. 
Next size larger stone, $2.00 additional 


BUFFALO JEWELRY MFG. CO. 
“The Mail Order House to the Jewelry Trade” 
501 Washington St. Buffalo, N. Y. 
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Beautify Your White Gold Jewelry 


Use Hoke-Phoenix White Finish 


It gives your white gold jewelry the 
beautiful blue-white platinum color, 
easily, quickly and very cheaply. It 
covers the soldered spots, stays white and 
looks right. 

It contains no gold, platinum, chromium, 
or cadmium. Anode and full directions 
included in every package. 

Ask for free Circular C. W. F. 


Sam W. Hoke. Mge, 


Jewelers’ Technical Advice Co. 
22 Albany Street, New York City 
ee 












1 quart $5.00 








WE CARRY A FULL LINE OF SEMI-PRECIOUS 
Rose Quartz STONE NECKLACES Crystal 
Carnelian At Low Prices Jade 


And a complete line of other stones. 


LA VIE PEARL CO. 


65 Nassau St. Tel. Cortlandt 0650 New York City 











DENNISON-FARRINGTON 


A Complete Service 
Whereby the jewellers may get box and case needs 


rom one source. 
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71 Nassau St. SAMUEL STERN New York 


Telephone Cortlandt 4346 
The originator of the “Wedding Ring Shell” and Patentee of 
2: the “Changeable” and “Baguette-Like” wedding rings. 
~The Changeable Ring Ps The Baguette-Like 
Wedding Ring 
Its beauty ys ——— 
: © Like edding 
and ts va Ring is the . 
ried adjust- only ring that 
Wh able fea- 


mounts any 
tures have 








diamonds ¥ 
popularity I 
demand for Baguette Wedding 


size and num- @YW 
ted for 
_— SOUARE. 
This makes it 
and a brisk demand every- # Rings at the price of a regular 
where. ¢ band. 


ber of round as 
it a great 
possible to meet the_ present 
PLATINUM AND WHITE GOLD SHELL 





ORIGINAL RING SHELL 





The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 

to our regular sizes. 

The Lion Safety Pin Clutch Co. 
20 W. 22nd St., New York 





Pat. Feb. 20, 1917 Pat. May 25, 1920 














THE BUYERS’ DIRECTORY 





Price $1.00 





Jewelers Publishing Corp., 239 W. 39th St., New York 




















St. Louis Watchmaking School 


ESTABLISHED OVER THIRTY YEARS 
If you really knew how thoroughly we 
pare you to fill a good position in a frst 
Jewelry Store, you would come to see us at once, 
and learn the practical work as must be done 
in a first class Jewelry Store. 
Write for our Ca 








St. Louis Watchmaking School, “se "Loule, Me. 
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ms @) UCCESS 


[na Small Town 


How One Jeweler Has Solved His Problems 


By R. L. PRATHER 


problems—one of business and one of living. He 
has found that opportunity dwells in small places, 
and that life in a small town is really worth living. For 
many years Mr. Farrell battled cities and their fierce com- 


YV vrotier J. FARRELL has definitely solved two 


petition. Suddenly he became fed up on the strife and 
sought a better con- 

dition. He reasoned : 

it out thus: om 


“I must find a 
place where compe- 
tition is minimized, 
where a jewelry 
store may be made 
one of the principal 
institutions of the 
town, and where life 
will be easier—and 
better.” 

He found what he 
sought at La Mesa, 
Cal., a town of about 
2500 people, situated 
12 miles east of San 
Diego, in the hills 
of what is known as 
the “back country.” 
Here he has in a 
short time  estab- 
lished a paying busi- 
ness in a store that 
is a jewel for beauty 
and convenience. 
While it might seem 
to the big city man 
only a tiny affair, it 
represents to the 
people who patronize 
it a store to be 
proud of. 


HE illustration 

of the store 
front tells very 
plainly that it was designed by an artist. The jewelry 
store occupies one-half of a modern, up-to-the-minute con- 
crete and stucco structure. The window is 10 feet wide 
and 4 feet deep. The color scheme is green bronze against 
White stucco. The store inside measures 12 feet wide by 
40 feet deep. In this rather narrow confine Mr. Farrell 
has created a place of charm and beauty seldom seen in a 
small city. His fixtures are of mahogany placed on a 
Marbleized concrete floor. On the east side are show 
cases and an arrangement for clocks as shown in the illus- 
tration. On the west side are cases inclosed in glass for 





W. J. Farrell’s store front in La Mesa, Cal., is artistic and inviting 


country to draw on. 


the showing of plate, novelties and staples. 

Upon entering the store one is struck by the cheeriness 
and charm of color. Every art object containing color is 
arranged to bring it forward to the view. Mr. Farrell be- 
lieves that getting attention is the prime thing in mer- 
chandising. Therefore he has very cleverly arranged his 
stock with that end 
in view. The walls 
and ceiling of his 
store are white. The 
mahogany fixtures in 
contrast with this 
gives the interior a 
setting of great at- 
tractiveness. There 
is not a dull spot in 
the little store. 

To a special writer 
of THE JEWELERS’ 
CIRCULAR Mr. Far- 
rell gave the follow- 
ing interview, that 
will interest and en- 
tertain many read- 
ers, we are sure: 

“I have been in 
this business a long 
time. I had just 
about worn myself 
out trying to keep 
up with the mad 
race of competition 
and over-stock of 
competing stores in 
cities. One day I 
decided that I would 
seek opportunity in 
a new field. Casting 
about, I discovered 
this little town of 
La Mesa where there 
was no jewelry store. 
I saw a great terri- 
tory in the _ back 
I saw little competition anywhere 
nearer than San Diego, 12 miles away. I saw a growing 
community and the kind of people I like to be among. So 
I leased this store and had it fitted up according to my 
ideas of what modern times require. The results are be- 
fore you. I have no apology for it. While it is small, it 
is efficient. There are many stores twice its size that are 
not doing as well, I venture to say. 

“Here I found the opportunity I had been seek- 
ing. Here I found that a man may be ‘somebody.’ I 
joined the local chamber of commerce and at the last 
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Silver and other 
merchandise are at- 
tractively displayed 
in mahogany cases 
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The fixtures are all 

of mahogany placed 

on a marbleized con- 
crete floor 


election of officers I was elected to the board of directors. 
I wonder just how long I might have waited for that honor 
in a bigger city. Here I have friends and neighbors. 
‘Previously I had acquaintances. And not many of that 
class. So, you see, I have found more than a good business 
place. I have found happiness, comfort, better working 
conditions, shorter hours, and to include it all in a word— 
complete gratification of a long-cherished dream. 

“T have built up a business that satisfies me. I am 
making a comfortable living and establishing myself in 
the respect and confidence of a very real lot of people. In 
my new environment I have no battles with sharp-shooting 
competition, no price-cutting pirates to combat. I carry 
merchandise that is nationally advertised, therefore easily 
sold to a public that reads and thinks. My stock is popu- 
lar-priced and of the best quality that may be included in 
that range. Long-established brands are carried. For 
example, one particular brand of fountain pens that I 
have sold for many years. The same applies to watches, 
clocks and other staple articles. I have kept pace with the 
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Staples and novel. 

ties are also dig. 

played in this sep. 
tion 


. 


In the show window 


is always placed 
some novel colorful 
article 


times by putting in a line of novelties in colors that seem 
to attract the attention of a color-mad people. On these 
my prices range from fifty cents upward. 

“My purchases are confined to a few concerns—not to 
exceed six. In this way I avoid scatteration and multi- 
tudinous bills and transactions. I try to keep my stock 
attractively displayed and as much of it in sight as my 
space will permit. I change my window displays fre- 
quently and always place in the foreground some catchy, 
novel, colorful thing that will get the eye of the casual 
passerby. You know that in a small place like this a 
jeweler comes into very intimate contact with his trade. 
I can sense their likes and dislikes quickly. Their re- 
actions to my merchandise register almost immediately. 


66 KNOW that my trade expects more of me, and will 

demand from me more dependability, reliability, 
than big city people. Therefore it is my aim to earn their 
confidence by giving them what they are entitled to and 
a little bit more. And, speaking of that reminds me that 








Here clocks are dis- 
played in a novel 
‘display arrangement 
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The watch rack with 

repaired watches ad- 

joins the clock dis- 
play 





Neat, highly  pol- 
ished plate glass 
show cases show 


popular merchandise 


This store owner has 
become an _ wmpor- 


tant factor in his 
community 
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Prize Winning Window Display by Singer Jewelry Co., Peoria, IIl. 


| apitahzing a National Event 


Illinois Jeweler Gets Award for Attractive Display 


VER on the lookout for ideas and material for good 

clock displays, Singer Jewelry Co. of Peoria, IIl., 
capitalized the nomination of Hoover and Smith by put- 
ting in a window showing the Capitol on an elevated plat- 
form around which were grouped clocks of assorted types 
and sizes. The platform was covered with black and white 
tile paper. In the tower of the Capitol a red electric globe 
was placed to give a more lifelike touch to the scene. The 
background of the window consisted of crépe paper depict- 
ing an old fashioned garden in front of which were grouped 
several palms. 


UT the unique part of the display were the two 

planes which were suspended by invisible wire and 
seemed to be flying through the air. Both planes were 
marked with the names of the nominees, and to show that 
Miss Amanda M. Combs, who dressed the window, was a 
good prophet, the plane directly over the Capitol was 
marked “Hoover.” The window received a great deal of 
attention from passersby and many clocks were sold be- 
cause of it. Because of its originality, it was awarded a 
special prize in the August-September Seasonal Contest 
of the Clock Manufacturers’ Association. 








Wins Success in a Small Town 


(Continued from page 114) 


a merchant who learns what his trade wants and gives it 
to them is bound to prosper. You cannot run counter to 
public demand these days.” 

In Mr. Farrell’s trading radius four weekly newspapers 
are published. He advertises regularly and consistently 
in all four and gets a generous response. It is no unusual 
thing to make a sale to some rancher who has driven in 
his car from a distance inland of thirty or forty miles 


in response to one of the jeweler’s advertisements. 

It seems to the writer that this jeweler has solved a 
problem that is confronting many men of his trade. Op- 
portunity may be just around the corner, or just a few 
miles away from the big city. If one likes semi-rural life 
and the peace that accompanies it he may find it in some 
small town just as Walter Farrell has found it. Also he 
may find a better business and a more prosperous career. 
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PERMANENT TRANSPARENCY!!! 



















V. IT. F. Crystals for Pocket Watches 
V. T. F. Mifans for Wrist Watches 


. Known for many years to the Jewelry Trade 
as the most dependable product of their kind 
for accuracy in size and perfection of form. 


V. T. F. Crystals are PERMANENTLY TRANS-= 
PARENT and as long as in use will remain so. 


Nothing but a diamond will scratch or mar 
them. 


Your customers will appreciate your enlight- 
ening them on this very important fact. 


The New Mifan Catalog is Now Out— 
Get one from Your Wholesaler or— 


HAMMEL, RIGLANDER & veeiemie 


| Exclusive Wholesale Distributors 


NEW YORK CITY, U.S. A. 
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The Horological Questionnaire 


Written expressly for THE JEWELERS’ CIRCULAR, by Lester B. Pratt 


AuTHoR’s Notmp—Realizing that there is a 
scarcity of competent watchmakers employed 
or engaged in the jewelry business, this 
article is written at the request of the tech- 
nical editor for the purpose of interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the me- 
chanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many 
other lines. The watchmaker has invariably 
been honored as the highest exponent of hu- 
man mechanical skill, and delicate precision 
instruments of every description come within 
the scope of the watchmaker’s ability. It 
would be impossible to operate our vast in- 
dustrial system without the aid of accurate 
timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture 
of watch movements. However, the name, 
“watchmaker” in the jewelry business, is in- 
variably applied to one who repairs watches, 
and a competent watchmaker or watch re- 
pairer should be able to make practically 
any of the different kinds and models of 
watches now in use. 

? If the remarks contained in this article are 

old stuff” to the competent workman, we 
trust that it will be considered in the same 
spirit in which it is intended, viz.; that of 
interesting and imparting information to the 
beginner.—L. B. P. 





(Continued from Technical Issue of 
Nov. 1) 
QUESTION—What further measure- 


ments are required for the new staff? 
_ANSWER.—We shall require accurate 
diametral measurements throughout. 
Our first step in this connection will be 
to make a sketch of the general outline 
of the staff. Then all measurements 
may be clearly indicated on the sketch. 

The length is indicated in the English 
system and the diametral measurements 
in the Metric system. Referring to Fig. 
144, it will be observed that two meas- 
urements are given for each shoulder. 
This is done in order to duplicate the 
taper of the old staff. This may seem 
a slight item, but it must be borne in 
mind that accurate fitting is required 
In all parts. 

Especially important is the proper 
Seating of the balance staff; if the taper 


of the balance shoulder is reproduced 
accurately, we will have very little if 
any trouble in truing the balance, 
which is quite an item as the chronom- 
eter balance cannot be safely trued while 
it is on the cones of the pivots in the 
truing calipers. We may do watch bal- 
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FIG. 144 





ance truing in this manner, but with the 
long, slender chronometer staff there is 
too much-risk of damage to the staff. 
Consequently, the less truing we have to 
do the better, and we may save much 
time if we reproduce the taper accur- 
ately. 

The taper on all shoulders is approx- 


imately 1 degree, but if we have two di- 
mensions to work to, we may be sure of 
a well made staff. Another point in re- 
gard to taper shoulders is important. 
The impulse roller and the releasing rol- 
ler are slotted rather deep to take the 
jewels. If we attempt to drive them 
onto a staff with a different taper than 
the staff they were on, we will have the 
risk of breaking the roller. For in- 
stance, if the original staff contained 
roller tapers of 1 degree and we attempt 
to drive them onto a staff with roller 
tapers of 2 or 3 degrees, it will be readi- 
ly observed that the change in the form 
of the taper will act as a wedge and it 
is very easy to imagine the result. It 
is not an easy matter to make a new 
roller, and we must avoid unnecessary 
risks of breakage. 

QUESTION—Assuming that we have all 
measurements that are required in mak- 
ing the new staff, how shall we proceed 
to prepare a suitable blank for the staff? 

ANSWER.—Referring to Fig. 144, it 
will be observed that the largest diam- 
eter is the top of the balance seat, which 
is 1.67 mm. We may select a piece of 
Stubb’s steel rod which is slightly larger 
in diameter than 1.67 mm. This may be 
hardened and drawn to a full blue which 
will be about the proper temper for the 
staff and will still allow it to be turned 
to shape with the gravers. 

After testing this rod for turning 
qualities, then we may grip it in a wire 
chuck, allowing the rod to extend from 
the chuck about .125 in excess of the 
total length of the staff. Then we set 
up the travers grinder with a very fine 
grinding wheel on the spindle and grind 
the blank absolutely true and of uniform 
diameter for the full length of the new 
staff. The diameter may be just a trifle 
larger than the diameter of the balance 
seat, or about 1.70 mm. Then we may 
turn the front end of the staff or blank 
to a sharp point and also cut off the 
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FRANCO AMERICAN 
PRECIOUS METALS CORPORATION 


DEALERS AND REFINERS 


GOLD, SILVER AND PLATINUM METALS 






General Office 
62-72 West 47th Street, New York City 














Full Allowance On 


Precious Metal Scrap 


Only accurate assaying and 
refining can determine the 
platinum and palladium 
content in old jewelry, 
sweepings and polishings. 


Our prompt settlements 
cover all precious metals. 


Spyco Smelting & Refining Co. 
51 South Third Street 
Minneapolis = Minnesota 
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HANDY & HARMAN 





Gold 
Silver 


Platinum 


Our plant-equipment, methods 
and experience insure maxi- 
mum returns from all sweeps, 
washings, or other waste 
sent us. 


HANDY & HARMAN 
Plants 


Bridgeport, Conn. 
Providence, R. I. 
Fulton & Gold Sts., New York City 
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rod from the balance of the stock, so 
that the finished blank will have true, 
sharp points that are concentric. The 
shape of the points are immaterial, so 
Jong as they are true and end in a sharp 
point similar to an alarm clock balance 
pivot. 

If we grind the blank absolutely true 
and of uniform diameter, then we may 
grip it in a true wire chuck and readily 
center it by means of the fine points. 
The blank extends from the chuck just 
enough to turn and polish one end of the 
staff, then it is reversed and trued from 
the opposite end and the other half of 
the staff may be completed. 

QuesTION—How shall we proceed to 
turn the chronometer balance staff to 
the proper dimensions? 

ANSWER. — We may select a wire 
chuck that will take this blank prop- 
erly. In this case a good fit as between 
the chuck and blank is desirable. If 
the blank is placed in too small a chuck, 
it will be a very difficult matter to spin 
it true, as when the chuck is drawn into 
the throat of the lathe spindle it will 
grip the blank at the rear end of the 
chuck, there will be considerable side 
shake at the front end, which will cause 
the blank to wobble, and while the blank 
may be spun true, it will be a very diffi- 
cult matter to hold it rigidly while turn- 
ing. 

Similarly, with a large chuck, the 
same trouble exists, although the con- 
ditions are reversed. The proper size 
of chuck will take the blank freely, with 
only very slight side shake. With such 
a chuck, it is a very easy matter to spin 
the blank true. 

In turning a staff of this type, it will 
be the best practice to turn the lower 
end of the staff first. This will take in 
the balance seat, the roller seats and 
also the lower pivot. 


With the above parts of the staff fin- 
ished to accurate dimensions, approxi- 
mately two-thirds of the staff is com- 
pleted, then when we reverse the staff 
to complete the opposite end, there will 
be very little, if any chance for error, in 
fact, there should be no errors if proper 
care is observed in selecting a suitably 
sized chuck and being sure that the 
blank is gripped securely in the chuck. 

Assuming that the blank has been cen- 
tered in the chuck, with sufficient stock 
exposed to complete the remaining parts 
of the staff, then we may place the pivot 
polisher in position, with the hand rest 
at the proper point for turning. 

All turning should be done at the end 
of the staff first, then work toward the 
center part of the staff. By working 
in this manner, we may always have 
the full diameter of the stock to sup- 
port the turning at the end of the staff, 
which is most affected by the vibration 
due to turning. 

The lower pivot and oil chamfer 
should be turned, allowing from .02 to .03 
mm., for lapping to accurate dimensions. 
The smoother the turning is done the 
better and easier it will be to lap and 
Polish the parts. The diameter of the 
Pivot may be gaged with the micrometer 
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caliper to obtain the required oversize, 
then the pivot may be finished with the 
lap to fit the pivot. 

The lap should be of bell-metal with 
the corner rounded to produce the de- 
sired cone on the pivot. The lapping 
may be done with soft rouge mixed with 
oil to a stiff paste. Some workmen use 
oil-stone powder to prepare the surface 
and then finish with the rouge. This is 
essentially a grinding operation, as ap- 
plied to staff work; if the work is prop- 
erly finished with the graver and turned 
very smooth, the oil-stone powder may 
be eliminated and considerable time 
saved in the end.: Furthermore, the 
finish as produced with the soft rouge 
is practically perfect. If a finer finish 
is desired, it may be obtained with a 
well seasoned celluloid lap with a small 
amount of diamantine and oil mixed to 
a stiff paste. 

In using soft rouge for polishing 
pivots, it is necessary to give careful 
attention to mixing the rouge with oil, 
mashing it well to remove any lumps, 
getting it the proper consistency and 
running the lap at the proper speed. It 
is a very good idea to experiment on 
some old parts with this method of pol- 
ishing, then we may soon determine the 
best method of using lap and rouge. 
Once the knack is acquired, you will be 
greatly surprised and pleased with the 
smooth, high finish that may be obtained 
in this manner. 

(To be Continued) 








Regulation by Electric Clock 


HEN a well regulated Bulle clock 


is set, it is extremely easy to regu- 
late another clock in a short time, by 
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proceeding in the following manner 


described in La France Horologere. 


Start the pendulum A’ of the clock to 
be regulated in such a manner that the 
latter swings exactly with the pendulum 
A’ of the clock scale, the minute hand 
(a) being placed on the number 12 of 
the clock. (see Fig. 1.). 

After a time, depending upon the 
variation to be corrected, the pendulums 
cease to move together, and it must be 
noted whether the clock to be regulated 
gains or loses time. 
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Fig. 2 shows clearly the position oc- 
cupied by the pendulum A’ when the 
clock to be regulated gains. 


Fig. 3 shows the case of retardation, 
































the difference in the motion of the pen- 
dulums become greater and greater, and 
there comes a time when these run in 
perfect opposition as Fig. 4 indicates. 


The duration of the half oscillations 


























FIG. 3 


of the pendulum being known, this dura- 
tion represents the gain or loss taken by 
the clock to be regulated during the time 
that they run together. This time is 





























FIG. 4 


indicated by the large hand (a). From 

that it is easy to deduct the variable 

deviation and the adjustment to be made.. 
H. E. 
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Leiman 3ros., 
23 Walker St., 
lew York, 


Dear Sirs: 


. Replying to your letter of lay 7th 
we are very clad to advise you that your polishing- 
dust-colleoting outfit which we purchased about a year 
ago is not only most satisfuctory Dut it is the best 
investment we have ever nade in the Line of equioment 
for our shop 





The outfit is quiet in o-erstion 
efficient, trouble proof, requires practica no atten- 
tion to maintein and we can not see how it ld be ime 
proved upon /e shall be very glad to r ind this 
Outfis to any one who is in the market for a macniae 
to polish silver jewelry and so forth. 





Yours very truly 


cKS: 


t Glimnates 
Polishing 
Dust, 


‘an Ps BE inpolishin 

<7 . silver, joweliy, 
Pp. SS 

| 














etc. 
LEIMAN BROS. 


Polishing 
Dust Collector 


Conveniently arranged for quick work! 


No matter how little or much work you have to polish it should be done 
quickly and well—stores as well as workshops use these machines—they are 
so convenient, fitting into out-of-the-way corners, yet keeping all other 
—— of the premises free from dust and dirt that formerly were dusty 
and dirty. 


Without a Dust Collector You 
Must Breathe the Dust! 


Dust being very light will naturally float in the air and no matter 
how careful you may be you can’t help but breathe it into your lungs 
when polishing—You must breathe the air and the dust is there laden 
with sharp irritating metallic particles from the metal article you 
polish. Needless to say this irritates the lungs and nasal passages, 
causing sickness sooner or later. Avoid it by using one of these con- 
venient, inexpensive dust collectors. 

Pays for itself in the gold it saves! 
This irritating metallic dust has no business in your lungs—let this 
machine breathe it into the lungs provided for it. The strong air 
suction or current of air at each of the dust hoods drags this dust 
into the cloth bags underneath the machine where it is easily re- 
covered, sent to the refiner, melted down and returned to you to pay 
the cost of your outlay first and an income to you ever after. 

Thousands in use in all sections! 
Cleanliness of shop and person is no respecter of location and so we 
find these dust collectors in as wide use in the West as in the Hast, 
in the South as well as the North, because they do as they promise— 
keep the shop clean, protect the operator’s health, pay back their own 
cost and create an income for the owner where no income exists now. 
Sure reasons enough for the purchase of one of these highly valuable 
and surely necessary outfits. 

Strongly built to last a lifetime! 
These machines are very heavily built not on'y for the purpose of 
lasting a lifetime but also to eliminate vibration, sound, etc., so that 
they may be used anywhere without disturbing customers or other 
workmen or neighbors. 
The largest factories find them long-lasting and so do the small shops 
and stores—and lasting many years they give the same smooth service 
every one of those years. 

Costs only a few cents a day for electricity! 
You only pay for electricity according to how much you use the ma- 
chine. The heavier you press on the buff the more current will be 
used, but heavy pressing means a shorter run, so it equalizes the 
expense for current which even for the heaviest service rarely if ever 
exceeds a few cents daily. 
Comes complete all set up as eh and ready to begin work 
at once . 

Every machine on being completed is carefully tested for a half day 
or more under a strain much greater than it will ever be called upon 
to endure in actual service. It is then ready for you—it is ship 
out all ready to begin work as soon as you receive it—it only being 
necessary to connect the electric wires to the motor. 
You can’t do polishing work efficiently or well with dust flying in your 
face—even a little dust, a very little, daily breathed constantly into 
your lungs is bound to affect the most robust in after years because 
it sticks there and accumulates day in and day out. 
Your present walls and ceiling if you have been polishing without a 
dust collector for any length of time will show you what your lungs 
will be like soon. So delay no longer! Act today! 


LEIMAN BROS., 23B Walker St, New York 27 (ee eee ANALOG 





MAKERS OF GOOD MACHINERY FOR 40 YEARS 














Equip Yourself by the Experience of Others 


One of the best known business men in the country has said: “Every man 


in business will have to go over a hard road and find out its turnings for him- 
self, but he need not go over this road in the dark, if he can take with him the 
light of other men’s experience.” 

So it is with Bradley students, who are possessed of the light of experience 
of the teachers under whose instructions they gain the knowledge of all the 
crooks and turns and short cuts to the goal for which they are aiming. 

Only a short time is required to complete the course—and common education 
will carry you through. 

Thousands have taken Watchwork, Jewelry and Engraving the Bradley way. 
It may be there is a Bradley student in your town, who will be glad to tell you 
all about the methods pursued at Bradley Polytechnic Institute. 
way! It will increase your earning capacity from one to two hundred per cent. 
Address a post card to Bradl 


et the Bradley 


orological, Dept. “C,” Peoria, ois, asking 


This entire building devoted exclusively to for our latest catalogue. Make your arrangements to join your forces with 


Watchwork, Jewelry and Engraving 


Bradley Polytechnic Institute immediately after the Holidays. 





Whdeh Case Mepariny 


Add our Workshop to Your Business... © 


.-. and you will receive all the benefits of having your own repair department 
without the expense and responsibility of maintaining it. 


We make a specialty of out-of-town orders and the promptness of mail service makes 
our shop almost as convenient as though we were located in your own town. 


BECKER-HECKMAN COMPANY ssiiewert Buime CHICAGO | 
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New Seismograph (lock 


Designed by California Watchmaker for Noted Astronomer 


HE well-known jeweler and 

watchmaker of Santa Clara, 
Cal. L. A. Mead, was recently 
called on to design and make a 
special clock for Rev. J. S. Ricard, 
noted astronomer and head of the 
observatory of the University of 
Santa Clara. Father Ricard is 
editor of “The Sunspot” a month- 
ly astronomical magazine, pub- 
lished by the Observatory of the 
University of Santa Clara. 
Throughout California Father 
Ricard’s weather forecasts are held 
in the highest esteem. 

The clock is just completed and 
has been installed in the Observa- 
tory, Father Ricard giving high 
praise to its minute accuracy. The 
story of the new clock is told by 
Father Ricard in “The Sunspot.” 

“Although our three-component 
machines for the registration of 
earthquakes came originally fur- 
nished with a fairly good clock, 
fitted with an electrical attach- 
ment for recording time on the 
revolving drums, it soon became 
evident that this very attachment 
would, every once in a while, not 
only interfere with the proper per- 
formance of the clock itself, but 
even go so far as to stop it al- 
together.” 


ATHER RICARD goes on to 

say that this way of dealing 
with the question of time could 
not be long tolerated, for there is 
an imperative demand, on the part 
of seismography that the time of 
any adopted meridian shall be both ac- 
curate and duly recorded. 

“In our distress, we applied to L. A. 
Mead, a jeweler of note in the town of 
Santa Clara, whose best recommenda- 


tion is the excellent work he has done. 


After consulting together, it was agreed 


L. 





A. MEAD, CLOCK DESIGNER, AND REV. 
J. S. RICARD, ASTRONOMER 


that he would see to it that we got 
one of the best clocks in the world, to 
serve both as the master time-piece of 
the observatory and the exact time- 
recorder of earthquakes throughout the 
world. 

“Whereupon he set to work designing 


the internal and external struc- 
ture of the clock, including the 
wheel train, the escapement, the 
pendulum, jewels in the bearings, 
meteorological and barometric cor- 
rections, the box and the electrical 
appendages to convey the hours 
and the minutes to any desirable 
distance for registration, and this 
without any interference with the 
usual rate of the mechanism. The 
design was sent to Grimshaw and 
Baxter of London, who put into 
the execution the best material so 
far at command in the art of 
horology. 

“On its arrival at Santa Clara, 
it was put together and exhibited 
in Mr. Mead’s jewelry store until 
the new observatory was opened, 
where it is now undergoing the 
process of regulation, in connec- 
tion with which it may be said 
that from present indications and 
even in spite of unfavorable cir- 
cumstances, the clock has a con- 
stant rate, the utmost one can ex- 
pect of any of the most reliable 
time-pieces. 


66 AS astronomical clocks are 

supposed to keep track of 
any imaginary point in the sky, 
called the Vernal equinox, so ordi- 
nary clocks are supposed to keep 
track of an imaginary sun going 
uniformly around the Celestial 
equator, once in a tropical year— 
the ordinary year of our calendars 
—and incidentally of the earth 
turning on its axis. 

“Uniform motion is measured in terms 
of a fixed unit of sufficient smallness to 
satisfy ordinary needs. Hence, prac- 
tically, the object of the clock-maker is 
to turn out a machine that shall divide 
equal intervals of time into an equal 
number of units. (Cont'd on page 125) 





LF atch F artation Given 


A. POPE, supervisor of time ser- 
* vice for the Southern Pacific Rail- 
road, has this week given out some in- 
formation for the press regarding 
watches. He said: / 
“One dollar collected every time your 
watch ticks would pile up each year a 
_— amounting roughly to $157,680,- 
“If income could be measured by the 
distance in miles traveled by the balance 
wheel of your watch, you would receive 


By A. P. B. 


about $397.50 monthly, or $4,770 each 
year. 

“Of course,” Mr. Pope said, “it would 
depend upon the accuracy with which 
the timepiece functions. If your watch 
keeps time as accurate as is required 
from the timepieces of Southern Pacific 
trainmen, it will vary not more than 150 
ticks in the course of a week, and the 
balance wheel will not vary more than 
30 feet in the distance it travels to and 
fro during that time. 


Ln “Ticks” 


66 OUR watch should tick 18,000 

times each hour, or 432,000 times 
each day if it is keeping accurate time. 
The balance wheel should travel about 
one and ninety-six one-hundredths inches 
with each beat or thirteen and one-quar- 
ter miles every twenty-four hours, or 
4836 miles in a year. 

“We inspect the watches of all train- 
men and enginemen twice monthly, and 
a watch is corrected if it shows more 
than twenty seconds variation. 
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[Answers are also solicited from our readers to the questions published on this page.] 


QUESTION No. 4189—Separating Plati- 
num from Palladium. J] was told to 
write to you in regard to separating 
platinum from palladium. When I have 
the two metals in solution in aqua regia, 
both metals precipitate at the same time 
when the solution is saturated with am- 
monium chloride. Maybe you know of 
a way to separate the two metals. I 
have tried this several times with the 
same result. I think this solution con- 
tains more palladium than platinum. 
Can you tell me how to separate the two 
metals?—-G. F. 


ANSWER.—You are in error when you 
say that the two metals precipitate 
when your solution is saturated with 
ammonium chloride; that is, assuming 
that you have your solution in suitable 
condition. The proper method to follow 
is to be sure that the metals are com- 
pletely in solution, then evaporate the 
solution to a thick syrupy condition, add 
a small amount of water and a few 
drops of C. P. Hydrochloric acid and 
evaporate again, then add cold water 
and filter to remove possible silver 
chloride and any dirt that is present. 
The evaporation is necessary to remove 
the Nitric acid. When filtering the solu- 
tion, wash the filter thoroughly with 
clean hot water until the filter is pure 
white, then you may be sure that no 
metal is left in the paper. With a metal 
content of one ounce, add enough water 
to make about one pint of solution. 
Place the clear acid solution in a clean 
beaker and heat on the hot plate to 
about 170°, then add solid ammonium 
chloride until the solution is saturated. 
Allow this to stand overnight, although 
an hour or two is sufficient if the solu- 
tion is kept hot. When your solution 
is treated as above, platinum only is 
precipitated. Pass the solution through 
a clean filter, and then wash the preci- 
pitate (which is ammonium-platinic 
chloride) with a 20° solution of am- 
monium chloride. Repeat the washings 
until the wash water shows no trace of 
acid, then dry and ignite as usual. The 
palladium is recovered by evaporating 
the solution to small bulk, then add 20 
mesh granulated zinc and_ sufficient 
hydrochloric acid to start action. Pal- 
ladium is precipitated as a black precipi- 
tate which is washed clean with hot 
water and ignited. If you have further 
trouble kindly advise us. 


QUESTION No. 4190—Clock and Watch 
Troubles. What causes a clock or watch 


to stop if wound too tightly? Is it be- 
cause of lack of lubrication of the main- 
spring, causing great friction of leaves 
or coils thereby preventing transmission 
of elastic tension? Any information 
you will be able to give me will be great- 
ly appreciated—R. E. W. 

ANSWER.—Lack of suitable lubrica- 
tion may be the cause of trouble al- 
though other conditions may cause such 
trouble also. We would suggest that 
you be absolutely sure that the main- 
spring is thoroughly cleaned to remove 
old, gummy oil and dirt, then oil it 
with a few drops of good clock oil. 
Some workmen use graphite, vaseline 
and various heavy oils for lubricating 
mainsprings. Good clock oil is not ex- 
pensive for such lubrication, consider- 
ing the small amount that is required 
and when this job is done in a thorough 
manner as above, you can rest assured 
that you will not have to look for 
trouble in the mainspring. 

QUESTION No. 4191—White Gold 
Finish and Silver Strike Solution. 
Kindly send us the formula for putting 
oxidized finish on white gold, also for 
silver strike solution before regular 
silver plating is started—B. J. Co. 

ANSWER.—The best and most durable 
oxidized finish on white gold is obtained 
by using platinum chloride dissolved in 
a small amount of water. This solution 
is painted onto the article with a small 
camel’s hair brush, then the article is 
heated to produce the black finish. If 
not black enough, repeat the operation. 
The article may then be relieved as re- 
quired. 

A cheaper black finish may be ob- 
tained by using Platinig, which is a 
cheap salt made for this purpose. The 
methods of using are the same and 
fairly good results may be obtained 
with it. 

The silver strike solution is simply 
a silver solution that is weak in silver 
and strong in sodium cyanide. The fol- 
lowing formula is very good: Silver 
reduced to silver cyanide 4 grams. 
Sodium cyanide 100 grams. 

The “blue dip” should be used previous 
to the strike solution and is made as 
follows: Red Mercuric Oxide, 6 grams. 
Sodium Cyanide 100 grams. 

QUESTION No. 4192—Weights_ or 
Springs for Clocks. In discussing ac- 
curate timepieces, the question arose as 
to why springs were used instead of 
weights, as it would be natural to sup- 
pose that a weight would give the most 


constant power. Please give the reason 
for this —C. H. M. 

ANSWER.—You are absolutely correct 
in the assumption that a weight clock 
is superior to a spring driven clock. In 
the weight driven clock, the cord or 
cable passes over a drum that is the 
same diameter throughout and it is quite 
obvious that the power must be con- 
stant, assuming that all other conditions 
are correct. As further proof of this 
fact, it is observed that all of the very 
accurate timepieces in the fine Qbserva- 
tories are weight driven clocks. 

Springs are used as driving power in 
clocks to _ facilitate production of 
medium-sized clocks that may be easily 
packed and shipped. It is obvious that 
a spring driven clock can be made much 
smaller in size than a weight driven 
clock, especially if we consider eight-day 
clocks. While the spring driven clock 
is not quite as accurate as a timepiece, 
at the same time, you know that certain 
clocks of this type are excellent time- 
pieces. We believe that it is simply a 
sound commercial proposition extant in 
producing medium-sized clocks operated 
by spring power and to sell at suitable 
prices. 


QUESTION No. 4193—Steel or Brass 
Chronometer Escape Wheels. J would 
like very much to know if, for any 
reason, a steel escape wheel with the 
wide teeth is not as good as one made 
of hard brass or gold to be used ina 
Marine Chronometer.—B. W. S. 


ANSWER.—While escape wheels made 
of hardened steel have been developed 
to a high point of efficiency in watch 
movements, they have never been seri- 
ously considered as suitable for Marine 
Chronometer. In the spring detent 
escapement the escape wheel has pointed 
teeth. Steel that would be suitable 
hardened for such teeth would always 
be liable to breakage in case of a slight 
jar, whereas brass or gold would not 
break. Further, it has been proven 
that brass or gold makes a better wear- 
ing metal in connection with the detent 
jewel than can be obtained from steel. 








Smith, who was about three sheets to 
the wind, had stumbled and knocked 
over his roommate’s vase. “You drunken 
idiot,” roared the latter, “now you see 
what liquor does.” 

“Yesh, it sure do make fellowsh—hic 
—eashily offended.” ’ 

—Grinnell Malteaser. 
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VF orkng Up Gold 


and 


Silver Dross 


By Ismar Ginsberg 


HE manufacturing jeweler has al- 

ways been confronted with the prob- 
lem of working up the sweepings and 
other waste collected in his plant for 
the purpose of recovering gold and sil- 
ver values from it. This is a very im- 
portant matter to him and we need not 
spend time in discussing it from this 
angle. However, it is a fact that the 
sweepings, wastes, or whatever they 
may be called, contain varied quantities 
of the noble metals, depending on their 
character and on their source. It, 
therefore, follows that there may be 
some modification required in the meth- 
ods employed for this purpose, modifica- 
tions depending on the variation in the 
character of the waste and the mate- 
rials contained in it. 

There are, of course, different kinds 
of sweepings or waste. For example, 
one variety is obtained in working up 
articles of jewelry and the like, which 
have to be filed, worked with chisels, 
engraving tools and the like. This kind 
of waste exists in the coarsely granu- 
lated condition or in fine shavings. For 
the most part these sweepings are me- 
chanically clean. 

Then there is the table dross or 
sweepings, which are collected from the 
work tables and is, therefore, contami- 
nated with particles derived from 
leather aprons, dust and dirt. The 
amount of such impurities in the 
sweepings varies, of course, with their 
source and never is the same. 

The third kind of sweepings contains 
what is recovered from the various 
polishing and grinding machines. It is 
contaminated with pieces of polishing 
paper, polishing or cleaning cloths and 
linens, and which will also contain par- 
ticles of quartz, emery, powdered glass, 
crocus and the like. These wastes are 
often dirty, oily and greasy and are 
impregnated or coated with the finest 
gold and silver particles. 


HE final class of waste and sweep- 


ings is obtained from the work 
boards and comprise a mixture of gold 
and silver values with dirt and dust. 
This kind of waste may at times be 
practically free from precious metals 
and on the other hand it may at times 
contain quite considerable quantities of 
coarse or fine particles of gold and 
silver. 

It must be evident that the source of 
the sweepings or waste has a very po- 
tent effect in determining its composi- 
tion and that, furthermore, the 
composition of these waste materials is 
an important matter from the stand- 
point of the correct method to use in 


recovering the values so that best re- 
sults are obtained at least expense. 
The inference is that it is necessary 
and highly advisable to separate these 
wastes into their respective kinds and 
work them up separately. When this 
is done, the task of recovering the 
values that they contain will be ma- 
terially simplified. 

There are, of course, two ways in 
which the manufacturing jeweler can 
handle his wastes. He can sell them to 
companies that make a practice of 
working them up and who return to 
them a certain portion of the recovered 
values as metal or money. He can also 
operate his own recovery plant. There 
are many advantages and disadvantages 
pertaining to both methods of han- 
dling this waste, and it is not our 
purpose here to discuss them. It 
should be pointed out, however, that 
conditions vary throughout the industry 
and one manufacturer may find it to 
his advantage to send out his sweep- 
ings while another may not. Sometimes 
it depends on the size of the plant and 
sometimes it does not. At times the 
manufacturing jeweler is reluctant to 
undertake to recover his own gold and 
silver values because of the chemical op- 
erations involved, even though he is 
convinced that he will gain by so doing. 
There is no denying the fact that it is 
a chemical process and all chemical 
processes must be carried out under 
strict control if good results are to be 
obtained. On the other hand the chemi- 
cal operations in this case are not what 
are commonly called difficult chemical 
manipulations. But that does not mean 
that they can be carelessly conducted. 
They must be carried with due respect 
to the various chemical principles in- 
volved. 


HEN the recovery process is car- 
ried out on a large scale, it is un- 
doubtedly a dry process, that is the 
gold and silver are recovered from the 
mass of material by melting with the 
addition of lead, then recovering the 
lead and volatilizing the lead so that 
the gold and silver that are collected in 
it remain behind. The recovered metals 
may then be separated as required. 
However, this process cannot be used 
very well on small scale operations and 
the logical process to use when the 
amount of waste collected is small is 
the wet process. This process is well 
suited for use by jewelers who prefer 
to recover their own gold and silver val- 
ues rather than to send them to a re- 
finer who is in business just for this 
purpose. As the jewelers in the trade 
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know there are various advantages as- 
sociated with recovering their own 
wastes, and while this entails carrying 
out chemical operations in the shop, 
nevertheless the process is not a difficult 
one and can be easily and successfully 
carried out provided certain precautions 
are taken. 

In the first place the wet or acid 
process must be employed on _ such 
wastes that contain a comparatively 
high percentage of gold and silver val- 
ues. For it does not matter what the 
percentage of noble metals is in the 
dross, that is up to a certain limit any- 
way, the quantity of acid employed and 
the labor involved remain the same, and 
hence the more gold, silver and plati- 
num in the waste the less the cost of 
recovery. 

The fine shavings which are obtained 
from the workrooms are mostly first 
melted down and hence require no fur- 
ther preliminary treatment. The table 
dross and sweepings are usable in this 
process but the waste from the boards 
contains so small a percentage of val- 
ues that it is suited only for recovery 
on large scale operations. 


T is easy to see from the above that 

the material that the jeweler or the 
refiner has to treat in order to recover 
gold, silver and platinum values is very 
variable in composition. While the 
shavings and cuttings may be almost 
one hundred per cent pure noble metal, 
the sweepings may contain anywhere 
from one to ten per cent and the table 
dross only a trace of noble metal in as 
much as two to three pounds or at the 
most about 12 to 50 milligrams. 

It, therefore, follows that the first 
thing to do is to take a sample of the 
material to see how much gold, silver 
and platinum it actually contains. This 
is a difficult matter to do, for the rea- 
son that these wastes vary so much in 
composition. On the other hand the 
matter is much simplified when the mass 
is first ashed and then a sample taken 
of the ash. The dust, paper, dirt, 
pieces of cloth and the like which are 
mixed up with gold, silver, etc., values 
must be removed and this is best done 
by burning the sample. It is, of course, 
essential that the material be ashed, 
either when examining a sample or 
when working on a large scale, without 
losing any gold or silver values. This 
is best done by ashing in thick-walled 
sheet metal pans. The hot ash is 
thrown on a plate and allowed to cool. 
It is weighed in the cooled state and one 
gram sample is taken from every kilo- 
gram weight of ash (one kilogram equal 
2.2 lbs.). The weights of the original 
material and of the sample are thus de- 
termined. The sample, _ therefore, 
weighs one thousandth of the original 
material. The sample may then be 
analyzed and the amount of noble metal 
that can be expected from the waste 
can thus be determined. 

Various methods may be used for 
analyzing the sample. This is strictly 
a chemical proposition, and the meth- 
ods employed may be found in any good 
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handbook of chemical analysis of metals. 
We will not go into detail here except 
to say that a very good method of an- 
alysis which allows the determination 
of gold, silver and platinum is given in 
a German article published in Chemiker 
Zeitung, 1928, pages 109-112. 


N carrying out the recovery process 

on a large scale, the first operation 
is to ash the waste, that is to remove 
that which will burn. This is done to 
remove the organic matter which may 
disturb the various chemical operations 
carried out in the process of recovering 
noble metal values and also to reduce 
the volume of the waste as well as to 
save acid. Much acid is used in the 
operation and the organic matter in the 
waste will consume considerable acid if 
allowed to remain. The principal in- 
gredient of the ash is sand. The noble 
metals, gold, silver and platinum, are 
present in the metallic state, while such 
metals as copper, iron, zinc, lead, and 
the like are present in the more or less 
oxidized condition. Big pieces of iron, 
such as bolts, nails and the like can be 
often removed by hand. The ash is 
gray to grayish-brown and dusty. 

The burning of the waste is accom- 
plished in muffle furnaces, semi-muffles, 
hearth furnaces and the like and it may 
also be effected in metal pan which are 
directly heated by a coal or coke fire. 
These pans should be made of thick iron 
and although they are quickly used up, 
they can be repaired and used over 
again. The fire must be very hot and 
the pans must be brought up to a red 
heat. The heating is carried out as 
long as the waste continues to burn or 
as long as a gas is evolved. Then the 
pans are removed and allowed to cool 
off. A sample is taken for analysis. 
The ash is weighed and the loss on ig- 
nition is determined by difference be- 
tween the original and the last obtained 
weight. This may be as much as thirty 
to sixty per cent of the original weight 
of the waste. 


ELL-CONSTRUCTED steam baths 

are required for the subsequent op- 
erations. The best type of bath is made 
in the form, a long, cast-iron sink 
which is provided with a lead interior 
lining. This sink or gutter is covered 
with earthenware cover plates which 
are provided with round openings in 
which the porcelain evaporating dishes 
can be placed. It is possible to heat 
the water bath directly by a fire, in 
which case the fire is built in a furnace 
located underneath the water bath, or 
else they can be indirectly heated by 
means of a lead coil located within the 
gutter and through which steam flows. 
It is essential that the gutter is lined 
with sheet lead, for an accident may 
happen at any time and the acid con- 
tents of an evaporating dish may be 
thrown into the gutter. The acid would 
eventually eat a hole into the cast iron 
walls if they were not so protected. 
Furthermore, even when this does not 
happen acid will nevertheless come in 
contact with either wooden or metallic 
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parts, due to condensation of the acid 
vapors in the room, and if these parts 
are not protected suitably, they will be 
quickly destroyed. On the other hand, 
the lead lining will itself gradually be 
corroded and will then have to be re- 
placed by new lead. This is an easy 
matter and as lead is comparatively low 
priced, the expense involved is by no 
means as great as when the entire ap- 
paratus must be renewed. Indirect 
heating of the water bath is always pre- 
ferred to direct heating by fire, par- 
ticularly when continuous operation is 
desired and when the bath is allowed to 
operate uncontrolled over night. It 
should be remembered that it is abso- 
lutely essential that the steam bath be 
enclosed in the common type of glass 
hood used in laboratories and that a 
good draft be provided so that the acid 
fumes are removed as they are evolved. 

The size of the water bath and of the 
porcelain evaporating dishes which are 
employed in the recovery process varies 
in accordance with the amount of ma- 
terial that must be treated and the 
space that is available for the installa- 
tion of this apparatus. It can be car- 
ried out on a small as well as on a large 
scale. 


HE question must arise in the jew- 

eler’s mind as to whether or not such 
recovery pays and how to know when it 
pays and when it does not. Of course 
this is partly a matter of experience 
and then again calculations will at times 
easily show whether the work is worth 
while or not. Even if these calculations 
indicate that there is sufficient gold 
value in the waste to be recovered, it 
does not always mean that there is suf- 
ficient silver present to recover it. 
Whether or not to go ahead with the 
recovery of silver values must be de- 
cided upon at this stage of the process, 
that is, after the evaporation of the 
liquor to dryness. The original analy- 
sis of the waste will tell how much sil- 
ver it contains and how much is con- 
centrated in the evaporated liquor, and 
if the value of this recoverable silver is 
not greater than the cost of nitric acid 
required to dissolve it, then it follows 
that the silver is not recovered but the 
efforts of the jeweler are concentrated 
on the gold values. It practically as- 
sured that enough gold will be present 
in all cases to warrant its recovery. 
Platinum is not bothered with unless the 
analysis shows that there is more than 
a trace present in the original waste. 

If silver is present in recoverable 
amount, then the ignited residues from 
the evaporation are filled into porcelain 
dishes to about one-half to two-thirds 
of their depth, and these are placed on 
the water bath and concentrated nitric 
acid is added. A violent reaction takes 
place after all of the acid has pene- 
trated and a small amount remains over. 
After twenty-four hours on the water 
bath, the dishes are removed and the 
somewhat dried mass is strongly di- 
luted with water allowed to settle and 
the liquor is decanted as completely as 
possible. A test will determine whether 
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or not a second treatment with nitric 
acid is necessary. 

The solution and the wash waters are 
united and evaporated when necessary, 
neutralized with caustic soda, clarified 
by being allowed to settle. The clear 
liquor is poured off and the residue js 
filtered. The clear solution is then 
placed in an enamelled earthenware dish 
and the silver is precipitated on copper 
plates or wire. Any copper waste from 
copper works, provided that the metal 
is not tinned, can be advantageously 
used for this purpose. The precipitated 
silver is then washed free from nitric 
acid by decanting with water. Then 
muriatic acid is poured over the silver 
in order to dissolve out any traces of 
copper than still remain with the silver, 
The silver is finally collected on a filter, 
washed with water and dried, and melted 
down into an ingot. 


N order to recover the gold values, 

the residues which remains after the 
silver has been dissolved out of the ash, 
are dried and gradually impregnated 
with aqua regia. Aqua regia is made 
by mixing together two to three parts 
of hydrochloric acid by volume with 
one part of nitric acid by volume. The 
mass is then covered with the aqua regia 
and then heated on a steam bath for 
twenty-four hours. The mass which is 
somewhat dried under these conditions 
is then diluted with water, removed to 
a porcelain or glass funnel and washed 
until the wash water is scarcely colored 
yellow any more. The first portions of 
the filtrate contain naturally the prin- 
cipal amounts of aqua regia and hence 
they are collected separately. These 
liquors are then evaporated on a steam 
bath and then on a sand bath and finally 
the nitric acid is driven out by means 
of hydrochloric acid (muriatic acid). 
It takes quite a long time to accomplish 
this evaporation and hence it is a la- 
borious task. Nevertheless, it does not 
have to be done, for the presence of a 
small amount of nitric acid in the solu- 
tion will have only a slight hindering 
action on the precipitation of the gold 
from the solution. The wash liquors, 
as obtained above, are collected sepa- 
rately. They must be perfectly clear 
and no sediments must be deposited 
when they are allowed to stand for some 
time. A test should be made at this 
point to determine whether or not the 
ash that still remains after the treat- 
ment with aqua regia should still again 
be subjected to such treatment. 

The solution, containing the gold and 
freed from most (if not all) of its 
nitric acid content (the jeweler will un- 
derstand that this is accomplished 
merely by evaporating the solution until 
vapors of muriatic gas are evolved. This 
is readily told by the choking fumes) 
has been removed, is then diluted with 
the wash liquors, which are obtained as 
above. The solution is then allowed to 
clear up either by settling or by filtra- 
tion and it is then poured into earthen- 
ware pots whose interior surface has 
been provided with an enamel coating. 

(Continued on page 125) 
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(Patents Granted by the United States and 
the Registered Trade-Marks] 








United States Patents 
Issue of Nov. 27, 1928 


1,692,809. BRACELET CHAIN. SIDNEY O. 
* BigNEY, Attleboro, Mass., assignor to 
s. O. Bigney & Co., Attleboro, Mass. 


Filed Feb. 18,.1927. Serial 169,231. 1 
claim. 

A bracelet comprising a series of connected 
units, each unit comprising a body member 
and a slide member moveable relatively 
thereto from one end only thereof, each of said 
units being disposed to permit the slide mem- 





ber to extend in the same direction from the 
body member, similar hooks connected to the 
end units of the bracelet, one hook having a 
tongue folded about the body member, and 
the other hook having a loop through which 
the slide member passes whereby each of 
said units is extendible in the same direction 
and the end hooks are attached to relatively 
different parts of the end units. 


1,693,086. CIGARETTE CASE. RoBertT L. 
LaIrD, Dallas, Tex. Filed.Jan. 27, 1928. 
Serial 249,926. 6 claims. 


A cigarette container including a body por- 
tion, a rotary cigarette carrier mounted with- 
in the body portion, said carrier having a 
bore formed therethrough and having offsets, 
a shaft extending through the bore, lugs on 





the shaft disposed within the offsets, to rotate 
the carrier when the shaft is rotated, an 
ejector operated by the shaft and said ejector 
adapted to engage a cigarette contained in 
the carrier to force the cigarette from the 
carrier. 


DESIGNS 
77,005. WATCHCASE. ELLISON S. IRELAN, 
Elgin, Ill., assignor to Illinois) ,Watch 
Case Co. Elgin, Ill. Filed Aug. 22, 1928. 





Serial 27,910. 


77,032. RING. ABRAHAM SAGER, Chicago. 
Filed Sept. 19; 1928. Serial 28,199. 


Term of patent 7 years. 
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Term of patent 14 years. 
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77,009. BODY FOR CIGAR AND CIGA- 
RETTE LIGHTERS. RAYMOND  S. 
STs FES 





KNAPP, New York. Filed July 30, 1928. 
Serial 27,623. Term of patent 3% years. 


United States Trade-Marks 
Issue of Nov. 27, 1928 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for under the ten-year 
“proviso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Ser. 261,813. HeELtGEN MrFc. Co., Providence, 
R. I. Filed Feb. 17, 1928. 

No claim is made to the exclusive right to 

use of words “Trade Mark,” apart from the 


mark as shown. 


TRADE }] MARK 


WwW 


For Jewelry, Particularly Finger Rings, 
Brooches, Bracelets, Fobs and Charms, Orna- 
mental Pins, Buttons of Preciaus Metal and 
Metal Plated with Precious Metal and Neck- 
laces. 

Claim use since Dec. 15, 1927. 


Ser. 263,260. Duranp & Co., Newark, N. J. 
Filed March 16, 1928. 

For Lockets, Brooches, Scarf Pins, Finger 

Rings, Bracelets, Belt Buckles, Shoe Buckles, 














Combs, Clasps, Watch Chains, Necklaces, 
Hand Bags, Cigarette Cases, Cigar Cases, 
Match Boxes, Cigar Cutters, All Made of or 
Plated with Precious Metal. 

Claims use since June 1, 1907. 








New Seismograph Clock 
(Continued from page 121) 








“For this purpose Galileo’s discovery 
of the isochronous vibrations of a pen- 
dulum was thought to serve excellently 
well. The pendulum had only to be set 
vibrating under a device that would 
keep it agoing once put on the go. 
This device has been termed an ‘escape- 
ment,’ a fairly large variety of which 
has been tried and utilized with various 
success.” 


HE noted astronomer goes on to give 
a description general enough to in- 
clude the recoil of the so-called dead 
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escapement which was adopted in the 
Santa Clara Observatory clock. He 
adds that another escapement called the 
gravity belongs especially to sidereal 
clocks and does not belong to the de- 
scription of the clock constructed by L. 
A. Mead, to meet the requirements of 
Father Ricard’s machines for the regis- 
tration of earthquakes. 








Working Up Gold and Silver Dross 
(Continued from page 124) 








(These pots are easily obtainable from 
earthenware manufacturers.) These 
pots should contain from 45 to 90 gal- 
lons of the liquor and should be filled 
approximately three-quarters ful. The 
next step consists in the addition of a 
saturated solution of iron sulphate or 
ferrous chloride. (These chemicals may 
be purchased in the solid form and dis- 
solved in water. A saturated solution of 
iron sulphate contains about forty per 
cent of the solid salt. The solution of 
ferrous chloride may be prepared right 
in the works without great difficulty. 
This is done by dissolving so much iron 
—any kind of iron will do provided that 
it has not been tinned, galvanized or 
covered with lead—in commercial muri- 
atic acid as will go into solution. This 
simply means that an excess of iron is 
allowed to remain in the pot and after 
the acid will dissolve no more of it, the 
solution is poured off. Such a solution 
will contain approximately 50 per cent 
of ferrous chloride.) 


HE saturated solution of iron sul- 

phate or ferrous chloride is added 
until gold begins to precipitate, and this 
point is determined by taking a small 
sample of the liquor and heating it in 
a beaker over a gas flame. If the solu- 
tion still contains muriatic acid, nitro- 
gen oxides will be evolved, but this will 
stop when more of the iron salt solution 
is added. 

Gold is precipitated both in the cold 
and in the hot but more quickly in the 
latter case. The mass is allowed to 
stand for a day, it is tested to see if 
precipitation has been complete and 
then the clear solution is removed while 
the gold slime is filtered, washed with 
muriatic acid, then with water and 
finally dried and melted down into an 
ingot. 

Platinum can be recovered from the 
gold filtrate by treatment with dry sal 
ammoniac. A precipitate forms after 
twenty-four hours. This is collected on 
a filter, washed with sal ammoniac so- 
lution, dried, ignited and then melted 
into an ingot. This operation is car- 
ried out only when the original analysis 
ot the waste indicates a sufficient pro- 
portion of platinum present in the mass 
to make its recovery worth while. 








The formal opening of the new store 
of the Leroy Jewelry Co. at 323 King 
St., Charleston, S. C., was held recently. 
I. Lesser and L. Silverstein are the pro- 
prietors of this concern. 
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WHY? 


WHY are you pinched for working capital? 
WHY do you give interest-bearing notes for merchandise? 
WHY is the year-end inventory so large? 


BECAUSE 


YOU HAVE DEAD STOCK AND POOR SELLERS 


Ope eae Soe 


ce oe de 


epi bin ties RR oer nc eee 


Every jeweler who keeps his stock up to date must have a 
fair percentage of undesirable merchandise. You can sell 
these sleepers in quick time and get REAL CASH FOR IT, 


die CONN MEANS CASH 


He will conduct a stock-reduction auction sale any time you desire. With the rapid-fire, up-to-the-minute, 75 centimeter 

methods he injects in the selling, the cash returns will surprise you. He can crowd your establishment from the first 

tap of the hammer until the weighted shelves are swept clean of every piece of old goods. 

AND REMEMBER, this means to you. NO RETURNS, NO CHARGES, NO C. O. D.’S and best of all, the real 

U. S. MONEY in exchange for dead merchandise. 

Now Booking Early Spring Dates. Write, Phone or Wire. Consult CONN confidentially. Book our service in advance, 
as I send no substitutes. 


ain Office 
415 roe Bldg. i A. CON N oe 
5 as Tee eae JEWELRY AUCTIONEER Cee ie 


E S | 
ute. : 
Minneapolis customer writes: ‘“We acknowledge with thanks your remittance proceeds 


of the sweep sent you. It will give us great pleasure to speak a good word 
on your behalf to the local manufacturers.”’ 


SWEEP SMELTERS 
ms 3 8.0.80 0635 9-0.) § ENG. 





ample ncip pees PRACTICAL COURSE IN ADJUSTING 
T. B. HAGSTOZ & SON 
GOLD, SILVER and PLATINUM 


Refiners and Assayers JEWELERS PUBLISHING CORPORATION, 


709 Sansom Street, Philadelphia 239 West 39th St., New York 


Price $1.00 The BUYERS’ DIRECTORY Jewelers Publishing Corp., 239 W. 39th St., New York 
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